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The dead and the foolish never 

change their opinions. 
* + + 

No. 1 menace to used car busi- 
ness: Lax title laws which serve 
best the thieves. 

* * * 

It often costs more to do ill 
than to do well,” points out the 
Old Sage, who adds: “When 
wrathful words arise, a closed 
mouth is soothing.” 

+ * + 

Isn’t it time to think of the coal 
situation, not in terms of person- 
alities but in terms of institutions 
so set up that no one man—no 
matter what his name _ is—can 
threaten the whole American econ- 
omy? 

* + * 
War Aid High 

Goods and services valued at 
over 80 billion dollars were fur- 
nished to foreign countries by the 
U. S. during the war years, ac- 
cording to a 227-page bulletin, “In- 
ternational Transactions of the 
United States During the War, 
1940-45,” prepared by the Depart- 


ment of Commerce. 
a 7 . 


Coyle Honored 

M. E. Coyle, executive vice-presi- 
dent of General Motors, will re- 
ceive the 1948 Parlin memorial 
award, it was an- 
nounced last week 
by the Philadel- 
phia chapter of 
the American 
Marketing Assn. 

The award will 
be conferred on 
Coyle for his con- 
tribution to the 
science of mar- 
keting. It will be 
presented formal- 
ly at a dinner in i. B. Copte 
Philadelphia May 18, at which time 
Coyle will deliver the 1948 Parlin 
memorial lecture on the subject: 
“The Manufacturer’s Responsibility 
in Distribution.” The association 
sponsors the award in cooperation 
with Curtis Publishing Co. 
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Auto Slump Due 
To Show Up in 
May Schedules 


Week’s Output Steady 
At 99,308 as Plants 


Deplete Inventories 


By Bernie Thomas 
Staff Writer 

NITED STATES automotive 
production last week held to 
the previous week’s level but a 
tightening steel situation, as a re- 
sult of the coal strike, had the in- 

dustry nearly in its grasp. 

Despite the end of the coal tie- 

up, auto industry opinion was 
that it had lasted long enough 
to make certain a decided slump 
in late-April and all of May’s 
schedules. 

Dipping deeper into shallow in- 
ventories, U. S. plants built 70,393 
cars and 28,915 trucks last week— 
a total of 99,308 units, according to 
Automotive News estimates. 

On revision, the previous week’s 
effort in this nation amounted to 
68,502 cars and 28,617 trucks—a 
total of 97,119. 

* * * 
FARING a preliminary account- 
ing, auto manufacturers esti- 
mated that the coal strike cost the 
production of about 215,000 cars and 
trucks in 1948. A few plants, which 
will close for model changes be- 
(Continued on Page 39, Col. 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


100,510 
Week 


Week Week 
For complete production totals 
by makes, see table, page 41. 


97,119 


France Gets the Light Ford; 
Export Outlook Held Poor 


By Pete Wemhoff 
Editor, Automotive News 
RD’S light car, originally 
planned for the U. S. market, 
will make its debut in France next 
October, President Henry Ford I 
said last week in Dearborn fol- 
lowing a two-month tour of Euro- 
pean countries. 

While newsmen speculated that 
the French car might be a prelude 
to an American 
counterpart, Ford 
declared that his 
company has no 
plans for such a 
car “in the fore- 
seeable future.” 
He said, however, 
that five years 
might change the 
picture for the 
American light 
car, shelved a 

few years ago. 

Ford also revealed: 

1. The company’s International 
division will be drastically re- 
organized, with Graeme K. How- 
ard directing. Howard was 
named in January as consultant 
and accompanied Ford on his 
seven-country tour. 

2. Because of the worsening steel 


situation, Ford has already mod- 
erately trimmed its 1948 production 
schedule and may be forced to cut 
further. 
7 * - 

ORK on 1948 model Fords, due 

to be announced in June, is not 
behind schedule to any extent. 

3. Retail orders for Fords, Mer- 
curys, Lincolns and Ford trucks 
have declined from 1,700,000 on Jan. 
1 to 1,575,000 at present, due chiefly 
to elimination of “water” from 
dealer backlogs. 

4. Prices on 1949 models will be 
up (he wouldn’t say how much), 
due to increasing material costs 
and wages. He doubts the possi- 
bility of a price cut this year. 

5. The export market for U. S.- 
made cars is going downhill fast, 
due to lowered incomes, rising 
taxes, and the high cost of opera- 
tion in foreign countries. The Ford 
company hopes to meet this situa- 
tion by expanding its operations 
overseas. 

The light French Ford, a name 

(Continued on Page 36, Col. 3) 
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Production by Makes. 


STANDARD LINCOLN. Two new lines are being offered by Liacoln in its 1949 models—the 


UDI 
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and the Lincoln Cosmo- 


politan. Above is a four-door sport sedan in the standard Lincoin series, wate to to be tho toweaboutend of ne aumare allemen 
The Lincoln has a 121-inch wheelbase and a two-pane, V-type wiadshield. As on the a four body types are available 


on the Lincoln. Both series feature the new super-balloon, low-pressure 


wider 


t panels are de- 


signed for maximum safety and visibility, and all instruments are located directly in tent at of the driver. The new V-8, 152-horse- 
Photographs issue. 


power engine has a compression ratio of 7 to 1. See other Lincoin 


Lincoln’s New Look 


152-h.p. Engine, Sweeping Lines Keynote 
Two Series of 1949 Cars 


[pRAlLae displays of the new 
1949 Lincoln and Lincoln Cos- 
mopolitan models will start Thurs- 
day (Apr. 22) at the more than 
1,000 Lincoln-Mercury outlets 
throughout the nation. 

The two new lines, first '49 mod- 
els to be unveiled in the auto in- 
dustry, were announced last week 
by Benson Ford, vice-president of 
Ford Motor Co. and director of the 
L-M division. 

Prices for the new Lincolns, as 
well as details of the 1949 Mer- 
cury, are to be made known next 
week. Production of both cars 
has been gaining steadily since 
the model changeover terminated 
late in March. 

No changes were made in the 
12-cylinder Lincoln Continental, 
now out of production, but plans 
call for a redesigned Continental 
to be introduced within a year. 

* + 7 


Post war- -TYPE body styling 
and a new 152-horsepower V-8 
engine keynote the two Lincolns, 
which are offered in eight body 
styles and two _ separate price 
ranges. 

Speaking of the Lincoln Cosmo- 
politan, Benson Ford said: 

“We believe the Lincoln Cos- 
mopolitan represents a new con- 
cept in luxurious motoring. Prime 
objectives of our engineers and 
stylists was the creation of a 
finer motor car worthy of the 
discriminating buyer’s taste. 
“Luxury and unsurpassed per- 
formance are also features of the 
Lincon for 1949.. It combines Lin- 
coln’s traditional quality and dis- 
tinctive styling with tops in com- 
fort and performance.” 

The Lincoln Cosmopolitan has a 
wheelbase of 125 inches; the Lin- 
coln, 121 inches. 

* * * 
IGHLIGHTS of the new Cos- 
mopolitan and Lincoln are the 

long, sweeping lines; low overall 
height; “picture window” visibility, 
and increased roominess for six 
passengers and luggage. 

Bodies are of reinforced all-steel 
construction with box section sills 
for maximum rigidity. Upper and 
rear portions of the rear fenders 
on the Cosmopolitan are integral 
with the body. Additional width, 
with no increase.in overall dimen- 
sions, has been obtained by build- 
ing the bodies to nearly full fender 
width. All doors are triple-sealed 
against body air. leaks. 

Passenger comfort was a para- 
mount consideration in the de- 


sign of the Lincoln and the Lin- 
coln Cosmopolitan, Ford said. By 
moving the dash panel and pas- 
senger compartments four inches 
forward, passengers are said to 
be in a “comfort zone” between 
the front and rear axles. 


Seats are wider and more com- 
fortable, according to L-M, with 
coil spring construction in cush- 
ions and seat backs. Added com- 
fort was secured by lining the 
cushions with foam rubber. 

Seat adjustment to suit the driv- 
er’s taste is simplified and easy to 
operate on both models. Seat move- 
ment is hydraulically controlled on 
the Lincoln convertible and all 
Cosmopolitan models. 


* 7” + 
A ONE - PIECE, curved glass 
windshield is used on the Cos- 
mopolitan, while the Lincoln wind- 
shield is of the two-pane, V-type. 
Both are said to be nearly six 
(See LINCOLN, Page 40, Col. 3) 


Vance Assumes 
Hoffman’s Duties 


At Studebaker 


NEW YORK.—Paul G. Hoffman, 
new director of the European Re- 
covery Program, last week re- 
signed as presi- 
dent and director 
of Studebaker 
Corp., it was an- 
nounced _follow- 
ing a meeting of 
the board of di- 
rectors here. 

For the period 
of Hoffman's ab- 
sence and until 
his return, Har- 
old S. Vance, 
chairman of the 
board, will assume his duties as 
president. No other changes will 
be made, the company announced. 

Although he retains ownership 
of Studebaker stock, Hoffman has 
separated himself from his $96,000- 
a-year job while drawing $20,000 
from the U. S. Treasury for the 
ERP position. 


Storm Signal? 


Financing companies are tighten- 
ing up on used-car floor planning. 
Some dealers predict they will quit 
floor planning entirely on prewar 
cars in near future. Here and 
there, a dealer sold out by finance 
company. Keep liquid. 


Harold 8. Vance 


on page 40 in this 
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NLRB Broadens 
Control to Cover 
Car Dealerships 


By Mac Gordon 
Staff Writer . 
T= FEDERAL government last 

week swept the nation’s 46,000 
new-car dealers under the active 
jurisdiction of the Taft-Hartley 
and Wagner labor laws. 

In a split decision that set a 
precedent, the NLRB ordered that 
a collective bargaining election be 
held among the employes of Lid- 
don White Truck Co., Inc., Nash- 
ville, Tenn. 


Thus, dealers were assured of 
the protection of the federal sta- 
tute in labor disputes. But, it was 
warned, they will also face speci- 
fied obligations in certain phases 
of their labor relations, particu- 
larly in unionizing drives and the 
writing of labor contracts. 

W. M. Liddon, president of the 
dealership, told Automotive News 
that on the advice of his attor- 
neys he was not planning to ap- 
peal the ruling to the courts. Lid- 
don also operates a separately in- 
corporated Pontiac dealership in 
Nashville. 

The NLRB maintained unanim- 
ously that it had the authority to 
govern labor relations in the auto- 
motive retailing field. The split, by 
a vote of three to two, occurred 

(Continued on Page 37, Col. 1) 


Top Cars 

New car registrations for 48 
states in January, plus 44 states 
for February and one state in 
March: 
1948 
Pos. 
1—95,291 
2—77,041 
3—46,142 
4—32,719 
5~-30,378 
6—29,284 
7—21,150 
8—17,359 
9—17,285 
10—14,829 
11—13,031 
12—12,504 
18—11,887 
14— 9,824 
15— 9,056 
16— 6,495 
17— 5,398 
18— 3,227 


Make 
Chevrolet 72,504— 1 
Ford 65,560— 2 
Plymouth 36,2238— 3 
Buick 28,2838— 4 
Dodge 23,227-— 7 
Pontiac 23,804— 5 
Oldsmobile 23,380— 6 
Studebaker 12,364—10 
Mercury 18,690— 8 
Nash 13,582— 9 
Chrysler 10,961—12 
Kaiser 4,511—16 
Hudson 12,1238—11 
DeSoto 7,855—18 
Frazer 2,306—19 
Packard 5,002—15 
Cadillac 5,981—14 
Willys 2,401—18 
19— 2,581 Lincoln 2,7384—17 
20— 2,498 Crosley 1,487—20 

Total All Makes 

458,650 368,033 

For further details see page 
26, today’s issue. 








2 
Dealers Beware... 





AUTOMOTIVE NEWS, APRIL 19, 1948 


100 Stolen Cars Afloat With ‘Clear’ Titles 


By Bob Finlay 
Managing Editor 


ORE than 100 stolen ’46 and '47 


cars with “clear” titles are re- 
ported to be floating around in the 
Midwest, looking for innocent vic- 
tims. 

Already, it is reported, a dozen.. 
used-car dealers have been vic-.. 
timized by the slick-operating 
gang of thieves which stole these 
cars. 

At the root of this racket is the 
fact that many states still have lax 
title laws or no title laws at all. 

It is reported that apparently 
clear titles for these cars were ob- 
tained through Tennessee, where 
you can get what passes for a cer- 
tificate of title on a mail-order 
basis. 


RE’S how it works: Tennessee 

has no title law. Anyone can 
take a forged bill of sale and ob- 
tain license plates on the basis of 
it. The registration certificate given 
with the license plates serves as 
a title. 

But used-car dealers are wary of 
such certificates, for Tennessee’s 
reputation is known far and wide. 

The smart crooks know this. 

So they take their fraudulently 
procured certificates to states like 
Indiana and Ohio, and on the 
basis of these certificates they 
procure titles which do not show 
the Tennessee stigma. And at 
times, they double the Ohio or 
Indiana title so that Tennessee 
won’t show if a dealer checks. 

This is what has been done in 
the present case. There is little a 
suspicious dealer can do to protect 

imself. 

It appears that the car-theft ring 


Inspection Laws 
Repealed in S. C. 
After Long Fight 


COLUMBIA, S. C.—A six-year 
legislative battle to retain major 
highway safety provisions in South 
Carolina law ended April 10 with 
their abolition by the general as- 
sembly. 

Gov. J. S. Thurmond immediately 
signed into law an act repealing 
motor vehicle inspection laws. The 
laws had been under suspension 
since 1942. 

The South Carolina legislature, 
despite numerous efforts to repeal 
the laws, still refused to repeal 
them in a direct act to do so, but 
an obscure minor section deep in 
a long and complicated bill, offered 
to the assembly by Chief Highway 
Commissioner C. R. McMillan, to 
revise truck weight regulations, 
contained a phrase to repeal. 

The governor said Commissioner 
McMillan plans to continue spot 
vehicle inspections by members of 
the state highway patrol. 


Detroit Dealers Warned 


inst Mortgaged Cars 

ETROIT. — The Se Detroit Auto 
Dealers Assn. last week warned 
ts members to be on the lookout 
or 14 mortgaged cars “which are 
being driven into Detroit for sale.” 
It said the cars would probably 
be carrying Illinois license plates. 
















said to be Chevrolets, which com- 
mand a good premium on the mar- 
ket and are easy to sell. It is re- 
ported that they were stolen in 
Flint, Saginaw, Pontiac and other 
Michigan towns. 

. * * 


Dealers in the past have pressed 


SEC Inquiry 
Hears K-F Blast 
Against Eaton 


WASHINGTON. — Kaiser-Frazer 
officials last week blamed Cyrus S. 
Eaton, of Otis & Co., for events 
leading up to the collapse of the 
auto firm’s recent stock offering, 
after K-F had spent $2,500,000 of its 
own money to stabilize the market 
for the sale. 

At week’s end, K-F officials had 
unfolded to the Securities and Ex- 
change Commission their version of 
the stock drama. Eaton’s counter 
testimony was expected this week. 


SEC is probing whether any of 
its rules were violated in connec- 
tion with the offering and its.. 
later withdrawal. 

Testifying before an SEC ex- 
aminer, Henry Kaiser, K-F board 
chairman, and Joseph Frazer, K-F 
president, typed Eaton as a wise 
guy who took them for a zig-zag 
ride down Wall St. 

Frazer charged that Eaton, after 
being refused a release from a con- 
tract to go through with the sale, 
made a dramatic exit from Kaiser’s 
New York offices, shouting: 

“’'m warning you—there’ll be 
hell a poppin’ about this.” 

The main question at the end of 
the week’s hearing was who let out 
the information that K-F was buy- 
ing its own stock for stabilization 
purposes prior to offering a new 
issue. 

An official of SEC stated during 
the hearings that such information 
is usually kept highly secret, but 
that “large blocks” were sold the 
day before the new issue was to be 
placed on the market. 

Both Kaiser and Frazer testi- 
fied that Eaton had assured them 
that the purchase of not more 
than 25,000 shares would be neces- 
sary to carry out the stabilization. 


K-F ended up having purchased 
(Continued on Page 32, Col. 4) 





Lee Cuts Prices 
On Popular Line 


CONSHOHOCKEN, Pa.—A 15 
percent price cut in its popular line 
of automobile tires was announced 
last week by the Lee Rubber & 
Tire Co. A. A. Garthwaite, presi- 
dent, said the move combines price 
reduction with maintenance of 
quality. 

Effective Apr. 12 on the Lee de- 
luxe five-rib tire, four-ply rating, 
was a reduction from $15.25 to 
$12.95, plus tax, for size 6.00x16. 
Other sizes were reduced accord- 
ingly, but no immediate price cut 
is planned for the Lee super de- 
luxe line at present, Garthwaite 
said. 





PICTURED ABOVE IS A GROUP of bo young men, mainly comprised of dealers’ 


sons and sons-in-law, 


course in automobile retailing being 


who are 
conducted by Chrysler Corp. at its condicanes of business management in Detroit. This 
course, lasting five weeks, has been set up in order to train men destined to hold 


executive positions in 
of C. L. Holt, Holt Motor Co., 


honey, Mahoney Motor Sales, Yonkers, N. 


. E. Fay Co., Boston; 


Seated, left to right: Richard F. Holt, son 
Be! A. M 


Y.; Edwin M. nephe 
L. Greer, son-in-law of Henry F. Halde- 
M Corwin 





involved in this case has smart 
direction, for most of the cars are 
















National Used Car Dealers Assn. 

States which lack title laws in- 
clude Alabama, Arkansas, Con- 
necticut, Georgia, Iowa, Ken- 
tucky, Louisiana, Maine, Massa- 
chusetts, Mississippi, New Hamp- 
shire, New York, Rhode Island, 
South Carolina, Tennessee and 
Vermont. 


which the title presented was 
issued. 

For instance, it might be an 
Ohio county, and the title might 
have been issued on the basis of 
another Ohio county. Since some 
of the stolen cars have been 
double-titled in Ohio, the Ten- 
nessee registration might not 
show up at once but if the title 
history is checked to the source 
it will. 


for uniform state title laws to pro- 
tect themselves from such rackets. 
This is one of the planks of the 


There appears to be no sure way 
in which to spot these cars. In 
case of suspicion, however, a dealer 
might check with the county in 





dove grey cabriolet, shown 
Chevrolet, at a = - Cc. 


Chevveles Picked 
To Pace Race 
At Indianapolis 


INDIANAPOLIS.—Chevrolet will 
return to the Indianapolis Speed- 
way this year for the first time 
since Louis Chevrolet and his 
brother, Gaston, were among the 





Tucker Spends $11 Million 


$6 Million Cash Left, With Output Seen in June; 
Volume Rate Hinges on Steel Plant 


CHICAGO. — Tucker Corp. has 
spent more than $11,000,000 in mak- 
ing preparations for production at 
its plant here, it was revealed last 
week by Preston Tucker, company 
president. 

The outlay, he said, was part of 
the $17,250,000 raised through pub- 
lic sale of stock and dealer fran- 
chises. 

Tucker Corp. has approximate- 
ly $6,070,000 in cash on hand, he 
added, in addition to $4,629,850 in 


Tjaarda Selects 
Longview, Tex., 
For Cortez Plant 


DALLAS.—Reports here say the 
Cortez low-priced automobile which 
John Tjaarda, Detroit auto engi- 
neer, projected last year for pro- 
duction at a Dallas wartime plant, 
is now to be built at Longview, 
in east Texas. 

A report from Palm Springs, 
Calif., says the newly organized 
North American Motor Corp, will 
produce at Longview, have an of- 
fice in Dallas and purchasing head- 
quarters at Detroit. 

Subsequently, a joint state- 
ment by three Longview busi- 
ness and civic leaders said that 
suitable properties were under 
option there in behalf of the con- 
templated operation. These are 
said to consist of a 100-acre tract 
and the completion and enlarg- 
ing of a building project that 
would provide 280,000 square feet 
of floor space. 

A Longview citizen who partici- 
pated in the property procurement 
negotiations said that the new 
company itself had not actually 
accepted lease or purchase of the 
properties. Nor has there been an- 
nouncement here of establishment 
of Dallas offices, though Tjaarda 
was scheduled to visit Dallas for 
that purpose. 

There is indication here that the 
marketing plans for the proposed 
full-sized car contemplate consid- 
erable distribution in Latin Amer- 
ica, for which both location of a 
plant in this area and the name 
Cortez are declared factors. 

The board of directors is said to 
include 21 men “of long experience 
in the auto field.” Capitalization 
of the company is given as $25,- 
000,000, “all arranged for.” 

A director was quoted as saying 
that a public sale of securities is 
planned later. 


Chrysler Hikes 
Atkinson at L.A. 


DETROIT. — Appointment of 
W. E. Atkinson as service manager 
for the Chrysler Corp. plant at Los 
Angeles was announced last week 
by W. B. Rice, director of service 
for Plymouth division. 





notes from dealers given in pay- 

ment for franchises. 

Tucker expressed the belief that 
final assembly would get under way 
in June, but said that attainment 
of a volume rate was contingent 
upon acquisition of the govern- 
ment-owned blast furnace at Cleve- 
land. 

“If we can get it, we can turn out 
1,000 cars a day,” he declared. 
“Otherwise, our output will be held 
to about 150 daily.” 

Tucker has submitted five bids 
for the plant to the War Assets Ad- 
ministration, which has had dis- 
position of the facility under con- 
sideration since January. The auto 
concern’s chief rival for the facility 
is Republic Steel, which has oper- 
ated the plant for the government. 

“Somebody in War Assets,” 
Tucker charged, “is trying to 
block our getting the plant al- 
though we are the high bidder.” 

He served notice that he will 
“raise the roof” if Tucker’s bid for 
the plant is turned down. 

Tucker reported that the body as- 
sembly line was about 98 percent 
completed and that the motor as- 
sembly line was about 60 percent 
finished. 

The first assembly cars to be 
built, he said, will be put in service 
by Tucker employes to get first- 
hand reports on their operating re- 
sults. This information will be used 
to take out any “bugs” at the start 
of production, he continued. 

Tucker expenditures other than 
those at the factory here included 
the recent purchase of the plant 
of Aircooled Motors, Inc., at Syra- 
cuse, N. Y. This plant cost Tucker 
$1,800,000. 

The Tucker chief said he plans 
to use engines produced there in 
the first rear-engine Tucker cars, 
meanwhile building up production 
of his own motor here. The engines 
are similar in design and the jigs 
and tools in the two plants are 
interchangeable, he stated. 

The corporation has no plans for 
a new stock issue in the foreseeable 
future, Tucker said. 


topflight drivers more than 20 
years ago. 

The return comes through the 
selection of the pace car. A Chev- 
rolet cabriolet, it has been an- 
nounced, will lead the 33 entrants 
in their flying start at the 500-mile 
race on May 31. 


It was also disclosed that Chev- 
rolet would award a special 40-inch 
trophy to the winner of the classic 
race. 


T. H. Keating, general sales man- 
ager of Chevrolet, will ride with 
Wilbur Shaw, a three-time winner 
of the classic, in pacing the race. 
Shaw, now retired as a driver, is 
— of Indianapolis Speedway 


rp. 
Nash paced the race last year, 
while Ford held the honor in 1946. 


Turnout Pleases 
Distributors at 
Ford Truck Show 


CHICAGO. — Aided by excellent 
promotion in terms of 38,000 invi- 
tational letters and one-third page 
daily newspaper advertisements, 
the Ford truck and equipment 
show held the spotlight last week 
at Navy Pier. Forty-eight exhibi- 
tors, representing 115 manufactur- 
ers, displayed 175 chassis with a 
wide variety of bodies and special 
equipment. 

A check of distributors found 
them happy over the turnout of 
truck owners and fleet operators 
on the first public day, Wednes- 
day. The show continued through 
Friday. 


In advance of the formal open- 
ing, 972 Ford dealers and salesmen 
gathered for a preview and meet- 
ing in the assembly hall on the 
pier Tuesday. They represented 330 
dealerships in the Midwest region. 


The kickoff meeting drew com- 
pany officials from Dearborn, in- 
cluding J. D. Ball, director of 
truck, commercial car and bus 
sales. 


Baker Resigns Position 


With Colo. Truck Assn. 


DENVER.—E. Robert Baker, ex- 
ecutive secretary-treasurer of the 
Colorado Motor Carriers Assn. for 
10 years, has resigned to become 
general manager of the Walnut St. 
branch of Western Spring Service 
Co., Ine., of Colorado, in which he 
is an investor. 

Baker was public relations di- 
rector for the Motor Truck Com- 
mon Carriers Assn. which merged 
with CMCA in 1940 to become the 
present association. He was elected 
executive secretary-treasurer of the 
group Apr. 1, 1940. 





REAR-ENGINZD RENAULT, to be distributed in the U. S. by John L. Green Oper- 
competi 


ations Corp., New York City, ‘is “an ex 
and 


small car with 


rganization 
has s four-cylinder motor and is the first French make to be exported to the U. 5S. in 


the postwar period. See story on page 6. 
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HERE are two philosophies of 

life a dealer can follow during 
these upset world conditions. One 
is to listen to broadcasts and read 
newspaper headlines, which con- 
fuse his mind and throw him off 
his stride. The second is to pay 
less attention to these outside in- 
fluences and concentrate his atten- 
tion and action on his own busi- 
ness. 

It is true that momentous events 
are happening. What transpires 
develops scare heads for news- 
papers and material for radio com- 
mentators. We hear the worst. We 
often fail to see a more substan- 
tial side of the picture. 

Our job, of course, is to do 
whatever we can as business- 
men to keep our nation strong. 
The American democracy only 
lives because there are hundreds 
of thousands of small business- 
men. Automobile dealers can do 
much to bring peace to the world 
by keeping our respective busi- 
nesses strong. 

If this nation, as it is doing, 
continues to help other democra- 
cies we can restrain the advance 
of Communism. Under such a pro- 
gram many years will not pass 
until the Russian people them- 
selves will take care of the Russian 
dictators. 

* * 


Picture in Nation 
Isn’t Dark 


TH small minority in Russia, 

which has control at present, 
will be forced to use more and 
more of the economic wealth of 
that nation to keep the majority 
subjugated. Eventually the Russian 
people will rebel. The revolution 
will start in some outlying place 
in Russia. Perhaps in the Balkans. 
The first revolutionary leaders will 
be liquidated. The resistance later 
will develop almost everywhere 
and become so powerful as to over- 
throw the government. 

In the meantime, the picture in 
this nation isn’t as dark as many 
would lead us to believe. The ap- 
propriations for foreign relief and 
our own military establishments 
recently passed by Congress are at 
a level scarcely higher than has 
existed for the last two years. This 
expenditure won’t add undue in- 
flationary pressure. 

It is true there are still many 
shortages in this nation. Con- 
gress has made a mess out of 
the housing situation. But al- 

many communities are 
catching up. Some towns have 
an abundance of housing. The 
railroad freight car shortage has 
now been somewhat relieved. The 
needs of the oil industry and for 
more farm machinery can be 
taken care of without too great 

a stress on other lines of en- 
deavor. 

I am not unmindful of such cru- 
cifying domestic upsets as the coal 





Auto Loans Boom 
Indiana Financing Up 100% 


On New, 50% on Used 


INDIANAPOLIS. —A survey on 
marketing conditions; recently con- 
ducted for the Automobile Dealers 
Assn. of Indiana, revealed that in- 
stalment selling in that state has 
increased 100 percent in the past 
year in the case of new cars and 
50 percent for used cars. 

In addition, 89 percent of the 
dealers checked in the Indiana sur- 
vey reported that new orders for 
passenger cars were exceeding their 
deliveries. Florida dealers were 
also quoted recently as reporting 
that orders were exceeding cancel- 
lations and deliveries by about 25 
percent. 

In this connection, the Federal 
Reserve Board reported recently 
that credit given for automobile in- 
stalment sales throughout the coun- 
try rose $50,000,000 in February to 
a total of $1,252,000,000. 

At the same time, total consumer 
credit of all types declined in vol- 
ume during February. 
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strike. One must remember, how- 
ever, that Congress during the de- 
pression granted labor a lot of 


power. Many labor leaders have 
taken advantage of it and em- 
ployed it in their own interests. 


Foreign Shipments 
To Affect Little 


T= is jealousy between labor 
leaders. John L. Lewis’ coal 
strike was merely a move to ex- 
haust all coal surplus. With no 
coal above the ground in July, 
when he starts his wage negotia- 
tions, he will be in an enviable po- 
sition to .get more for his miners 
than William Green, Philip Mur- 
ray or Walter Reuther can get for 
their followers. 

As I look at it, much of the 
labor difficulties is due to jeal- 
ousy by union leaders rather 
than bonafide attempts to bene- 
fit their workers. Certainly no 
consideration is given to our 
overall economy. It must be 
strong if labor and everyone else 
is to have the opportunity to con- 
tinue and increase our standard 
of living. While our industry has 
as yet suffered but little from 
this month’s coal strike, it cer- 
tainly will have an effect and 
cause the loss of many hundreds 
of thousands of vehicles that 
would otherwise be produced in 
1948. 

While most automobile dealers 
are broad enough to consider the 
welfare of everyone and therefore 
would prefer to see automobile 
production meet the demand, still 
as long as there is a shortage of 
new cars automobile dealers profit 
opportunities will continue to be 
high. 

The steel that we have commit- 
ted to ship abroad with our for- 
eign aid program is not a large 
share of our total steel production. 
Neither is it much more than we 
have been shipping with the aid 
programs after the war. All of this 
tonnage that goes abroad won't 
be deducted from the automobile 
industry. Other industries will bear 


their share. 
* * * 


Dealer Can Boost 
Service Volume 


T= armament program need not 
influence greatly the production 
of automobiles because many auto- 
mobile manufacturers have produc- 
tion facilities capable now of tak- 
ing care of such work. They also 
can provide increased facilities if 
necessary without the stoppage of 
motor car production. 

Since the war some industries 
have already supplied their retail- 
ers, wholesalers, have filled the 
pipelines of trade, and therefore 
would welcome government con- 
tracts. 

There are some definite cer- 
tainties for all people in this na- 
tion. Everyone will be employed. 
All goods that can be made will 
find a market. For the automo- 
bile dealer, the outlook is even 
better. The business is going to 
grow and expand even though 
factory production is temporarily 
restrained through one cause or 
another. The use of an automo- 
bile is so important to our econ- 
omy that, no matter what may 
happen, means will be found to 
keep them in use. 

Dealers who prepare for it can 
increase their percentage of serv- 
ice business. According to the lat- 
est statistical reports, automobile 
dealers at present are only getting 
17 percent of the quick service and 
30 percent of the major service. 
The opportunity for growth in this 
— outweighs any curtailment 
of it. . 

Continue to be interested in the 
world affairs. But as independent 
businessmen you will better serve 
the world, our nation and yourself 
by concentrating your mind and 
your efforts on making your own 
individual business an outstanding 
example of the workings of the 
free enterprise system. 
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Dealers tell me 


By John O. Munn 






Resale Contract 
Upheld in Neb.; 
Firm Gets $300 


LINCOLN, Neb.—Howard Burnett 
Motor Co. (Packard) has won a 
municipal court test of its anti- 
resale contract in a decision reject- 
ing two widely used legal objec- 
tions to such agreements. 

Judge Edward C. Fisher ordered 
John M. Schleiger to pay the Bur- 
nett concern $300, the damage stip- 
ulation in case of a contract breach. 

Schleiger purchased a new Pack- 
ard from Burnett last Sept. 10 for 
$3,450 and resold it to a Californian 
three months later for $3,700. At 
the time of the original purchase 
he signed an agreement with Bur- 
nett that if he chose to sell the car 
within six months, he would sell 
only to the dealership for the retail 
price less 2 percent a month for 
depreciation. 

The court ruled that the agree- 
ment was valid because the sale it- 
self was sufficient reason for con- 
sideration, and the motor company 
actually suffered greater damages 
than the amount stipulated, thus 
eliminating any contention of a 
“penalty” for breach of contract. 

Schleiger had maintained the 
contract was unlawful on these two 
grounds. 











Drove Off Two 


PROVIDENCE, R._ I.—Short- 
sighted customer relations are 
costing some dealers the “year-in, 
year-out” kind of customer who 
represented their bread and butter 
before the war. 

This was the warning sounded 
by Frederick S. Blackali jr. in an 
address at the 38th annual dinner 
meeting of the Rhode Island Auto- 
mobile Dealers Assn. Blackali is 
president and treasurer of Taft- 
Peirce Mfg. Co., automotive sup- 
plier of Woonsocket, R. I. 


“One sees the evidence on 
every hand,” he asserted, “that 


N. J. Holds Parleys 
On Labor Law 


NEWARK, N. J. — Nearly 300 
northern Jersey dealers heard a 
discussion of the Taft-Hartley labor 
law at a meeting held here Apr. 5 
under the auspices of the New 
Jersey Automotive Trade Assn. The 
speaker was William J. Brennan jr. 
of Pitney, Hardin, Ward & Brennan. 

Brennan will speak on the same 
subject at a meeting of the central 
state region, slated for May 4 at 
Asbury Park, and at a meeting of 
the southern region, to be held May 
18 at Atlantic City. 


Dealers Face the Camera... 





MOTOR CAR DEALERS ASSN. of Greater Kansas City has voted to lend full support 


The Competition Gains 
R. I. Parley Told How Bad Customer Relations 


| Kemp Brothers Motor Co., ! 


to the Kansas City Chamber of Commerce Support Re-evaluation plan to raise an 
additional $50,000 for the chamber budget for the coming year. The dealer action is 
another in a series of movements to take a more active ae “in civic enterprises in 
Kansas City and is closely knitted with a broad public relations program begun by the 
association on March 1, Pictured at the recent meeting in the board room of the chamber 
are, left to right, John Cunningham and E. N. McClure, both Kansas City new-car 
dealers; Byron T. Shutz, chairman of the Re-evaluation committee; Keith V. Ware, 
president of the Motor Car Dealers Assn. of Greater Kansas City, and Kenneth Spry, 
executive manager of the association. 





THIS FLOAT, one of the prize winners and acclaimed by many as the best float in 
the parade of 40, was entered by the Tacoma Automobile Dealers Assn. in the recent 
Puyallup Valley Daffodil Festival. Henry Giessler, Puget Sound Motor Co. (Hud- 
son), was chairman of the float committee. The Tacoma dealer association appropriated 
over $1,000 for the float, made largely of daffodils. 





following a tuncheon 
addressed by Walt Hamer, secretary of the Ohio Automobile Dealers Assn. Also making 


AKRON DEALERS inspected local tire plants last week, 


the tour were 10 auto trade secretaries of Ohio. Here the group is shown in front of 
the Firestone plant, which was visited along with the Goodyear, Goodrich and Gemeral 
Tire factories. Left to right, bottom row, H. D. Tompkins, vice-president, Firestone; 
L. G. Fairbank, sales manager, Firestone; H. W. Spindell, Ripley-Spindell Inc., Cuya- 
hoga Falls; Lee R. Jackson, president, Firestone; Willard Maloy, president, Maloy 
Motor Co., Akron; Harvey Firestone jr., chairman of Firestone; Kenneth Hoskins, 
president, Hoskins Inc., Akron; Mrs. Erdie Turner, secretary of the Cincinnati asso- 
ciation; C. M. Barnes, regional sales manager, Firestone. Left to right, middle row, 
Victor C. Weigand and Robert A. Weigand, both of B & W Garage, Barberton; J. C. 
Buck, secretary, Dave Towell, Inc., Akron; Paul Persons, Persons Motor Sales, Moga- 
dore; S. McDermott, Ferguson & Wells Co., Akron; D. E. Meech, Meech Pontiac Sales, 
Barberton; Dick Zimmerman, National Automobile Dealers Assn.; C. E. Baker, Akron 
district sales manager, Firestone; Dan Doherty, dealers relations department, Firestone. 
Left to right, top row, Floyd Folk, Felk Chevrolet, Akron; William Richardson, Folk 
Chevrolet, Akron; Olyd Platt, secretary, Portage County Dealers Asen.; John O’Brien, 
Akron Better Business Bureaa; Griggs Beam, City Chevrolet, Akron; James some. 

Akron; Denver Bowery, Kemp Brothers Motor Co., 










‘Steady Owners’ 


the pompous ass who thinks he 
is doing the buyer a favor by 
selling him his wares is driving 
the clientele which he will sorely 

need one of these days straight 

into the arms of his competi- 
tors.” 

Blackali narrated two instances 
in one family in which “steady 
owners” purchased other makes of 
cars because of the treatment 
handed them by dealers. Both ex- 
periences involved dealers of the 
same “X corporation,” he said. 

In the first instance, it was the 
daughter who took her business 
elsewhere, he said, while the 
mother followed suit later on. 

“On the distaff side of a three- 
car family,” Blackali related, “the 
daughter had owned a long succes- 
sion of high-priced roadsters of a 
certain make, which for sake of 
anonymity we'll call the ‘Super- 
Duper 8.’ She stopped in one day 
at the regional distributor’s agency 
for a look at the latest model. 

“No particular interest being 
shown in her presence in this gild- 
ed emporium, she finally ap- 
proached a salesman, who was en- 
gaged with the morning scratch 
sheet in the rear of the hall, and 
mo so help me, God, is what he 
sai 

“(I quote him literally): ‘What 
makes you think you can get a new 
Super-Duper?’ Somewhat shocked, 
she replied, ‘I own one and was 
considering trading it in. My deal- 
er said you had one on display 
here.’ 

“‘Oh that,’ said the salesman, 
‘that’s over in the warehouse and 
it is already sold. You'll have to 
get your name on the waiting 
list.’ 

“Now, gentlemen, your custom- 
ers don’t have to do a darned thing 

(See ILLWILL, Page 32, Col. 5) 





Minneapolis Assn. 
Joins War on 


Unfair Practices 


MINNEAPOLIS. — Minneapolis 
Automobile Dealers Assn., in co- 
operation with the Minneapolis 
Better Business Bureau, has voted 
unanimously to adopt a fair trade 
standard to curb unethical selling 
practices in the Twin Cities area. 

“The program is designed to pro- 
vide a standard of fair and com- 
petitive selling that will meet the 
respect of the community, to dis- 
courage unfair practices, and to 
make available to the auto buyer 
information to which, we believe, 
he is clearly entitled,” declared 
William Boyer, general manager of 
Boyer & Gilfillan Co. (Ford), chair- 
man of the association’s fair trade 
practices committee. 

The fair trade standard will re- 
quire the association’s 53 dealer 
members to “clearly reveal all 
items making up _ time-contract 
costs to the buyer.” This includes 
cash price, down payment, unpaid 
cash balance, insurance premium 
cost and coverage provided, prin- 
ciple amount to be financed, time- 
price differential, total time bal- 
ance due seller, and monthly pay- 
ments and the number of months. 

Boyer pointed out that when a 
case of unfair practice comes to 
light here, the press. generally 
points to the defendant as an “au- 
tomobile dealer, which obviously 
blackens the eye of every member 
of the association as far as the 
public is concerned.” 

By going on record against un- 
fair practices, he said, the associa- 
tion hopes not only to reduce the 
number of cases but change the 
public’s attitude on what itt can 
expect when buying a car. 


Association Is Planned 
In Northampton Area 


NORTHAMPTON, Mass. — Pians 
are in progress for the formation 
of a Hampshire County New Car 
Dealers’ Assn., local dealers re- 
vealed following a preliminary 
meeting recently. 

An organization meeting will be 
held in May, to which all new-car 
dealers in the county will be in- 
vited 
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energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


—- 








Let’s Prepare Now 


AMERICANS are a peculiar lot on some things; we 
li wait until the last minute before doing something 


about something. The coal strike is a horrible example, 
and we’re facing another in the wrangle to provide sufficient 


industrial gas for auto plants. 

Now that the miners are back in the pits, and national 
disaster has been averted by the skin of our teeth, we won- 
der why someone didn’t do something about it long before 


Not Right Way 


Says the Detroit News edi- 
torially: 

It will be nice having the 
coal strike settled before the 
country has gone entirely to 
wrack and ruin. On the other 
hand, it is not looking a gift 
horse in the mouth to wish that 
this time the settlement might 
have been made on other terms 
than John L. Lewis's. 

In the role of gift horse, 
Lewis is seldom convincing, and 
in this case it is apparent he 
again has contrived matters to 
suit himself. 

By letting Speaker Martin 
make off with the glory of 
initiating the settlement, he 
has helped to build higher the 
Truman administration’s rep- 
utation for incompetence. 


By yielding to mediation, 
while the compulsive machinery 
of the Taft-Hartley Act was in 
full course, he has shown—to 
his own and some other people’s 
satisfaction—that the act is un- 
necessary and no good... 

As for the country, it is of 
eourse rid of the month-old 
coal strike, which, up to this 
point, fortunately had idled 
only some 600,000 workers. 
But, when it comes to draw- 
ing conclusions from the ex- 
perience, the people wisely 
will be skeptical of the one 
John L. thoughtfully has in- 

vited. 


the crisis reached its apex. 


It seems funny that it took 
so long to apply the laws of 
the land to the mine strike; 
that no one could work out 
a compromise before Speaker 
Martin grabbed the political 
football and ran with it. Un- 
doubtedly, the pressure of 
court trial was a big factor 
in Lewis’ quick compromise, 
but why couldn’t the pressure 
have been applied before the 
country was on the brink of 
industrial disaster? 

The same holds true in 
the gas shortage. The gov- 
ernment is finally stepping 
into the long drawn-out bat- 
tle between two utility 
giants. The battle over who 
is to supply the automotive 
market has been raging for 
several years, but the only 
results thus far have heen 
annual shutdowns of auto 
plants during zero weather 
each winter. 

We know crises on these 
points will come again, so 
why not prepare now to avoid 
them? If we don’t, some of 
these times we’ll find our- 


selves in a state beyond easy 
repair. 
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PERHAPS ALL of us in this in- 
dustry have a right to be a little 
cocky. During the war years we 
became accustomed to having Un- 
cle Sam tap one or another of 

our brasshats on 


AUTOMOTIVE the shoulder and 
MAN FOR draft him for a 
PRESIDENT? tough assign- 
ment. Apparently 

they did such a good job, not only 
in the eyes of Washington but in 
the public’s approbation, that when 
the toughest peacetime job had to 
be filled, they came to Paul G. Hoff- 
man, who is known to most of us 
by his first name. That his selection 
to head up the six billion dollar 
ECA spending program was a happy 
one is attested by the fact that his 
appointment was approved by the 
Senate with not a single dissent- 
ing vote, and the stock market 
began a rally the day it was an- 
nounced. No one who knows Paul 
or his background will have the 
slightest question as to his ability 
to do a superlative job in this 
most important of all peacetime 
activities. American business can 


|/now relax, knowing that not only 
| will every dollar be honestly spent 


to the advantage of this country 
abroad but that the man at the 


|helm will protect the interests of 


this country in withholding a drain 
on our own resources which might 
cripple our economy at home. 

+ * * 


PERHAPS IT IS not improper 
to suggest the analogy between 
the opportunity now offered Paul 
Hoffman and the public approval 
of a similar job at the close of 
Werld War I which carried Her- 
bert Hoover into the White House. 
Their individual characteristics are 
not too dissimilar. Both men were 
successful in big business. Neither 
had ever held a political position 
prior to their appointment, but 
both were favorably known to the 
public for their record of personal 
accomplishments. Maybe the hum- 
ble architect of this column was 
not as naive as his mutterings may 
have appeared to some who read 
in our issue of March 12, 1938—~— 
ten years ago—the following: 


“Once upon a time, but not so 
long ago, a fellow townsman in 
South Bend told me to keep my 
eye on a certain young man 
named Paul G. Hoffman. ‘He is 
the kind of stuff they make pres- 
idents out of, and I think he is 
the kind of a man the Repub- 
licans are going to need in the 
next campaign. It should be a 
business man for president.’ 


“Since then I have been keep- 
ing my eye on Paul Hoffman and 
in doing so I have learned that 
my friend ‘may have something 
there!’ He has the aggressive- 
ness of a Westerner, the canni- 
ness of a Hoosier and the con- 
servatism of a Vermont Yankee. 
He has sold things and he has 
made things. He has dealt with 
labor and farmers. He is young 
and he certainly looks the part, 
besides being a forceful and con- 
vincing speaker. But perhaps if 
I do not ‘pipe down,’ someone 
will get the idea that I am start- 
ing a one-man campaign whereas 
I am merely verifying the opin- 
ion of a friend.” 

* * * 


WELL, IT BEGINS to look as if 
we can sit back and relax again 
for another year or even 18 months. 
The sharp lead-pencil boys—econ- 
omists—are once again pretty 
much in agreement that business 
will be on the rise for an indefinite 
period. This change of heart has 


come about from unexpected condi- | 


tions which were unpredictable even 
as recently as 60 days ago. The war 
scare has had a lot to do with it. 
Huge expenditures for armaments 
and a revival of the airplane in- 
dustry will make demands for a 
high level of employment which 
will be felt in all directions. Re- 
cent income tax reductions will 
give individuals an extra $5,100,- 
000,000 to spend in the coming eight 
months. Many states will pay out 
a total of over a billion dollars 
in soldier bonuses. All of this adds 
up to increased demands on the 
automotive industry for new and 
used cars and for servicing and 
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—— Letterbox 


‘Wants More Prices... 


’ 


This is an open forum for the discussion of any subject of interest te our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Price Page 

I should like to take this oppor- 
tunity to express myself on the 
merits of your newspaper. I enjoy 
the list of prices on new cars given 
weekly, car production, the auction 
page, and of course all the first- 
hand information usually found in 
your paper on forthcoming new 
car designs, etc. 

May I suggest a full page on 
new car prices in a future issue, 
as presented once before, and dis- 
pense with the weekly column, 
which is just repetition. 

Whatever became of the “Motor 
Maniac Club” which I read about 
in your columns?—H. L. Marks, 
Cliffside Park, N. J. 


Facts for Soviets 

I read George M. Slocum’s 
article in the March 29 “A Word 
in Edgewise,” in which he would 
like to see all surplus magazines 
sent to the foreign countries. I 
think it a fine idea. 

I am enclosing an article spon- 
sored by one of our mining com- 
panies here in our little town. I 
reconditioning the more than 30 
million now on the highways. 

+ + * 

THE i 
zon, which an amateur prognosti- 
eator can discern at the moment, 
is a continued shortage of steel 
which will hold down the possible 
all-time high in motor vehicle pro- 
duction which was freely predict- 
ed for 1948. Perhaps even this con- 
dition will be mitigated by the 
introduction of a greater use of 
aluminum and other metals as steel 
substitutes. This might relieve the 
tension more drastically than 
would appear on the surface as 
the higher costs could be absorbed 
in a market in which price would 
continue to be no object to the 
ultimate buyer.—G.M:S. 


ONLY cloud on the hori- | 





would like to see it translated into 
the Russian language and a mil- 
lion copies made and sent with the 
magazine to all the border coun- 
tries of Russia. Some would no 
doubt reach the Russian people 
and show them how we live in 
this country. 

I think it would be the best 
propaganda we could send to that 
country. If I had the money I 
would have it done. I trust and 
hope in some way this will get to 
the Russian people. I would like 
to see a copy of this article sent 
to each big shot in their capital, 
by all means one to Uncle Joe. 
W. H. Ho.icomse, Carlsbad, N. M. 


Eprror’s Note: The article men- 
tioned by Reader Holcombe takes 
the form of an open letter to 
Russia’s ambassador to the U. S., 
daring him in no uncertain 
terms to truthfully inform the 
Soviet peoples of the way of life 
in America. 


Coming Events 


APRIL 

April 20—New York (Hotel Astor). 40th 
anniversary dinner of Automobile Mer 
chants Assn. of New York. 

April 26-27 — Washington. 36th Annua 
Meeting, National Chamber of Commerce 

MAY 

May 6-7—Washington 
Second Highway Transportation Congress 

May 6-7—East St. Louis, Ill. Annual con 
vention, Illinois Automotive Trade Assn 

May 10-12 — Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 10—Detroit (Statler). American Truck- 
ing Assns.' spring meeting. 

May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven 
tion, Automobile Dealers Assn. of Indi 
ana, Ine 

May 27-29—Buffalo. 26th Convention of 
Automotive Engine Rebuilders Assn. 

May 31-June 1—Bosten (Hotel Statler). 
Eighth annual convention, Massachusetts 
State Automobile Dealers Assn. 

JUNE 

June 1-3—New York City (Hotel Commo- 
dore). Twenty-fifth annual convention, 
New York Automobile Dealers, Inc. 





(Mayflower hotel) 
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BUILDERS OF FORD, 


Latest addition to Ford Dealers’ powerful 
selling ammunition is the sensational Ford 
Truck Selector. This exclusive Ford devel- 
opment presents in convenient, ready-to-use 
form all the factors required to diagnose 
individual truck requirements and arrive 
at the proper type of Ford Bonus Built 
Truck for the job to be done. 

The usual truck specification methods, 
involving lengthy formulas, much engi- 
neering detail and some complicated arith- 
metic, have been greatly simplified by this 


MOTOR 
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ingenious Ford Truck Selector. Result is 
that Ford Truck prospects can be given 
even better consulting service in their 
truck needs. 

Truck business is big business. The new 
and exclusive Ford Truck Selector is only 
one of a great many selling tools being 
made available to Ford Dealers to aid them 
in getting and keeping an ever-growing 
share of this business. And that’s just one 
more important reason’why Ford Dealers 
are “Out Front with Ford!” 


Ws Fister to the Ford Theater, Sunday afternoons, NBC Network. CEP? See your newspaper for time and station. 


LINCOLN AND MERCURY CARS e¢ FORD Bonus Built TRUCKS, 


5 






CO MPAN Y 


FARM TRACTORS AND MOTOR COACHES 
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Two Views... 


Will U.S. Arms Program 
Bring On Controls? 


NEW YORK.—No need for busi- 
ness fears of allocations and con- 
trols as a result of the European 
Recovery Program were seen by 
Rep. Jacob K. Javits, New York 
Republican, in an address here last 
week. 

A member of the House Foreign 
Affairs committee and one of the 
drafters of the ERP bill, Javits 
declared that the aid project “gives 
reasonable assurance that we shall 
not have a serious depression in 
the next few years.” 

Addressing the National Paper 
Trade Assn., which he serves as 
counsel, Javits said: 

“There is a negative phase of 
the European Recovery Program 
which relates to allocations and 
controls of scarce materials, the 
power of export licensing, and 
other governmental regulation of 
business. 

“I do not believe that business 
needs to fear the imposition of 
such controls as a result of the 
Foreign Assistance Act of 1948 just 
passed by Congress to carry out 
the European Recovery Program, 
as the items to be supplied are 
generally available. In addition, 
countries participating in the pro- 
gram are given priorities over non- 
participating countries where our 
supplies are insufficient for both.” 

Asserting that American business 
can do more than any other group 
to assure ERP’s success, Javits 
said that business, by doing a good 
job, “can assure itself and the 
country of prosperity for many 
years with constantly expanding 
foreign markets ready to take our 
surpluses, and with enormous pos- 
sibilities of new development in 
the under-developed colonial areas 
of European powers.” 


Taft Rules Out 
o . . 
Price, Credit Lids 

e e 7 
At This Session 

WASHINGTON.—Senator Robert 
A. Taft, Ohio Republican, said last 
week that prospects for restoration 
of wage-price and consumer credit 
controls were “not very great” for 
this session of Congress. 

Taft voiced his view after the 
joint congressional economic com- 
mittee, which he heads, heard an 
appeal for such controls from Mar- 
riner S. Eccles, former chairman of 
the Federal Reserve Board. 

“We are more interested in a 
long-term bank-credit program,” 
the Ohio senator said. 


CATA Sounds Warning 
On Sunday Openings 


CHICAGO. — The Chicago Auto- 
mobile Trade Assn. last week 
viewed with alarm a “growing 
tendency of more and more Chicago 
dealers to remain open on Sundays” 
and urged the dealer line associa- 
tions here “to take this subject up 
at their next meetings and advise 
us of any action.” 

A policy of remaining open on 
Sundays may bring complications, 
the bulletin continued, citing the 
situation on the West Coast and in 
other parts of the country where 
automobile salesmen are now or- 
ganized and “the unions have suc- 
cessfully used Sunday closing as 
one of the major issues in their 
organization activities.” 





ATLANTIC CITY, N. J.—Possi- 
bility of a stepped-up rearmament 
policy has introduced “a highly 
volatile new element into the price 
equation,” Martin R. Gainsbrugh, 
chief economist of the National 
Industrial Conference Board, de- 
clared in an address here at the 
Eastern regional spring conference 
of the Controllers Institute of 
America. . 

Those who hold that such a pro- 
gram would be a healthy stimulus 
to business, as in 1940-41, do not 
take into account the difference in 
our present economic situation, he 
warned. 

“We embarked upon World 
War II with slack in our labor 
force and with excess capacity 
in many of the durable goods 
industries of pivotal importance,” 
he pointed out. “Today, in con- 
trast, we have virtually every 
member of our normal labor 
force at work (and) we are 
straining at existing capacity 
ceilings in almost every pivotal 
durable goods industry.” 

Gainsbrugh predicted that in- 
creased government requirements 
for critical materials would bring 
a quick return to allocation of es- 
sential items, allocation of man- 
power, and price and profit con- 
trols. 

“It will not take much of an 
increase in the present military 
budget,” he said, “to swing the 
balance toward renewed inflation.” 

Dr. Neil Carothers, dean of the 
school of business administration 
of Lehigh University, declared that 
since there is no certain method 
of controlling the business cycle, 
“our government schemes to end 
depression have, in the main, been 
blunders.” 

“No government,” he asserted, 
“has ever been able to prevent 
industry, agriculture and labor 
from taking advantage of prosper- 
ity and forcing it into a bloated 
boom condition. 

“Once depression has come, 
there are no artificial devices to 
end it. ... The one way to con- 
trol the business cycle is to stop 
depressions before they start, by 
controlling the excessive develop- 
ments of the boom period.” 
Pointing out that our economy 
for the last two years has been 
in the third stage of the customary 
business cycle, Dean Carothers 
said that nobody knew whether 
the recent drop in commodity 
prices of farm products was the 
beginning of the recession. He said, 
however, that one way or another, 
the present swollen conditions 
would be removed either by a se- 
vere depression or by a gradual 
and less violent coming down to 
normal. 

Joseph E. Pogue, vice-president 
of the Chase National Bank, New 
York, told the controllers that high 
income taxes and restrictive fed- 
eral regulations in the securities 
markets had seriously affected the 
ability of oil companies to raise 
capital through sales of preferred 
and common stock. 

Other speakers included George 
S. Dively, president of Harris-Sey- 
bold Co., Cleveland, who declared 
that management must do a bet- 
ter job through more intelligent 
forward planning if the nation is 
to retain the effectiveness of our 
competitive system, in spite of the 
rapidly changing social and politi- 
cal environment. 
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Paul G. Hoffman... 


Auto Names in the News 


PAUL GRAY HOFFMAN, 57, who was sworn in last week as 
head of the European Recovery Program—one of the most thankless 
yet vital jobs in the world—has been taking on thankless jobs most 
of his life. One of the few auto makers to reach the top from a 
background in sales, Studebaker’s president will need all of that 
selling ability to do the job ahead. First of all, he will need a staff 
of experts to handle a vast conglomeration of technical, political 


and economic matters. 


There will be a stampede of political deadbeats for these jobs. 
He'll have to unsell these, and then go into industry and try to 
sell the real experts on jobs which will probably be unattractive 


to them. 


He’ll have to take part in working out bilateral treaties between 
the U. S. and each of 16 countries participating in ERP. He will 
have to weigh needs, study requests, and determine how much coun- 
tries will get. He’ll be a key man in the fight for world peace. 

* 


* * 


HOFFMAN WILL BE doing it the hard way, the way he has 
been doing it all his life. He entered the auto industry at 18 in 
Chicago in a job few want—porter in a car dealership. Later, after 
getting on the sales staff, he found that most salesmen waited for 
customers. Hoffman took out new cars and didn’t come back until 
he had sold them. Two years later he went to Los Angeles as sales- 
man for a local Studebaker dealer and fought his way up through 
that rough-and-tumble business of that day. He became sales man- 


FRED M. VINSON, chief justice of the U. 8S. Supreme Court, swears in Paul G. 
Hoffman as head of the foreign assistance program. President Truman is looking 


on from behind his desk. 


ager of the Los Angeles retail branch, branch manager of the dis- 
trict, and then, in 1919, after two years in the field artillery, he 
bought the Los Angeles retail branch at 28 years of age. 

Six years later he was called to South Bend as vice-president 
in charge of sales. In 19388 came another tough job. Studebaker 
was in receivership and Hoffman and Harold S. Vance were 
named receivers. They put Studebaker back on a sound basis. 
By the start of the war, Studebaker led the independents. 

Many see Hoffman as an idealist, and that he may be, but there 
are sound business reasons to back up his idealism. Like most super- 
salesmen, he has been sold himself. He is sold on the capitalistic 
system--its rewards, its incentives to progress through effort. And 
thus it is that he searches behind the weakness of capitalism— 
instability—in an effort to correct the faults. 


* 


* * 


ON THE SPEAKER’S stand—and he has been on many—he ap- 
pears nervous, but in his simple office overlooking the railroad tracks 
at South Bend he seems steady, sincere, forceful, and charming. 
He doesn’t stand on ceremony. If the day is warm, he works in his 
shirtsleeves. He enjoys his home life with his wife and seven chil- 
dren, a game of golf and bridge and poker. And he enjoys com- 


petition, too. 


So when he takes on jobs like that of leading the Committee for 
Economic Development or administrator for ERP, he isn’t running 
away from something; he’s running toward something—a job that 
must be done; a job that few can or will do. 





Rear-Engine Economy Car 
Opens Renault U.S. Bid 


NEW YORK.—The rear-engined 
1948 French Renault has made its 
first U.S. appearance in the show- 
rooms of John L. 
Green Operations 
Corp., sole U.S. 
distributor, at 
1920 Broadway 
here. 

The new Ren- 
ault is a four-cyl- 
inder, 1120-pound 
four-door sedan, 
designed to meet 
, the demand for 

2.5 light-car econ- 
John L, Grom omy. Green said 
it was expected the Renault would 
retail in the U.S. for about $1,195. 

The entire motor assembly can be 
removed from the car for work and 
replaced in a matter of minutes, it 
was stated. Gas consumption is 
said to be 55 miles per gallon. 


Philadelphia Assn. Sets 


Dinner for Apr. 27 

PHILADELPHIA. — The spring 
dinner and meeting of the Phila- 
delphia Automotive Trade Assn. 
will be held Apr. 27 at the Warwick 
hotel. Tickets are $6 apiece. 

Speakers will include Dr. Alfred 
P. Haake, General Motors economic 
consultant, whose subject will be 
dealer-customer relations, and J. 
Eustace Wolfington, NADA director 
for Philadelphia. 





Fitted with soft steering appa- 
ratus, geared to American stand- 
ards, the Renault handles easily in 
traffic, it was claimed. 

Marcel Guillelmon, Renault ex- 
port manager, said that the car has 
been in limited production in 
France for six months. It has been 
“thoroughly tested and proven,” he 
added. 

The Renault plant, owned by the 
French government, is described as 
the largest in all Europe. For pro- 
duction of this new Renault, the en- 
tire plant was retooled with 90 per- 
cent American equipment. Produc- 
tion of the car will soon be over 300 
per day, Guillelmon said. 

Exports to the U.S. are ex- 
pected to begin in quantity late 
this month, and will be about 
1,000 cars per month, according to 
Green and Guillelmon, who said 
Renault is currently organizing 
the largest dealer and service set- 
up of any foreign car ever sold in 
this country. 

A parts depot, staffed by factory 
personnel, is to be maintained at 
John L. Green Operations Corp. 
here. 

The devaluation of the franc is 
said to have made it possible to 
bring the Renault to the American 
public at a price that will undersell 
competition. 

The car will be shown throughout 
the U.S. in the near future, he 
stated. 


G-M Aide Calls _ 


Automatic Drives 


More Flexible 


CHICAGO.—Declaring that “hy- 
dro-kinetic drives are coming into 
increasing popularity in America,” 
O. K. Kelley, who directs auto- 
matic transmission development 
for General Motors central engi- 
neering, said here last week that 
“their flexibility as eompared to 
any known mechanical drive has 
an irresistible appeal for using 
them to transmit the power of the 
internal combustion engine to the 
wheels of a road vehicle.” 

Kelley’s presence as the speaker 
before the Society of Automotive 
Engineers, Chicago section, at- 
tracted a turnout of 400. 

The speaker relied principally 
upon a series of slides showing 
the inner workings of automatic 
transmissions, which he explained 
in detail. 

Hydro-kinetic drives may be 
catalogued in three classifications, 
Kelley added, in listing them as 
follows: 

1. The fluid coupling which is de- 
signed to operate properly at one- 
to-one speed ratio delivering en- 
gine torque and nearly engine 
speed. 

2. The single phase torque con- 
verter of one or more turbine 
stages, designed to operate best at 
some reduction ratio delivering in- 
creased torque at each reduced 
speed. 

3. The “poly-phase” torque con- 
verter, which is designed to oper- 
ate best at several different speed 
ratios delivering multiplied torque 
at reduced speed through a wide 
operating range terminating in the 
characteristics of the fluid coupling 
at one to one torque ratio. 

“The first two categories of the 
hydro-kinetic drive are old, and 
the last is a postwar development 
of General Motors recently an- 
nounced in the Buick’s Dynaflow,” 
Kelley said. 


Ward to Oversee 
First Driveaway 
At Wilmington 


WILMINGTON, Del.—L. W. 
Ward, general sales manager of 
Pontiac, will oversee the first mass 
driveaway of cars from the new 
General Motors sub-assembly plant 
here Thursday (April 22). 

The ceremony, which in the 
hands of state and city officials 
has taken on the aspect of a civic 
holiday, will be climaxed by a plant 
tour and a luncheon attended by 
Gov. Walter Bacon of Delaware 
and Mayor Joseph Wilson of Wil- 
mington. Eventually the plant is 
expected to assemble 11 percent of 
Pontiac’s total production. 

About 300 Pontiac dealers will 
attend and each will drive a new 
Pontiac home at the conclusion of 
the ceremony. The plant serves 
Pennsylvania, West Virginia, Dela- 
ware, Maryland, Virginia, North 
Carolina, the District of Columbia 
and part of New Jersey. 

Pontiac also participates in the 
operation of sub-assembly plants 
at South Gate, Calif.; Linden, N 
J.; Atlanta, Ga.; Kansas City, Kan. 
and Framingham, Mass. 

Ward will be accompanied to 
Wilmington by A. C. Ditz, assis- 
tant general sales manager in 
charge of the East; J. H. Otis, ac- 
cessories manager, and Frank 
Skinner of MacManus, John & 
Adams, Inc. 


Peak Sales Rate 
Reported by K-F 


WILLOW RUN.—Weekly retail 
sales of the Kaiser and Frazer 
automobiles have reached the high- 
est rate in the history of the com- 
pany, it was announced last week 
by Edgar F. Kaiser, vice-president 
and general manager. 

The new sales peak has made 
it necessary to establish a nine- 
hour production day to increase 
daily car output beyond the pres- 
ent scheduled 720 units, he gaid, 
and also has necessitated alloca- 
tion of cars to K-F dealers on a 
strict quota basis. 

Kaiser-Frazer last week was 
scheduled to turn out its 50,000th 
car of the year. The nine-hour pro- 
duction day went into effect last 
Tuesday. 
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White sidewall tires, ‘tae, 
as illustrated, available at extra cost ’ 


Trim, Tout and Touched with Magic 


a the grace of it for one thing. People tell 
us they go for style that stands out like a beacon 
light — that’s clean-lined and swift-looking, unmistak- 
able anywhere. 


Then there’s size. A lot of folks like a car that seems 
big and is big—that carries three-a-seat in comfort 
and rides steady as a battle wagon from its two good 
tons of solid substance. 


A\nd there are those who like power. Its trigger- 
quick answer to a treadle nudge, its unlaboring ease 
in the long hard pulls — and now its new velvet smooth- 
ness, born of radically different Hi-Poised mountings. 


Plenty mention the pleasure they find in bodies that 
invite normal-tone conversation 
because of their Sound- 
Sorber top lining. And 
things like the softness- 
with-safety Buick gets 

from Safety-Ride rims 


When better 


Tune in HENRY J. TAYLOR, 
Mutual Network, Mondays and Fridays 


% DYNAFLOW DRIVE—smooth, silken flow of 
power with no gears ever shifting either 
manually or mechanically. (Optional, Road- 
master Series) 


%& TAPER-THRU STYLING — distinctive, tapering 
car-length fenders set a fashion of standout 
beauty. (Super and Roadmaster Models) 

%& VIBRA-SHIELDED RIDE —smooth, fatigue-free 
ride from scientific curbing of vibration build-up. 
xe HI-POISED FIREBALL POWER — valve-in- 
head straight-eight engines in four power 
ratings, now cradied to new smoothness. 


BUICK 


DIVISION OF 


BUICK ALONE HAS 
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—widest in the industry—have their fan-following too. 


But beyond all this, folks tell us, there seems to be a 
touch of magic in this brilliant new ’48 Buick. 


The way its four coil-sprung wheels level out the 
ripples and rough spots of the road — the easy answer 
of the controls — the sweet feel of this husky, whether 
parking or setting the highway’s pace—those are 
touches of blessed magic. 


Most of all, when this beauty’s a Roadmaster equipped 
with sensational new Dynaflow Drive* — that seems 
straight out of the fairy books. 


Folks never dreamed a toe-touch could do so much 
as it does here, where they slide through tangled 
traffic, zoom up hills, swing along or crawl at creep- 
speed — without a gear ever shifting! 


A lovely thing, this big and brawny ’48 Buick. Lovely 
to look at, to handle, to own. So it’s small wonder 
that Buick is America’s “most wanted” car! 


*Optional at extra cost on Roadmaster models only. 


ALL THESE FEATURES 


te SAFEFY-RIDE RIMS—check heel-over on 
turns; better car control, peak mileage and 
lower tire pressures. 


te QUADRUFLEX COIL SPRINGING — level- 
going buoyancy from a soft coil spring on 
each wheel. 


we FLEX-FIT Oil RINGS—in super-precise cylin- 
der bores. New oil savings. 


3% ROAD-RITE BALANCE -— from low center of 
gravity; equalized front-and-rear ride. 


HELP AMERICA PRODUCE FOR PEACE—TURN IN YOUR SCRAP IRON AND STEEL 


%& RIGID TORQUE-TUBE—in sealed chassis; 
protects moving parts, takes all driving thrust. 


te SOUND-SORBER TOP LINING — insulated 
for new “conversation tone" quiet. (Super and 
Roadmaster Models) 


te DUOMATIC SPARK ADVANCE — vacuumatic 
plus centrifugal action assures exact ignition 
for peak engine efficiency. 


%& TEN SMART MODELS—in three series, 
featuring Body by Fisher and smart new 
interiors. 














Can Market Cool Off? 





Milwaukee Analysis Indicates More Got Cars 
in °47 Than Have Ordered in ’48 


MILWAUKEE.—How close is the | to buy a car when they were avail- 


buyers’ market in new cars? 

A survey to be published soon 
by the Milwaukee Journal offers 
some interesting figures with 
which to speculate. 

According to advance proofs of 
the Journal’s silver jubilee con- 
sumer analysis, 7.7 percent of 
Milwaukee families bought a new 
car in 1947, while only 7.3 per- 
cent have placed orders for cars 
in 1948. And 10.2 percent have 
placed orders with more than one 
dealer. 

(It is believed that the latter 
figure may be low, since there may 
have been some reluctance on the 
part of those surveyed to admit 
placing more than one order.) 

This indicates that fewer people 
were interested enough to place 
an order for a car in 1948 than 
received cars in 1947. In contrast 
to this, the 1945 analysis indicated 
that 68.3 percent families planned 


able. 

The Milwaukee questionnaires 
were returned Jan. 2-14, 1948. 
Since that time it is likely that 
the war scare and the coal strike 
has increased pressure for new 
cars. However, these may be 
factors that will fade away, leav- 
ing a cold market on the basis 
of the Journal figures. 

There has been a good deal of 
speculation, too, about car buyers 
taking cars they did not want in 
order to get something for trans- 
portation. However, the Journal 
survey showed that only 12.9 per- 
cent of those who got cars in 1947 
failed to get the make they pre- 
ferred. 

Among those who did not get 
the cars they wanted, Buick was 
the favorite, with 21.5 percent pre- 
ferring it to what they got. Chev- 
rolet was next with 16.5; Oldsmo- 
bile, 10.1; Pontiac, 10.1; Dodge, 
8.9; Plymouth, 7.6; Chrysler, 6.3; 


DeSoto, 5.1; Studebaker, 5.1; Mer- 
cury, 3.8; Ford, 2.5; Cadillac, 2.5, 
and Hudson, 1. 

Of the families planning to buy 
a new car in 1948, 20 percent 
want Chevrolets; 12.8 Fords; 10.1 
Buicks; 98 Pontiac; 7.9 Dodge; 
7.1 Oldsmobile; 64 Nash; 64 
Plymouth; 3.5 Hudson; 3.2 Stude- 
baker; 2.6 DeSoto; 2.2 Tucker; 
18 Chrysler; 1.3 Mercury; 1 Cad- 
illac; 6.8 don’t know. 

Chevrolet was also first choice 
among those planning to buy used 
cars in 1948, with 20.4 percent. 
Next was Ford with 17.6 percent; 
Plymouth, 10.1; Buick, 9.6; Pon- 
tiac, 6.7; Dodge, 4.5; Oldsmobile, 
4.2; Nash, 2; Chrysler, 1.4; DeSoto, 
1.1; don’t know, 23 percent. 

On financing, 66.6 percent of 
those planning to buy a new car 
say they will pay cash, as will 50 
percent of those planning to buy 
used cars. 

Of those who have placed or- 
ders for new cars, 35.9 percent 
say they have had one in for 
less than six months; 30 percent 
for six to 12 months; 18.8 for 
12 to 18 months; 7.1 for 18 
months to two years, and 8.2 for 
more than two years. 

By income groups, 9.9 percent of 
those paying rent of $50 and up 


NEW ITALIAN CISITALIA, now on 
1717 Broadway, New York City. 


display 
Photo illustrates its lowness alongside a Buick. 
of the fastest stock cars in the world, the Cisistalia has an engine of just over 
It features a built-up tubular frame giving lightness with strength. Despite its lowness, 





in the showroom of Fergus Motors, ates 


: 
7 


the Italian car has sufficient ground clearness, it is claimed. 


have placed orders for new cars; 
6.6 percent $40 to $50; 6.2 percent 
$30 to $40; 3.3 percent under $30 
rent. 

Turning to service, the analysis 
showed that new car dealers are 
holding up well in major repairs 
and have gained a bit on minor 
jobs. On major repairs, independent 
garages led with 41.9 percent in 
1948 against 44.3 in 1946; dealers, 
where car was bought, were next 
with 35.8 percent in 1948 and 35.7 


the air you need 


WHEN YOU NEED IT 


U. S. Model 






AIR COMPRESSORS 





LA 338 


MK Series Base-Mounted Unit 


your investment. 


from the U. S. line 





of air compressors. 


NO MATTER @ how large or small your air requirements @ how 
many departments you have added @ if you're just starting in 
business @ re-organizing an established operation @ U. S. has the 
air compressors to fit your exact needs. 


Select from 30 different U. S. models—from 2 HP to 5 HP and from 
2.6 CFM to 23.5 CFM—vertical or horizontal tanks. 


There are U. S. base-mounted units that will hook up with your 
present compressor to double your air supply without doubling 


If you’ve added lifts, hammers, cleaners, testers, tire tools, sanders, 
polishers, car washers or other air-operated equipment recently, it 
will pay you to take an inventory of your air needs today. Your jobber 
can help you analyze your requirements—and fit your needs exactly 


Send for booklet: “How to Select an Air Compressor”. 


THE UNITED STATES AIR COMPRESSOR COMPANY 


5300 HARVARD AVENUE 


HYDRAULIC LIFTS LUBRICA 


TING EQUIPMENT a ee 


CLEVELAND 5 


OHIO 


ACCESSORIES 


percent in 1946; another new car 
dealer 10.8 percent in 1948 and 8.6 
percent in 1946; filling station 8.6 
and 12.5, and those doing own re- 
pairing 3.5 in 1948 and not avail- 
able in 1946. 

On minor repairs, filling sta- 
tions led with 43.1 percent in 
1948 and 52.4 in 1946; separate 
shop, 28.7 and 29.9; dealers, 20 
and 17.1, another dealer 5.5 and 
4.1; do own repairing, 4 in 1948 
and not available in 1946. 


Obituaries 


Hardin Bale Dies at 75; 


Dealer for 34 Years 


LITTLE ROCK, Ark. — Hardin 
Bale, 75, president of the Bale 
Chevrolet Co. here, died Apr. 10 in 
a Marshall (Tex.) hospital after a 
stroke. He was stricken while visit- 
ing his son-in-law, Joe Byars, who 
operates the Chevrolet agency at 
Tyler, Tex. 

Mr. Bale had been engaged in the 
automobile business in Little Rock 
for 34 years. He organized the Bale 
Chevrolet Co. in 1929. 


* * * 


N. D. Dealer Leader, 


E. J. Pegg Dies 
VALLEY CITY, N. D.-E. J 
Pegg, owner of Pegg’s Garage and 





| for many years a Chevrolet dealer, 


died here Easter Sunday. 
Mr. Pegg was prominent in civic 


| affairs and was a charter member 
|of the Automobile Dealers Assn. 





| McLeod, 76, died Apr. 


|} had been 
| firm since 1924 


of North Dakota. 


* * * 


Odessa Jarry 


MONTREAL.-—Odessa Jarry, 65, former 
president of Jarry et Freres, Ltd. (Ford), 
died last week at his home in suburban 
Outremont. He founded the firm 32 years 


| ago and retired in 1946. 


Oliver Lucas 


NASSAU, Bahama Islands.—Oliver Lu- 


| cas, 56, for 25 years a co-managing direc 


tor of the British Lucas Group, died here 
Mar. 30. Mr. Lucas had come te the 
Bahamas to recuperate from a breakdown 
attributed to overwork. Lucas Group sup 
plies most of the electrical equipment used 
by British auto manufacturers. 

. . . 


William J. McLeod 


MONTREAL.—Pioneer in the auto retail- 
ing business in the West, William James 
1 at his home in 
Toronto. Born in Embro, Ont., Mr. McLeod 
went west and in 1907 became manager 
of a Genera! Motors dealership in Calgary 
Alberta He owned the first Cadillac in 


Alberta 
. 7 


J. Robert Posey 


HARRISBURG, Pa. (UTPS)-—-J. Robert 
Posey, 42, president of Shirk’s Motor Ex 
press Corp., Lancaster, a member of the 
board of governors of the common carriers 
division of the American Truckers Assn. 
died March 30 of a heart condition in a 
Jamaica hospital while en route to Haiti 
on a fishing trip. During the war he was 
regional consultant to the Office of Defense 
Transportation and chairman of the na 
tional advisory committee for the trucking 
industry in the Office of Price Administra- 
tion. 


King Hiram Webb 


CHATTANOOGA, Tenn. — King Hiram 
Webb, 76, vice-president of Rice Bros. Auto 
Co., died Apr. 11 at his home here. He 
associated with the automobile 


John J. Caldon 


AGAWAM, Mass.—John J. Caldon, 55, 
owner of Caldon-Willis Motor Sales Co. of 
Greenfield, died recently. 

+. . . 


Curtis F. Brooks 


CLEVELAND. — Curtis F. Brooks, 57 
treasurer of Pally-Pierce Inc. (Packard), 
died after suffering a heart attack. He is 
a son, a grand- 
Ralph, vice-presi 


survived by his wife, 
daughter and a brother, 
dent of the agency. 

= + 


Bernard F. Oshei 


BUFFALO, N. Y.—Bernard F. Oshei, 50, 
former vice-president of Trico Products 
Corp., died suddenly Apr. 11 in his home 
He left Trico in 1937 to form the Bernard 
F. Oshei Co., plastics firm 
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Amazing 7 


.what this tire does for the 


modern motor car! 





Conventional 3 
28 to 32 Ibs. 
of air 
pressure | 









Fe ae a —_—_ 
1. Softer, smoother ride! 


Super-Cushions are bigger, softer tires. They run 
on only 24 pounds of air instead of the usual 28 
to 32. So they give an unbelievably smooth, softer 
ride—on all kinds of roads! 





4. Greater mileage! 


Super-Cushions run cooler, build up less pressure. 
Thus Super-Cushions consistently average more mile- 
age than the best standard tires! 





5. Extra blowout resistance! 


Because they’re softer, Super-Cushions “‘roll with 
the punch.” They’re harder to break, bruise, or 
cut—have extra resistance to blowouts! 


Great new Super-Cushion by Goodyear is first new kind of tire in I5 years; 
runs on only 24 lbs. of air; and offers all these advantages! 








Z PE: OE 
2. Safer, easier car handling! 3. Fewer rattles, fewer repair bills! 
With Super-Cushions on a car, it seems to hug Pillowy Super-Cushions are the first tires ever made 

the road, to float through traffic, to flow around that satisfactorily absorb lateral (crosswise) shock! 

curves. They give a new driving ease, a wonder- They soak up jolts and vibration. Results: fewer 

ful new feeling of safety and stability! rattles, fewer repair bills, longer car life! 


\ 


\\\ NANT 


. 


\ 


~ 


‘ 





if you want your customers to get the smoothest ride they’ve ever had, more mileage, greater 
safety and car economy, recommend that they switch to Super-Cushions today—whether their 
car is brand-new or they’ve had it for some time. 


MILLIONS OF SUPER-CUSHIONS ARE NOW IN USE ON NEW AND OLDER CARS! : 


The ne 


vy GOODFYEAR. & 


Ecushion 





Super-Cushion, All-Weather T. M.—The Goodyear ‘Tire & Rabber Company 
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ae aan ae IN LILLIPUT. A technician ‘11 stories tall’’ seizes a lone “‘pedestrian’’ 


from the otherwise deserted shopping district of ‘‘Lilliput,’’ set up in one corner of 
General Electric Co.’s illuminating laboratory. This thimble theater is used by lighting 
specialists to demonstrate the effects of different kinds of street lights on driver and 
pedestrian visibility, and on adjacent buildings.— (Acme). 


Schroeder Sells Out Phil’s Auto Sales 


Karl Schroeder, who has been in A business name has been filed in 
the garage business in Halstead, |the Chemung county clerk’s office 
Kan., for 21 years, recently sold | for Phil’s Auto Sales & Service, 111 
his business to Frank Sali of Pot-|E. Hudson St., Elmira, N. Y., by 
win, Kan. Philip A. Kuster. 





FOB FACTORY 





Auto Cutbacks Inevitable 
Despite Coal Peace 


By A. H. Allen 


THE COMIC OPERA finish to the coal strike fooled few 
people around Detroit. The deal smelled of politics all the 
way through with Speaker Martin ringing up Senator 
Bridges, an old friend of John L. Lewis, who in a space of 
a few minutes agreed to serve on the three-man pension 


board, Lewis of course know-?- 


ing full well how he would 


vote. Bridges cast his vote in 
accordance with the cooked-up ar- 
rangements, Lewis waved a bushy 
eyebrow and the strike was over. 
The Truman administration was 
given another slap in the puss. 


There is plenty of support for 
the belief that Lewis’ strategy in 
the whole dispute was simply to 
exhaust stocks of coal above 
ground, so that newly mined ton- 
nage will be shipped to consumers 








A. BH. Allen 


the middle of 
June he will start 
pressing for an- 
other boost in 
wages, already 
more than double 
what they were 
in 1940, not count- 
ing such extra re- 
imbursements as 
travel-time pay, 
vacation pay, 
lunch-time pay, 
extra night pay, 


as fast as it is dug. Then, around | welfare fund, free tools and equip- 
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and South rates. 

With virtually no coal stocks at 
the end of June, operators prob- 
ably can be pressured into fork- 
ing over again more quickly 
than if there were, say, a month’s 
coal supply on hand. 

In spite of the mine settlement, 
coke suppliers have slowed ship- 
ments and one company shut down 
its ovens last Monday, with no 
prospects of resuming deliveries to 
customers before April 26. Included 
are many smaller foundries who 
may be able to squeak by without 
shutdown. 

Larger coke users, such as the 
big automotive foundries, will be 
hard pressed to meet melting 
schedules and at the moment some 
closings appear inevitable. This 
will mean cutbacks in assemblies 
of cars, since there is not much 
of a float of engine castings be- 
tween foundries and machine shops 
and final engine assembly and test- 
ing. 


* * * 


Waste Tests 


RAY iron foundry at the Pon- 

tiac plant has been running 
some interesting tests aimed at 
making use of coke breeze—fine 
material under one inch size re- 
sulting from screening the coke 
before it is charged in cupolas. 
The fines are mixed with 5 to 10 
percent cement and water and the 
mixture formed into blocks about 
the size of a building brick, either 
by vibrating in molds or applying 
pressure in molds. 

The blocks or briquets§ are 
charged in cupolas to the extent 
|of about 10 percent of the normal 
coke weight and, for the most part 
seem to be entirely successful. Fur- 
ther study on the technique is be- 
ing pursued to determine limita- 
tions and the optimum size and 
shape of briquets. 

Normally, coke breeze is hauled 
away to the dump and often may 
run as high as 5 or 6 percent of 
the purchased weight of the coke. 
The economies of briquetting the 
material are obvious, particularly 
| with coke selling at $20 a ton and 
|with large automotive foundries 
|consuming 800 tons or more per 
week. 

* o * 
Stamping Plant 
N=” stamping plant being built 

alongside the Dodge Truck di- 

vision building will have its own 
tool and die shop, equipment or- 
ders for which are now being 
placed. Included in the die-making 
equipment will be some of the larg- 
est Keller-type machines ever 
built. They are the massive units 
which literally carve out a metal 
die-in conformance with the con- 
tours of a wood template over 
which a tracer is moved, this mo- 
tion being transferred to the cut- 
ter spindle of the machine. 

* * + 


Price Protests 


Arcs gripes are developing 

over ridiculously high service 
charges assessed against gullible 
car owners by dealers. Complaints 
are almost universal on this score; 
the answer of dealers usually is 
that all service work carries stand- 
ard prices developed in cooperation 
with service departments of manu- 
facturers. 

However, when a man is charged 
$7 or $8 for switching four tires 
on his car, or $2 for adjusting the 
spring in a fender gas tank cover, 
he goes into a slow burn which 
ultimately is going to singe both 
the dealer and the factory. 

What is he going to do about 
it? He is going back to the cor- 
ner garage or repair shop and 
give his business back to Joe at 
a reasonable price. 


It might be interesting to check 
the volume of service business 
which dealers are booking current- 
ly, say in comparison with 1945 
or 1946. On the basis of some re- 
ports we have heard, service busi- 
ness, except for new-car inspec- 
tions, has taken a nosedive and 
the reason is principally one of 
price. 





Oliver Motors, Inc. 
Oliver Motors, Inc., North Tona- 
wanda, N. Y., has been incorporat- 
ed with capital of 200 shares. In- 
corporators are Charles G. Wink- 
ler, Edward F. Gauthier and Jacob 
G. Israel. 


ment and the equalization of North 
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OUTSTANDING PERFORMANCE [OA 
: AND SAFETY FEATURE OF 





ner : es There’s no clutch to push! No gears to shift! All this . . . and WHIRLAWAY, too! 
WHIRLAWAY is a plus-performance feature of Oldsmobile’s Hydra-Matic Drive. 


are ppaies : . Imagine you're cruising along the road and suddenly, for safety’s sake, you need an 
: instant burst of pick-up. Just step down on the accelerator—all the way—and WHIRL- 
AWAY goes into action! You sweep ahead with a surge of power as if you were jet-propelled! 
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GM Hydra-Matic Drive, with the added sales appeal of the WHIRLAWAY feature, 
is available in all 3 Oldsmobile lines — the colorful Dynamic “60” and “70,” and the 


- spectacular new Futuramic “98”—a big competitive advantage for Oldsmobile dealers! 
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Polk Estimates , Vehicle Replacement a | 
Scrappage Rate Near 2 Million a Year 


SCRAPPAGE of motor vehicles 

for the 23-year period, 1925 
through 1947, reached a total of 
43,647,088 units, made up of 37,972,- 
954 passenger cars and 5,674,134 
trucks, R. L. Polk & Co. reported 
last week. 

Since “scrappage” is virtually the 
replacement market, this means 
that the automobile industry’s re- 
placement requirements add up to 
nearly 2,000,000 vehicles a year, 
Polk said. 

During the 28-year period, 
registrations of new _ vehicles 
amounted to 51,776,624 cars and 
9,926,351 trucks—a combined to- 
tal of 61,702,975 units. 

Polk estimated that vehicles in 
operation grew from 17,476,254 in 
1924 (15,350,038 cars and 2,126,216 
trucks) to 35,532,141 in 1947 (29,153,- 
708 cars and 6,378,433 trucks), the 
net increases for the period being 
18,055,887, divided between cars and 


N.Y. Dealers Back 
State as Probe 
Of Sales Opens 


ALBANY, N. Y.—The New York 
State Automobile Dealers will co- 
operate fully with the state in its 
investigation of “gray market” au- 
tomobile sales, C. D. Henderson, 
executive vice-president, declared 
last week. 

In launching the investigation, 
the state department of taxation 
and finance announced revocation 
of a Buffalo firm’s dealer registra- 
tion by the bureau of motor ve- 
hicles and a tax compliance inves- 
tigation by the special investiga- 
tions bureau. 

First to be affected by the two- 
phase action was DiBello Motor 
Sales, Inc., 1275 Main St., Buffalo. 


trucks at 13,803,670 cars and 4,252,- 
217 trucks. 
* * * 

I“ ORDER to bridge the gap be- 

tween 1941 and 1946, during 
which the only compilation by the 
Polk organization was the count of 
cars and trucks in operation as of 
1944, the OPA passenger-car and 
truck pools were taken into con- 
sideration in part, as of the end 
of 1944, and are now presumed to 
have been liquidated entirely. 


Truck production for civilian 
users for the years 1942 through 


Rouge Production 
Capacity Lifted 
To 750 a Day 


DEARBORN. — Production capa- 
city for 1949 passenger cars at the 
Rouge plant of the Ford Motor Co. 
has been increased to 750 daily by 
the completion of a new Ford final 
assembly line in B building, M. L. 
Bricker, vice-president and director 
of general production, announced 
last week. 

More than 500 Ford passenger 
cars can be produced in an eight- 
hour shift on the new 1,100-foot 
assembly line, compared with 350 
cars produced on the former 860- 
foot line. 


Mercury daily production sched- | 254 


ules of 250 units can be met on an 
880-foot line. At present, full ca- 
pacity will not be utilized due to the 
material situation. 

The re-arranged Dearborn plant 
is now one of the most modern 
assembly units in the Ford group. 
Several million dollars have been 
spent to provide B puilding with 
completely modernized facilities. An 
additional one-third of the build- 
ing’s floor area is now devoted to 
car assembly and drive-away oper- 
ations. 


1945 has been included with new 
truck sales for the year 1946, and 
the entire production of trucks for 
this four-year period is also pre- 
sumed to have been delivered to 
civilian users, Polk stated. 

Resales of both cars and trucks 
to civilian users by various gov- 
ernmental departments have also, 
for the p of the Polk cal- 
culations, been included with new 
vehicle sales. 

In other respects the scrappage 
tables have been prepared as in 
normal years—units in use plus 
new units registered, to reach a 
theoretical total, minus vehicles 
actually in operation, the unac- 
counted number being considered 
as scrappage. 

* * 

N THE last previous analysis, a 

year ago, reference was made 
to vehicles temporarily retired from 
service, the statistical effect of 
which has been to seem to increase 
the amount of scrappage. That 
numbers of vehicles were kept out 
of service and have now been put 
back into use, Polk said, seems 
apparent from the low scrappage 
figures for 1944 through 1947, espe- 
cially in passenger cars. 

Figures for the two classes of 
vehicles, for the 23-year period, 
appear as follows: 

In use, Dec. 31, 1924: cars, 15,350,- 
038; trucks, 2,126,216; total, 17,476,- 


New units sold, through 1947: 
cars, 51,776,624; trucks, 9,934,806; 
total, 61,711,430. 

Totals in use, barring scrappage: 
cars, 67,126,662; trucks, 12,061,022; 
total, 79,187,684. 

Surviving as of Dec. 31, 1947: 
cars, 29,153,708; trucks, 6,378,433; 
total, 35,532,141. 

Scrappage: cars, 37,972,954; 
trucks, 5,682,589; total, 43,655,543. 

Average annual scrappage for 
period: cars, 1,650,998; trucks, 247,- 
069; total, 1,898,067. 








This in (40 


CUSTOMER : 


DEALER: 
it was good. 


CUSTOMER : 








“Two years ago, you sold me a new car with "'X" 
coating, and charged me $30.00 for it. I looked for it this morning 
and it’s all gone. What kind of stuff do you sell anyhow? 


Splutter, Splutter. (Then in a weak, small voice). Well, I thought 


You thought it was good! You're supposed to know. 
the kind of* merchandise you sell, and the way you operate, 


—GOOD-BYE! 


Insul-Mastic KARKOTE is made by a company that specializes 
in only the highest grade protective coatings. These coatings 
are its entire business—not just a “sideline.” 
they must be good. KARKOTE has been used almost ex- 
clusively for over ten years, under the trade name “Dednox,”’ 
by most railroads to protect the bottoms of their Streamliners. 


As its lifeblood, 
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DEALER : 





CUSTOMER : 


new, many literally ‘ 





DISTRICT MANAGER CONCLAVE. Snapped at the recent Nash district managers’ 
meeting in San Francisco were: Tom McCabe, auto editor of the Oakland Tribune; 


N. F. Lawler, Nash advertising director; 


F. G. Sease, assistant Nash sales manager, 


and Clifford Irish, Oakiand Tribune national Sbvertising manager. 


Colo. Tax Exemption Holds 
Pending Test in Courts 


DENVER.-— The last Colorado 
legislature passed a law which pro- 
vided that the ad valorem tax 
shall not be assessed or collected 
on used motor vehicles or trailers 
for the registration year in which 
a specific ownership tax is paid. 

Last week the law was upheld 
by Atty. Gen. H. Lawrence Hink- 
ley. His ruling will sustain the law 
until there is a court test. Con- 
tinued enforcement of the measure 


will enable car dealers to avoid 


North Adams, Mass., Eyes 


Dealer License Fee Hike 

NORTH ADAMS, Mass.—The li- 
cense fee for new and second-hand 
automobile dealers will be hiked 
from $5 to $165 if the local city 
council adopts a recommendation 
of a joint committee on licenses 
and ordinances. 

Fees for dealers engaged in junk- 
ing of automobiles will remain at 
$15. The $15 fee for new and used- 
car dealers is the prewar license 
cost, but because of the shortages 
during the war, the price was 
dropped to $5. 





“Good morning, Mr. Dealer. 
car you sold me in 1948. Don't know why—it's as good as new 

. largely thanks to that KARKOTE underbody coating you 
Looked at it this morning, and it's 
Had it put on the wife's car 
when I bought it in 1950, and the boy's graduation present in 
1952. Want it on my new car too.” 


put on it. That stuff's great. 


as good as the day you put it on. 








payment of thousands of dollars 
in taxes. 


The opinion on the law was 
sought by the state tax commis- 
sion, which declared that the mat- 
ter should certainly be tested in 
the courts. 


Sun Electric Ups 
Ray Christopher 


CHICAGO.—Sun Electric Corp., 
manufacturer of automotive test 
equipment, has announced the pro- 
motion of Ray F. 
Christopher to 
vice-president in 
charge of sales. 

Christopher 
joined the Sun 
Electric in 1930 as 
a sales represen- 
tative and has 
held the positions 
of zone manager 
and regional man- 
ager. In 1946 he 

ae — was appointed 
general sales manager. 





Finally decided to replace that 


(To himself). Guess I'm a pretty smart business man, ain't }"° 


‘thrown together.” 


It is a proven product. Most underbody coatings are relatively 
Karkote costs more 
per gallon, but less per.job. You sell the best tires, the best oil, 
etc. Maintain your standards by selling the best underbody 
coating—Insul-Mastic KARKOTE. 


INSUL-MASTIC CORPORATION OF AMERICA 


1144 Oliver Building—Pittsburgh, Pa. 
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What kind of people prod the prog- 
ress of Americaeverforward? They’re 
people with hungry minds. ..men and® 
women who want to know all about 
everything that affects their jobs, 
their daily lives, their futures, and 
their country. Thanks to their insist- 
ent demand, better and better prod- 
ucts are born to give Americans the 
highest standard of living on earth. 


For such people, mere news is not 
enough. They want to know what 
makes the news—and how it affects 
them. That’s why so many millions of 
them—men and women—read THE 
AMERICAN MAGAzINE — hungrily. 
Each month it sits them down to a 
full meal of food for thought. 


In the April issue, now on sale, 
they'll read why David Sarnoff, once 


BUD SCHIRMER (Detrorr Manacer)—H. A. PATTERSON 


The American Magazine 


GENERAL Morors BUILDING 


ood for thought 


for people with hungry minds 
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People with hungry minds are the kind who also have the 
healthiest appetites for new and better products—and the 
means to satisfy those appetites. To automotive advertisers 
who want to develop a multimillion quality market the pages 
of The American Magazine offer unmatched valves. 


+ iw ; 4 ‘ 







ALL-AMERICAN ...No other magazine can 
match the forty-year record of THE AMERICAN 
MAGAZINE in selling America’s men and women 
on the American way of doing business and the 
American way of life. ’ 


IMPORTANT... Quoted more times per 
issue than any other magazine—in the press 
and on the radio—because its articles are by ’ 


a penniless immigrant and now head é , 
important people on important subjects. 


of RCA, believes that American de- 
mocracy today offers its young men |Y 
and women far wider opportunities 
than ever before. Another timely 
article, “‘New homes for $60 a month,” 
tells what one of America’s leading 
builders is doing to beat the housing 
problem with up-to-the-minute 


POWERFUL... All the advantages of long life 
and continuity of impressions inherent in a great 
monthly—plus the timeliness and news interest 
of a great weekly. 





PENETRATING... Requests received for 
250,000 reprints of many different articles 
appearing during the past year. 





COMPLETE... No serials, no warmed-up left- | 
overs. Everything’s complete and fresh in each 


homes at down-to-earth prices. issue. 
Other authoritative articles, popu- / EYE-CATCHING... Deft arrangement of 
editorial content gives each advertisement 


lar features, and fine fiction com- 
plete the mental “menu.” 


maximum visibility—in any section of the 
magazine. 


WIDESPREAD ...Reaches nearly 2,500,000 


substantial American homes every month...a 
million through the newsstands. 


mencan ¥F 


MAGAZINE 


Detroit 2, MICHIGAN ( 


Yes, every issue of THE AMERICAN 
MAGAziInE—from cover to cover—is 
planned, written, and 
edited for people with 
hungry minds. It is their THE 
magazine as no other 
can be! 






THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 








AUTOMOTIVE WASHINGTON 


Public Backs Up — 
Hoffman Appointment 


By William Ullman 


14 





SS. leaders here, on both sides of the con- 
¥ gressional aisle and at the White House, have been 
hearing from the public during the past week on the ap- 
pointment of Paul G. Hoffman as administrator of the vast 
recovery program. What they have been hearing is all to 
the good. Not only has the 
general press reaction been 
excellent but comment from 


A submarine on wheels? No, sir! 
The above is a freak racing auto 
built shortly after the turn of the 
century. It was called the Baker 
Electric Torpedo. 


- knows and re- 
spects him from 
intimate con- 


rank and file folk throughout the J Cee 
country, as indicated in letters to well of the pub- | augury for the unfolding of a pro- 
members of Congress and other lic in all parts | gram which may literally decide 


of the country. |the course of world events for 
It can be said | decades to come. 
that few adminis- » 2 


trative appoint- D. C. Addenda 


ments of recent 
years have met — EXPECT virtually 
with such an en- 100 percent of the income tax 
thusiastic re-| cut to go into trade channels, and 

that the effect will be noticeable 


capital officials, has been almost 
universally commendatory. 

It is clear, therefore, that Paul 
Hoffman begins his duties, un- 
precedented in character and 
tremendous in scope, with the 
solid support not alone of the 
President and Congress and the 





business community, which | sponse. That, at least, is a happy 
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almost immediately in all lines of 
consumer goods. 


There will be an important new 
unit in the Bureau of Mines if a 
bill now before Congress becomes 
law. Under it, subsidies up to $80,- 
000,000 would be paid to producers 
of lead, zinc and other short-supply 
metals. It’s part of a broad pro- 
gram to stockpile strategic com- 
modities. 

Majority leaders have confirmed 
forecasts that Congress will defi- 
nitely stay in session this summer 
if the international situation 
worsens. There would be brief 
recesses for the nominating con- 
ventions, both of which will be 
held at Philadelphia, 150 miles 
away. 

If the situation stands as it does 
today, adjournment is likely, with 
members holding themselves in 
readiness, however, despite the hot 
political campaign, for immediate 
recall to the capital as needed. 

. + * 


Tax Law Revision 


i p= ODDS are against congres- 
sional action at this session on 
a broad-gauged revision of the 
whole federal tax law. That pro- 
gram, which is not to be confused 
with the income tax reduction 
measure, long has been urgently 
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Adtomotive News... 


in the CLEVELAND PLAIN DEALER 


These articles are typical of the extensive automotive news and pictures 
appearing regularly in the daily and Sunday editions of the Cleveland 
Plain Dealer. The Piain Dealer's Automotive Pages attract and interest 
readers with news and views of new cars and automotive parts, as 
well as pictures and articles about automotive dealers and distributors. 
For every kind of automotive news and advertising, Greater Clevelanders 
look to the Cleveland Plain Dealer. 

Statistically, the ownership of cars in Greater Cleveland is among the 
largest in the nation...and Plain Dealer readership, covering 272 
Census Tracts in A.B.C. Cleveland parallels new car sales. Take advan- 
tage of this amazing coverage and make the Cleveland Plain Dealer your 
number one advertising choice in the rich Northern Ohio market area. 


CLEVELAND 


ELAND PLATS DEALER 

























Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 
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A. S. Grant, Atlanta 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


needed, it is agreed in all quarters 
in Congress. 

But the job is a big one and 
filled with controversial angles 
which make it unlikely that the 
desired overhauling can be accom- 
plished before the end of this ses- 
sion, and in a campaign year. 


Present indications are that 
this spring and summer will wit- 
ness the biggest U. S. travel vol- 
ume on record. All reports to 
Washington confirm this and 
every section of the country will 
get its share of visitors during 
the pleasant months which lie 
just ahead. 

The gradual increase in unem- 
ployment is being closely watched 
by official economists here. The 
decline thus far is by no means 
alarming, but its significance as a 
possible portent of things to come 
is by no means being overlooked. 


Decline Shown 
In Farm Income 


Over Year Ago 


NEW YORK.—Farm income from 
marketings in February, for the 
first time in many months, fell be- 
low the level of the preceding year, 
according to the Alexander Hamil- 
ton Institute, which listed such in- 
come as $1,837,000,000 in February 
this year as compared with $1,853,- 
000,000 in the same month a year 
ago. 

Although the sharp drop in the 
prices of agricultural products from 
January to February still left prices 
6.4 percent above the levels of a 
year ago, this increase was not suf- 
ficient to offset a 6.9 percent decline 
in the quantity of farm products 
marketed, the institute said. 


In addition to the drop in income 
from marketings, governmental 
benefit payments to the farmers de- 
clined to $29,000,000 in February 
this year from $44,000,000 last year. 
Consequently, total farm cash in 
February amounted to $1,866,000,000 
a year ago, a decrease of 1.6 per- 
cent. 

Prices of goods which the farm- 
ers bought showed only a slight de- 
cline from January to February, 
with the result that those prices in 
February were still 12.4 percent 
above the level in the same month 
last year. This, together with the 
drop in farm income, caused a re- 
duction of 12.5 percent in farmers’ 
purchasing power as compared with 
that of a year ago. 

Total farm cash income from 
both marketings and benefit pay- 
ments in the first two months of 
1948 was still higher than in the 
corresponding period of 1947 despite 
the decrease in February. It 
amounted to $4,447,000,000 this year 
as against $4,181,000,000 last year. 

This increase, however, was not 
sufficient to offset the higher level 
of prices paid by the farmers. As a 
result, the farmers’ purchasing 
power was lower than a year ago 
in the first two months as well as 
in February. The decrease in the 
first two months amounted to 7.5 
percent. 


Oil Sellewe Slate 
Parley May 6-7 
In Atlantic City 


NEW YORK.—Five hundred oil 
marketers representing over 5,000 
business units will meet in At- 
lantic City May 6-7 to review ex- 
periences in serving record fuel oil 
demands of last winter and prepare 
}to handle still greater supplies of 
| both gasoline and fuel oil in the 
| approaching season, B. L. Majew- 
ski, vice-president of American 
| Petroleum Institute and Deep Rock 
| Oil Co., Chicago, announced last 
| week, 

“All petroleum marketers and oi! 
| trade association executives are in 
| vited and will be welcomed,” Ma- 
| Jewski said. “Membership in the 
| institute is not required for atten- 
| dance at this convention.” 
| Two sessions will be held, both 
'in the Haddon Hall hotel. Hotel 
| reservations are to be made by) 
those who wish to attend directly 
with the Haddon Hall or the ad- 
| joining Chalfonte hotel, both under 
the same management. Attendance 
at this marketing division meeting 
is expected to be the largest in 
recent years. 
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—sell them ingelher 


Better Homes and Gardens is addressed cover to cover, ads and all, to a 


family market —over 3,000,000 husbands and wives together. 


That’s why it’s such a perfect spot for car advertising. Husbands and 
wives buy cars together. BH&G husbands and wives take at least one car for 
granted: they live the suburban kind of life that can’t be carried on without 
a car. And their incomes—among the highest for all big magazines—are big 


enough so that they can afford to buy new cars often.* 


* Average age of BH&G cars in 1940 was 2.8 years. 
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Lawsuits Affecting Dealers ... 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 

AN IMPORTANT POINT of law 
is that any person who fails to file 
a suit within a reasonable period of 
time forfeits his legal rights to a 
favorable verdict. Also, where a 
contract does not fix a time for per- 
formance of obligations, the law 
implies that it will be performed 
within a reasonable time. 

For example, in Hamilton v. 
Shirley-Self Motor Co., 203 S. W. 
(2d) 952, the testimony showed 
facts, as follows: 


On June 10, 1939, Henry Hamil- 
ton, Inc., was the agent for the sale 
of Chrysler and Plymouth automo- 
biles in a city, and on that date it 
sold its business to Shirley-Self Mo- 
tor Co., a distributor, or wholesale 
agent. Prior to that time several 
persons had made deposits with 
Henry Hamilton, Inc., under agree- 
ments that such deposits would 
later be applied to purchases of 
automobiles. 


In the contract between Henry 


ann pte. A) 


FEDERALS HAVE WON .«< « .« 
By Costing Less to Run! 


@ For 38 years Federal has been building trucks that have enjoyed 
an outstanding reputation for ruggedness, dependability, low up keep 
cost, long life and bed-rock operating economy. 





Hamilton, Inc., and Shirley-Self 
Motor Co. a clause was included 
in which was listed the names of 
those who had deposits with 
Hamilton, and the amount of each 
deposit. The contract provided 
that Hamilton would keep such 
deposits, and that Shirley-Self 
would deliver cars to those who 
had made such deposits in such 
manner that Hamilton would re- 
ceive the customary dealer’s com- 
mission on the sales. 


The sale of new cars was prohib- 
ited after January of 1942, by laws, 
rules and regulations promulgated 
by the federal government, except 
to such persons as should obtain 
certain required certificates author- 
izing purchase of cars. It is undis- 
puted that no demand was made by 
Hamilton for any commission on 
cars delivered by the Shirley-Self 
to purchasers who had made de- 
posits with Hamilton. 


Hamilton filed suit against Shir- 
ley-Self Motor Co. on July 25, 1946, 
seeking damages in the sum of 





$3,150, alleged to be the amount of 
the commissions payable for cars 
delivered to those purchasers who 
had made deposits with Hamilton. 

The lower court refused to award 
damages to Hamilton. The higher 
court approved the verdict, saying: 

“It would be unreasonable to hold, 
under the circumstances of this 
case, that Shirley-Self was sstill 
bound to deliver cars on demand of 
Hamilton and his depositors at so 
late a date. ... Where a contract 
does not fix a time for performance 


it will be performed within a rea- 
sonable time.” 
> > « 


No Guarantee 


ACCORDING to a recent higher 
court the seller of a motor vehicle 
does not impliedly guarantee that a 
purchaser will be successful in ob- 
taining a license or permit to trans- 
act his business. 


For illustration, in Griffin v. 
Williams, 202 S. W. (2d) 744, the 
buyer of a motor truck sued a 
dealer claiming that the latter 
must take back the truck because 
the purchaser was unsuccessful 
in getting a license to operate it. 
The higher court refused to hold 


Over JOO FEDERAL TRUCKS vos 






FEDERAL MOTOR TRUCK CO, oe 


the Coca Cola Heet in Detroit 


DETROIT 9, 


1948 





DEALERS REPRES 


ENTING the ai in F region, 
of obligations, the law implies that mene and the Midwest rectonal staft ‘attended a weeny” dsaeev enteuny coundl 


council 


session tly. Suggestions on company » Rew A nag J parts and 
service, advertising, business management, sales promotion and public relations are 
discussed at the meetings. Dealers attending the regional are selected at 


council 
tives to the national advisory 


in favor of the purchaser, saying: 

“There can be no doubt that the 
seller knew that the purchaser was 
buying the truck to operate; but 
assuredly there was no implied war- 
ranty on the part of the seller that 
the purchaser could obtain an oper- 
ating permit with which to run the 
truck. The operator’s permit ha 
no direct connection with the sale 
of the truck.” 


ACCORDING TO a recent higher 





Men in a position to judge—fleet owners, maintenance superintendents, 
service mechanics, dispatchers and drivers—have learned by keeping 
comparative cost records, checking lay-up time, servicing and running 
costs that Federal Trucks have those qualities of endurance, economy 
and rugged all-truck performance that insure owner satisfaction. 


That's why so many truck users now say: “Toss the Tough Jobs to Federal." 


MICHIGAN 


eo ey 


Since 1910. 


. Known in Every Country —Sold on Every Continent 





meetings 
meetings, and regional representatives in turn elect representa- 
council in Dearborn. 


court a court may imply that a per- 
son is the legal agent of another 
who denies that the employment 
exists. 

For illustration, in Stripling Au- 
tomobile Brokerage v. Hoing, 203 
S. W. (2d) 1016, it was shown that 
one Cobb went to the home of an 
automobile owner and advised that 
he was a detective; flashed his 
badge, and told the automobile 
owner the car he had in his posses- 
sion was a stolen one and that he 
had come to pick it up and return 
it to the proper owner. Cobb took 
the automobile and drove it back to 
Stripling Automobile Brokerage. 


The automobile owner sued 
both Cobb and the Stripling Auto- 
mobile Brokerage for wrongful 
detention of his automobile and 
alleged that he held valid title 
certificates to the automobile. 

An important question presented 
the court was whether the Stripling 
Automobile Brokerage could be 
held liable. This court held that 
Cobb was the legal agent of the 
Stripling Automobile Brokerage and 
was acting within the scope of his 
agency when he committed the 
trespass by taking the car. The 
court said: 

“There was an implied finding by 
the trial court that the agency 
existed.” 

Another important point of law 
decided in this case was this: The 
court held that a public official, as 
a sheriff, is personally liable if he 
serves papers on an automobile 
owner and takes possession of, at- 
taches, or sells an automobile with- 
out strictly adhering to state laws. 


Overseas Club Hits 
Plans to Weaken 


. e 
Reciprocity Act 

NEW YORK.—Although exten- 
sion of the Reciprocal Trade Agree- 
ment Act is “virtually certain,” iso- 
lationist Congressmen may serious- 
ly weaken its effectiveness with 
“crippling amendments,” it was 
warned last week by George E. 
Quisenberry, secretary of the Over- 
seas Automotive Club. 

Others participating in a club 
discussion included R. C. Thomp- 
son, chairman of the club’s recip- 
rocal trade committee; R. H. Lu- 
kens, president, National Standard 
Parts Assn., and E. H. Eichholz, 
manager, Motor and Equipment 
Manufacturers Assn. 

Eichholz expressed belief the act 
will be renewed but added that a 
one-year extension might be sought 
by some members of Congress be- 
cause “this is an election year.” He 
also declared that the ‘“Congres- 
sional battle may center upon an 
attempt to restore administration 
of recriprocal trade to Congress.” 

During a question-and-answer 
period many members of the club 
expressed uncertainty on how to 
meet new Brazilian import limita- 
tions. The Brazilian government 
recently ruled that imports, with 
few exceptions, must be covered by 
import licenses on and after May 5 
Exceptions are Brazilian govern- 
ment purchases, a long list of food 
products, pharmaceuticals and ce- 
ment. 





Neenah to Build 


Plans are in progress for the 
construction of a new garage for 
Neenah Motors, Inc., at Neenah, 
Wis. The one-story building is to 
be of brick on concrete blocks, 
with built-up roof, steel sash, over- 
head doors, structural and rein- 
forcing steel. 


William Ullman, W: 
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announces || 


May Deliveries to Selected Dealers of Kurope’s 
Outstanding Automobile .. . 


The Engine-in-rear 


6 reasons why RENAULT is your i tl \ \ | l | 


best money-making line! ... 


E Devaluation of the franc makes the 
PRIC RENAULT the lowest priced car in its field. 


Gas nsumption is 55 miles per 
ECONOMY— Gas contumptio 


Europe’s largest factory is now 
PRODUCTION producing 300 cars per DAY. 


\ ‘E One unit motor, transmission and dif- 
SERVIC ferential removable from car in minutes. 


Engine-in-the-rear gives maximum speed 
POWER at greatest economy. 


KEIECIIE 


1000 month beginnin 
DELIVERIES— jq2,,"" "on™ besinnine 


The Promised Car of Tomorrow,--a Reality 


Today,--HERE for Your Immediate Profits! 


RENAULT, Europe’s outstanding car, has done it again! 
Completely modern, with advance design and amazing per- 
formance, the 4-cylinder RENAULT is the light car the 
American public has been waiting for . . . and are waiting 
to buy. 


The car is right . . . The price is right . . . the market 
is right. 


Sell RENAULT and you’re sure of a long-standing, ever- 
selling, profitable line, backedby the production of Europe’s 


to retail for #1195 





largest plant . . . by national advertising, and a completely 
set up factory-staffed parts and service organization already 
in operation in the United States. 


The new RENAULT 4-door sedan is 57 inches high, 
weighs 1120 lbs., has a wheel base of 83 inches and overall 
length of 141 inches. 


J. L. Green Operations Corp. 
Sole U.S.A. Distributor 


1920 Broadway New York 23, N. Y. 





RENAULT -- manufactured by the French Government in Europe’s Largest Factory. 











Richmond, Calif., Elects 
Weil to Succeed Trulson 


Charles Weil of Standard Motor 
Co. (Studebaker), 
has been installed 
as president of 
the Richmond 
(Calif.) Motor 
Car Dealers Assn. 
He succeeds Wal- 
ter Trulson of 
Trulson Motor 
Co. (Ford). 

Robert Miller, of 
Miller Motor Co. 
(Oldsmobile), was 
Charles Weil elected secretary- 
treasurer of the association. 
+ * + 


Freimuth Builds New Home 
In Paris, Texas 


A $60,000 building is being 
erected for Rudy Freimuth Mo- 
tor Co. (Dodge-Plymouth), Paris, 
Tex. 

The building, located at 535 
Lamar Ave., will contain 10,500 
square feet of floor space and 
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will be of a brick-tile construc- 
tion with steel and concrete 


foundation. 
* o * 


Chrysler Firm in Florida 
Sold to W. L. Kirk 


W. L. Kirk of West Palm Beach 
has purchased the Wight Bros. 
Chrysler-Plymouth dealership at 
Tenth St. and Sanford Ave., San- 
ford, Fla. 

Wight Bros. is one of the oldest 
automobile concerns in Sanford, 
having operated for 29 years un- 
der the leadership of the late Ralph 
Wight. 


* * * 


Frank & Goss Planning 
$100,000 Home in N. M. 


Plans for a $100,000 building are 
being made in Silver City, N. M., 
by Frank & Goss (Dodge-Plym- 
outh). 

Owners T. E. Goss and Isadore 
Frank, who will have architects 
drawings made in Detroit, said the 


ABOVE IS THE NEW PLANT of Byerly 
formerly located at Fairdale, 
dealership for the formal opening recently. 


south of Louisville, 


service department, 
and paint shops. 


* * 


room, plus 
body and fender 
* 


Freed Runs Again 
Paul W. Freed, president of Paul 
W. Freed, Inc., Waynesboro, Va., 
and a member of the board of di- 
rectors of the Automobile Trade 


building will include a large show-! Assn. of Virginia, has announced 


LONG CLUTCHES ARE DESIGNED 
FOR EASY, SURE OPERATION 


Automotive engineers know how much relaxation means to 
car owners. They constantly strive to provide effortless means 
of operating the automobile’s various units. 


That's the chief reason for the popularity of Long clutches, 
used widely throughout the automotive industry since 1922. 
Long semi-centrifugal clutches respond dependably to easy 
pedal pressure at high or low speeds; in stop-and-go driving. 
And, because of its semi-centrifugal design, there is less slip- 
page of parts; less wear. 
Long clutches equip millions of cars, trucks, buses and tractors. Long 
Manufacturing Division, Borg-Warner Corporation, Detroit 12, and 


Windsor, Ontario. 


, 


(Ford), Shively, Ky., just 
the 


Inc. 


Motors, 
Crowds thronged through 


Ky. 


his candidacy for the council in 
Waynesboro. It will be Freed’s 
third try for the post. 


* * * 


Hudson Names Ward’s 


Announcement has been made 
of the appointment of Ward’s Auto 
Service, Inc., as Hudson dealer for 
Quincy, Fla. The building now oc- 


HRC SE RU MU ea 


cupied by the firm on W. Wash 
ington St. is being renovated anc 
altered throughout. 

* 


Austin Appoints 
4, New Dealers 


L. B. Hooley, vice-president of 
Austin Motor Co., Ltd. (England), 
announces the appointment of 
Corky Car Co., 2066 Farnam St. 
Omaha; Austgen Motor Sales, 5530 
Calumet Ave., Hammond, Ind.; R. 
G. Pinney, Inc., 25 Maiden Lane, 
Torrington, Conn., and P. & A. 
Sales and Service, 186 Church S&t., 
Hartford, Conn., as dealers for Aus- 
tin automobiles. 

* * * 


Kelley Presented With Plaque 


On 25 Years With Dodge 

David G. Kelley, president of 
Valley Motor Co. (Dodge-Plym- 
outh), Grand Forks, N. D., was 
presented with a silver plaque 
by Dodge officials and automo- 
tive dealers in commemoration 
of his 25 years of association 
with Chrysler Corp. 

Presentation of the plaque 
was made by Don T. Stanton, 
Detroit, Dodge sales supervisor. 
Marvin Jacobson, general man- 
ager of Valley Motor, acted as 
toastmaster. Others attending in- 
cluded Fred Orth, Jerome Dun- 
levy, James Lamb and A. G. 
Bjerken, all of the Valley Motor 
staff. 


* * o 
Gordon Motor Co. 


Maercklein-Farrow Co., 2859 N. 
Third St., Milwaukee, has been 
changed to Gordon Motor Co. 
(Ford), at the same address, ac- 
cording to H. William Kranzusch, 
vice-president. 

* * > 


Texas Motors 


George Williams has been ap- 
pointed service manager for the 
Texas Motors, Inc. (Ford), 1101 W. 
Seventh St. Fort Worth, Tex. 

* * * 


Rhea Motor Moves 
Rhea Motor Co. (Crosley), San 
Antonio, Tex., has moved into 
larger quarters at 410 E. Grayson 
St. 


* * * 


Manning Appointments 
Leo J. Blow has been made new- 
car sales manager for Paul Man- 
ning Chevrolet Co., Des Moines, Ia. 
Granville Taylor has been named 
service sales manager and Andy 
Johnson is service superintendent. 
* 


Merchants Elect Ingram 


W. P. Ingram, proprietor of In- 
gram Motor Co., Greensboro, N. 
C., is the new president of the 
Greensboro Merchants Assn. 

* + * 
Johnson Trying Politics 

Alex S. Johnson has announced 
his candidacy for the Reidsville 
(N. C.) city council in an election 
set for May 4. 

* 





+ * 


Yunker Chevrolet 


A new showroom is being added 
at Yunker Chevrolet Co., Milwau- 
| kee, and the garage is being re- 
modeled. 


asia the Hatch 


Dealer’s New Building 
Swallows Old 


How can you build a new dealer- 
ship at the same place as the old 
| without stopping business? 

Joe Gardner (Packard), Washing- 
ton, Pa., solved the problem by 
building the new right around the 
old and then tearing down the old 
wooden walls and carrying them 
outside. 


+ + * 


Nordhus Motor Co. 


Norbert Nordhus of Herda-Nord- 
hus Motor Co., Marysville, Kans., 
recently purchased Emery Herda’s 
interest in the firm. In the future, 
the name of the company will be 
Nordhus Motor Co. 

* * 


+ 


Runkel Is Honored 


E. E. Runkel (Chevrolet), Red- 
| lands, Calif., has been named lieu- 
tenant-governor elect of Kiwanis 
division 6, California-Nevada dis- 
trict. 





* * + 


Bob Lee Remodels 


Bob Lee Motors (Studebaker), 
Palatka, Fla., has remodeled its 
quarters. 
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; “My car gets treated like a truck— 
SO t always order pile fabrics’ says C. D. DODGEN, : 


“| know why car owners prefer Pile Fabrics,” says Wilmer Nimi, 


Vice President, General Manager, Dow Motor Company, Houston, Texas 


“There are many reasons why car owners around 
here prefer pile fabrics,” says Mr. Nimi. “Pile fab- 
rics don’t develop rips and tears common in other 
fabrics. They wear better and recondition more 
easily. I find that pile fabrics contribute to addi- 


tional profits in my used car business.” 


*Registered Trade Mark 


Houston, Texas 


th gg 


NS 


ee 


MODERN motor car contains dozens of metal-to-metal 
A parts where lubrication cushions shock and wear. But 
upholstery has to take its beating direct. It’s rubbed by cloth- 
ing, machinery and boxes. Punished by hot sunlight, dampness 
and road dirt. 

And it is pile fabric that holds the record for longest life 
under this ceaseless punishment. Goodall’s Velmo” pile fabric 
is the most modern version of this stamina, offering beauty, 
too, that car owners are proud to show to the world. 


© 1948, Goodall-Sanford, Inc. 


Automotive Division 1703 Fisner Bur.pinc « Detroit, MIcHIGAN 
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The Other Side of the Picture (Cartoon stripe. Write him core of Kemp} Motor Oo., Kearney, Nod)” 


By Fred Kempf 





/Liver- Youv'e BEEN BRAGGIN’ 


ABouT SELLING YouR NEW CARS 
AT LIST PRICE-7ELL A ME 
Wor TO BUY FROM A USE? 
‘|\CAR PLALER --- TOLD ME I’? 
CE7 ROOGBPED (F ZX DID 





"so WHAT f 2 WHY YOU BIE BUM on f 
Wd MARE ME PAY You 4LEVN 
fUNORED ANP MV F/ FOR A 
WEN CAR » THATS WHAT LL, 


|, TWENTY 


ION] ACT SO R)WNOCEN T- I FON? 
CVT FOOAY THAT YOU SOLD OY 
042 CAR FOR TWATEEH Bl44S wh 
THIRTEEN AND LLEVEN MAKES 


4 ALLOWED SLVLN HONPKED OR THIS 
PILE 1 TRADE ON YOUR OLD CA 
WOULD YOU 4/4KE FO BUY /7 FOR 





Cut Prices First, And Then Costs, GE Urges 


NEW YORK.—General Electric 
Co. has urged industry to lower 
prices voluntarily and then get its 
costs down. A company-sponsored 
anti-inflation booklet, announced 
here by L. R. Boulware, vice-presi- 
dent in charge of employe relations, 
warns that a boom-and-bust period 
is one of the greatest menaces to 
the American free business system. 


“Most of us have been waiting 
for lower costs before lowering 
prices, forgetting that we practi- 
cally never get costs down until 
pressure makes us do it,” the com- 
pany said. 

“We believe that the way to pro- 
mote a higher standard of living is 
to reduce the prices now and then 
get busy with all concerned in ef- 
fecting the advances in production 
methods and the other economies 
that will enable us to offer those 
prices.” 

In the present situation, it is 
pointed out, both management and 
workers have had seven years of a 
seller’s market, a cost-plus market. 

“There is enough slack along the 
line to make it not too difficult to 
do the tightening up necessary to 
pay big dividends in curbing infla- 
tion,” it was declared. 


their part in conquering inflation 


AUTO BOOKS 


That Should Be in 
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able when ‘ are down’ and a 
real competition bi 
KNUDSEN, A BIOGRAPHY. Norman 
Beasley. dot pageas alethy bonne. $3.75 
Postpaid. % 
AUTOMOTIVE MECHANICS. Wm. 5. Py 
Crouse. A prehensive anud basic course 
on the subject of fundamental automotive | 
mechanics. $4.50 postpaid. x >) ' 
DEALER ing... 





Malcolm Bingay. "A ‘story of Detrott and Screening is the basis for the Universal 
sidelight of the 





and creating at the same time a, its products. In addition, the com- 
broad understanding of both infla- | pany put into operation a compre- 
hensive program designed to enlist 
the support of its employes, its 
neighbors in industry and the Gen- 
eral Electric plant communities, 


tion and deflation. 

As a step in curbing inflationaty 
spirals, General Electric recently 
announced price cuts of from 3 per- 


cent to 10 percent on a long list of | Boulware said. 


Arrest Cleveland Youths 


For Alleged Car Thefts 


CLEVELAND.—Arrests of seven 
youths, ranging from 16 to 19, is 
believed to have washed out an 
automobile theft syndicate that 
took cars off Cleveland streets for| nounced its appointment as a 
resale in Little Rock, Ark. 


week by D. K. Brown, special agent 
> net of the local office of the 


Blue Brothers (Olds) 


Blue Brothers, Inc., has an- 


franchised Oldsmobile dealership 


Arrests were announced here this|in De Funiak Springs, Fla. 












That's another word for selection. 


Underwriters Selective Plan. It separates 
the good risks from the undesirable. It is 
concerned with fire hazards — those fea- 















tures that increase the probability of loss. ——+++ 


Universal Underwriters screens every’ oon 


dealership, and selects the best of the 


HIS GENIUS. By Wm. A. Simonds. Re- a z Ss 
gemeee Sy Tews edition, class. And selection is made only after : 
TO 1946. 862 pages, 1,000. illustrations a personal inspection by our own 

Deluxe edition, bound, e . 

es trained representative. 

FORD. “An of an in- 7 

predictable human being." By ‘William C. The proven results of screening are: 


Deluxe edition, §2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 36, MIOH. 










Increased security ... lower losses ... far 


greater economy. 
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Used-Car Notes... 
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Huge Trading Center 
Is Opened in Dallas 


DALLAS.—Organized to market 
used cars on a volume basis, the 
Grand Central Automobile Market, 
owned and operated by Dallas in- 
terests, has been opened here at In- 
dustrial Blvd. and Commerce St. 

It is claimed to be one of the 
largest used-car operations in the 
nation, representing an initial in- 
ventory and facilities of a quarter 
million dollars. 

The venture is headed by Mor- 
ris Robinson, veteran Dallas used- 
car dealer, as general manager. 

It occupies an area of approxi- 
mately two and a half blocks. This 
space is part of a nine-acre tract 
leased by Grand Central, on which 
it may expand, Robinson said. 

Six other used-car dealers al- 
ready have established businesses 
facing on Industrial Blvd. on sites 
leased from Grand Central, he said. 
He added that there was still room 
for other such operators. 

Dealers leasing 


FIRE, WINDSTORM 


area included: Yeager & Hunt, 
Cecil Bishop, Harvey M. Johnson, 
Bill Utley, A & P Truck Co. and 
Lynn Bishop. The total invest- 
ment of these dealers along with 
that of Grand Central is esti- 
mated at $500,000. 

With complete facilities installed 
for selling, servicing and financing 
used cars, Robinson said it was 
planned to offer the used-car mar- 
ket in the area, both wholesale and 
retail, the widest possible selection 
of merchandise. 

Policy, he explained, was to 
achieve a high sales volume at 
the lowest profit margin possible. 
He said the market would have 
several hundred units on display 
at all times. 

The entire lot is illuminated by 
numerous 40-foot-high light stand- 
ards to permit night operations 
seven days a week. 

Entrances are at large ornamen- 


tracts in the |tal corner gates, where salesmen 


and ALLIED LINES 





pany’s own mechanics will recondi- 
tion cars for sale. Equipment for 
servicing nine cars at a time is 
available in the service department. 


Another building houses a grease 
rack and car washing facilities. 
Robinson said the company has 
20 transports for conveying its cars 
to the lot. Herbert Sheel is sales 
manager for Grand Central. 
* * . 


Raynor Urges Ark. Assn. 


Fight Towing, Tax Rulings 


LITTLE ROCK, Ark.—Central- 
ization of all mortgage liens on 
new and used automobiles in Ar- 
kansas and opposition to a ruling 
which would prohibit bumper-to- 
bumper tow-bar hauling were rec- 
ommended at a meeting of the 
Little Rock Used Car Dealers Assn. 


THIS INSTRUMENT PANEL cluster for by M. T. Raynor, general attorney 


the 1948 Futuramic Olds » con 
most 


one of the attractive and compact 
units ever designed, is a product of AC 
Spark Plug division. Barbara <, an 
Oldsmobile employe in the parts and mer- 
chandising department, exhibits the cluster. 


are on constant duty to direct cus- 
tomers to inside lot salesmen. There 
are four transaction or “closing” 
offices on the lot. 

Other permanent facilities in- 
clude a steel and sheet metal serv- 
ice building 


in business. 


SAFETY 


Screening has kept losses low. 


writers has returned nearly $7,000,000 to 
authorized dealers in 26 years. 
stantial dividend every year we've been 


for the National Used Car Dealers 
Assn. 

Raynor urged the newly organ- 
ized Little Rock group not to be 
“sledge-hammered by unfair and 
unconstitutional rulings.” 

He criticized the bureau of in- 
ternal revenue’s ruling which as- 
sumes the right to assess used-car 
dealers for a differential between 
the base price of a car (during 
OPA) and the amount for which 


in which the com-|the car is sold, and which he de- 





A sub- 


Universal 


Underwriters loss record averages less than 
half those of ordinary insurance carriers! 


SECURITY 


Screening results in collective strength . . . 


a class of better risks. 


Every dealer shares 


additional strength.. There is no stronger, 


safer protection than .. 


1000 R. A. Long Bidg. 
Kansas City 6, Mo. 


509 Terminal Sales Bidg. 
Portland 5, Oregon 


UNIVERSAL UNDERWRITERS 
Jour Conuenient Offices... 


Beverly Hills, California 


1205 Natl. Bank of Com, Bidg., 
Norfolk, Virginia 
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scribed as a source of potential 
heavy loss to the industry. 
* * * 


Australia Tightens Rules 


In Move on Black Mart 


CANBERRA, Australia.—UTPS) 
—The prices commissioner has an- 
nounced new regulations to cope 
with the widespread black market 
in used cars. Where vehicles are 
exhibited for sale, the pegged price 
must be displayed on the wind- 
shield with the sale price. 


Invoices must be given to the 
purchaser showing both figures 
and also the name and address of 
the seller. Additional equipment 
other than standard must be listed 
and the pegged prices shown on 
the invoice. 

Provision has been made for a 
special price to be fixed for a ve- 
hicle which may be in exceptional 
order, but approval of the prices 
branch must be obtained before 


the sale. 
+ + oe 


Williams to Be Honored 


At Dinner in New York 


NEW YORK.—A testimonial din- 
ner honoring Bill Williams, former 
president of the New York Used 
Car Dealers Assn. Inc., is sched- 
uled for April 19 at Billy Rose’s 
Diamond Horseshoe night club. 

Special arrangements have been 
made with the management of 
Billy Rose’s to provide dinner and 
entertainment for the evening. 
Tickets are $15 per person and can 
be obtained by writing to the asso- 
ciation at the Park Central hotel, 


New York City. 
* + * 


Oregon Assn. Opens War 


On ‘Curbstone’ Dealers 


PORTLAND, Ore. — Used-car 
dealers throughout Oregon have de- 
clared war on “curbstone” sales of 
used cars, it was announced by 
Max Sagner, president of the Ore- 
gon Used Car Dealers Assn. 


Everyone gets hurt, he _ said, 
when cars are sold by unscrupu- 
lous, unlicensed “peddlers” who 
have no regular place of business 
and rely on blind telephone num- 
bers, service station outlets and 
curb parking spaces. 

Numerous cases have been 
brought to his attention, Sagner 
said, of purchasers of cars on this 
black market having difficulty in 
obtaining titles to the cars they 
buy. These “curbstoners” are gone 
when the customer comes back for 
the mechcanical work, paint job, 
radio or other extras that he was 
promised when he bought the car. 

Violations will be brought to the 
attention of the proper authorities 
for prosecution as fast as they are 
unearthed in order to protect the 
buying public and reputable deal- 
ers, Sagner said. 

* * ” 






Singleton Hears 
Fraud Charges 
As Trial Opens 


CLEVELAND. — Five hundred 
pages of testimony had already 
been read into the prosecution’s 
case last week against Jack Single- 
ton, the dapper gentleman charged 
with larceny by trick in defrauding 
car buyers of $750,000. 

A jury of eight women and four 
men is hearing the evidence before 
Common Pleas Judge Frank Mer- 
rick in Cleveland. The trial is ex- 
pected to last four weeks. 

County Prosecutor Frank Cullitan 
declared in his opening statement 
that the defendant “from the very 
outset” operated a used-car lot “to 
obtain money from his victims.” 

Singleton, who has been held in 
jail since Thanksgiving for failure 
to meet a $100,000 bond, has pleaded 
not guilty. 

Cullitan declared he is prepared 
to submit as evidence nearly 1,000 
certificates of title in an effort to 
show discrepancies between pur- 
chase and sale price of Singleton 
cars; discrepancies that showed 
Singleton sold cars in Cleveland for 
less than he paid in Detroit. Cul- 
litan estimated at $1,000,000 the 
amount of money Singleton owes 
his victims. 


Barlow Motors Moves 
Barlow Motors, Bartow, Fia., has 
its place of business to 
833 S. Dixie Ave., former home of 
Hawthorne Roofing Co. 
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Say Goodbye £0 « « « 


SUN GLARE, SKY GLARE 
and BLINDING HEADLIGHTS 





% New war-proven plexiglas inside visor. Sun-optic 
eye-saving green. 


% Permanently installed inside car against upper third 
of windshield. No loss of vision. No wind resistance. 


% Eliminates heat rays. Optically true. No image dis- 
tortion. 


*% No traffic light trouble. You see colors as they are. 


% Rests your eyes. Lasts the life of the car. 


% Genuine war-proven plexiglas in a special sun-optic, 
eye-saving, glare-reducing formula made to special 
Visilite specifications. 


% Put sun glasses on your car instead of on your eyes. 
Improves vision for all passengers. 
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iDlinding Headlights 


Drape, 
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NEW PROFITABLE ACCESSORY 


AUTOMOBILE DEALERS! SALES MANAGERS! 




















See 


PARTS MANAGERS! SERVICE MANAGERS! 


TS 


Here’s a Quality Extra Profit Item 
for Every ‘41-’48 car. Sell to New 


4 
optic =| : 
Car Buyers, Service Customers. 
hird | Brand new! Amazing acceptance! Install a set on 
hir company and show cars. Order a dozen sets today, 
ince. specifying make and models. Be first to sell this new, 
tested accessory — be first to get the extra profits. 
‘ List price $9.75 per pair, plus $1.00 installation (time— 
dis- 15 or 20 minutes). Discounts 40% plus 5% for cash 
with order. Net cost—$5.55; 50 or more sets, single 
order, just $5.10 each. (Hudson, Cadillac, Olds 98, 
Studebaker [one piece windshield], Lincoln—all $12.50 
are. list, $7.10 net, 50 sets or more $6.50 each.) Soon 
available for trucks. Advertising mat and copy fur- 
nished free with 100 set order. Transportation paid on 
first order and thereafter on all orders of more than 
$100. Send check with order to save C.O.D. charges. 
otic, We ship same day order received. oe 5 
cial aoe Me nae fe ean 
We Guarantee That Your Customers Will Get More ies “en te 
Comfort and Pleasure from This Startling, 
yes. Sensible Accessory Than Any They 





Have Ever Bought. 








In the Hopper 


R. I. License Fee Sought 
For Gasoline Dealers 


Rhode Island gasoline filling sta- 
tion operators, gasoline peddlers 
and cigarette dealers would be re- 
quired to pay $1 for permanent li- 
censes to do business under terms 
of a bill passed by the Rhode Island 
House of Representatives and sent 
to the Senate. iy 


Use Tax, Higher Trade Levy 
Proposed for New York City 


Enactment of local laws impos- 
ing a motor vehicle use tax and 
doubling existing local taxes on 
gross receipts of general and finan- 
cial businesses was proposed in the 
executive budget message submit- 
ted to the New York city board 
of estimate by Acting Mayor Vin- 
cent R. Impellitteri as agent for 
Mayor O’Dwyer. 

The motor vehicle use tax would 
yield an estimated $6,500,000, while 
the doubled business tax would 








D.C. MICROMOTORS 


Continuous duty up to 1/20th hp. 
Intermittent duty up to 1/10th hp. 


A.C. MICROMOTORS 


4-pole shaded pole up to 1/15th hp. 
6-pole shaded pole up to 1/15th hp. 


SPEED CONTROLLERS 
SMALL BLOWERS 






bring in an additional $30,000,000 
a year in general fund revenue. 

The motor vehicle use tax would 
be levied at the rate of $5 a year 
for passenger cars and $10 for 
commercial vehicles. The new bus- 
iness tax would double the present 
levy of 1/10 of 1 percent of gross 
receipts of general business and 
1/5 of 1 percent on financial busi- 
ness. A motor vehicle use tax was 
unsuccessfully proposed in New 
York City a year ago by Mayor 
O'Dwyer. Bek) 


‘In Liew’ Tax Load Cut 
$7 Million in California 


California’s legislature has given 
final passage to a bill which will 
save motorists of the state an es- 
timated $7,000,000 a year in the 
payment of “in lieu” taxes on mo- 
tor vehicles. 

The measure would establish a 
new sliding scale of valuation as- 
sessments on vehicles for tax pur- 
poses, ranging from 85 percent of 
delivered prices on new vehicles 
to 5 percent of the original price 
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on vehicles nine years old or older. 
The minimum tax would be $1. At 
the same time, the bill would in- 
crease the tax rate from 1% to 2 
percent of the assessed valuation 
on each vehicle. 

Overall effect would be that pur- 
chasers of new cars would pay 
slightly higher taxes for the first 
year of ownership than they pay 
now, but each succeeding levy 
would be less than the current 
taxes. 


* * * 


St. Louis Wins Permission 


To Levy Income Tax 


A bill enabling St. Louis to adopt 
a local income tax, at a rate as 
high as % of 1 percent on the 
gross earnings of people earning 
their livelihood in the city and on 
corporate net profits, was given 
final passage by the Missouri leg- 
islature and sent to the governor 
for signature. 

As originally introduced, the 
measure would have extended the 
authority to other cities. It was 
amended in committee, however, 
to apply only to St. Louis. 

Reports from St. Louis indicated 
that such a tax would be adopted 
to go into effect on or before Aug. 


AU OUARTERS 


gOR LOW-RANGE E_ecTRIC MOTORS 





MOTOR CAR COMPANY of New Engiand, Boston, contacts potential parts wholesale 


buyers, repair shops, service stations, ete. 
full-time traveling salesman and technical adviser whose services are 
completely available to the independent trade. 


Elwin Rausch, 


» with a special representative. Shown Is 


1, The tax would be double a simi- | year. It would yield an estimated 





Builder of More Than 20,000,000 MicroMotors 


HERE is an organization of specialists who concentrate 
every effort on small electric motors and their applica- 
tion..Here the customer can discuss engineering details 
confidentially, knowing he is dealing with a motor | 
manufacturer that does not build consumer products in | 
competition with his own. When you need advice, contact 


Redmond. When you need dependable low-range fractional 


motors, check on the famous Redmond Micromotors. 


Kedmond COMPANY, INC. . . . OWOSSO, MICHIGAN 


lar levy killed by the courts last |@nnual revenue of $5,000,000. 


Damage Report Figure Hiked 
Under N. Y. Liability Law 


Gov. Dewey signed into New 
York state law a bill increasing 
the amount of personal or property 
damage which must be involved to 
require a report to the motor ve- 
hicle commissioner under the 
state’s financial responsibility act. 


Under the new measure reports 
are not required unless the dam- 
age amounts to $50 or more. Here- 
tofore, accidents involving damage 
of $25 had to be reported. This 
involved the reporting of thou- 
sands of minor collisions, resulting 
in heavy work for motorists and 
the state motor vehicle bureau. 


* * > 


Providence Parking Bill 
Before R. I. Legislature 


A bill to authorize Providence to 
create off-street parking facilities 
has been introduced in the Rhode 
Island legislature by House Demo- 
cratic Majority Leader James H. 
Kiernan of Providence. 


Under terms of the measure, the 
city of Providence would be author- 
ized to cooperate with private en- 
terprise to develop off-street park- 
ing facilities. In the event private 
capital appeared disinclined to enter 
such ventures, the city could go 
ahead on its own. 


Miss. Seen Finally Adopting 
Worker Compensation Law 


Legislation setting up a work- 
men’s compensation system in Mis- 
sissippi, which has been the only 
state in the nation without such a 
law, has been given final approval 
by the legislature and sent to Gov. 
Wright, who was expected to sign it. 

Enactment of the measure cli- 
maxed a controversy over the issue 
in Mississippi dating back to 1922. 
In previous legislative sessions op- 
ponents succeeded in defeating such 
bills in one branch of the legisla- 
ture after they had gained ap- 
proval of the other. 


British Columbia to Amend 
Liability Laws This Year 


Requirements of British Colum- 
bia’s highway safety responsibility 
laws will be made easier through 
amendment of the highway act 
later in the present session of the 
legislature, according to Atty.-Gen 
Gordon S. Wismer. 





Miss. Senate Approves 


Tighter U.C. Laws 


JACKSON, Miss.—Mississippi’s 
Senate has passed and sent to 
the house a bill which would re- 
quire presentation of certificates 
of title upon registration of mo- 
tor vehicles and provide that 
used-car dealers be licensed un- 
der the state motor vehicle 
comptroller, 

Proponents described the bill 
as a move designed to stop a sit- 
uation of “making Mississippi a 
dumping ground for stolen auto- 
mobiles.” 
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| to get Premium Tire Changeover Profits 





Super Low Pressure 


(Hhileouil 


Increased profits ... more repeat business ... new customers 
. + » all these are yours when you add the extra advantages of 
premium tires to the cars you receive with ordinary, original 
equipment, low pressure tires. 

The premium tire that will do this for you is the Super Low 
Pressure Autocrat by Dayton! This tire gives you many exclu- 
sive sales features— 





Superlative easy-chair riding comfort because this deep, soft 
tire smothers road surface irregularities without transmitting 
them to the car frame and body. 


Super strength . . . Raytex Fortified cords of a military truck 
type, far stronger than those used in ordinary rayon automobile 
tires, make possible 6-ply strength with 4-ply construction. 


Greater driving safety... faster, surer stopping . .. because 
this soft tire with its flat tread puts more rubber on the road, 
giving the famous Autocrat Toe-Action Tread an even better 
grip on wet and slippery roads. 


Easier driving ... less fatigue . . . because of the increased 
traction, this tire holds the road more firmly, makes a tense 
grip on the steering wheel unnecessary, and the gliding ride 
permits greater body relaxation. 


Longer car life... reduced car maintenance . . . because 
this softer tire does not transmit road jars and bumps to car 
frame. Body strains and stresses are minimized and the car 
develops fewer squeaks and rattles. 


Greater beauty . . . new, larger size looks huskier . . . is huskier! 
The luxury lines of an Autocrat by Dayton add a touch of 
distinction to the beauty of the finest car. 

Truly, this is the tire you will be proud to offer your most 
discriminating customers. 

Get the complete profit story of this outstanding change-over 
plan. Call your Dayton Distributor today, or write to The 
Dayton Rubber Company, Dayton 1, Ohio. 


tom hubber 


THE MARK GF TEGHNIGAL EXCELLENCE IN NATURAL AND SYNTHETIC RUBBER 
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Current Prices 


(Includes revisions for all 1948 models.) 





oa, aeons 2-dr. “=a, $1,286; spt. ee 
$1,281; conv., $1,628; stat. wag., $1, ; 
Fleetiine—4-dr. sed., $1,371; ’ 

— Royal — 4-dr. 
772,76; 2-dr. sed., $1,735.75; 
$1,762.25; bus. cpe., pees 
-dr. sed. Cte, te . sed., 


—6 eyl. 6-67 
$3,184.50; 


lim., $2,30150 
$2,237.75; lim., * $2,354.26. 
-dr. sed., 


Deluxe—4 
sed., $1,619.50; 


$1,656.50; 
spt. cpe., ; 
Custom—4- 


2-ar. $1,646; 
. sed. 


608.50; 
4237.75; T-pass. sed., $2,111 a 

DODGE—Deluxe—4-dr. om. 
dr. sed., $1,512.75; bus. 
Oustom—4-dr. sed., $1,607 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 
901; 8-pass. sed., $1,981. 

FORD — Deluxe ‘“6’’—4-dr. sed., $1,- 


.87; 2-dr. sed., } pnt og epe., 
1,329.77; bus. ope., $1,250.83; war... 
$i's0s. 33; Deluxe ‘‘V-8’’—4-dr. sed., $1,- 

; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
ote: 2-dr. sed., $1,382.89; sed. cpe., 
$1,408.71; bus. cpe.. $1,329.77; conv., $1,- 


740.24; stat. wag., $1,972.26. 


FRAZER—4-dr. sed., $2,294.46; Man- 
hattan—4-dr. sed., $2,711. 

HUDSON—Super ‘6’’—4-dr. sed., $2,- 
003.75 (8-cyl., $2,092.25); 2-dr. sed., $1,- 


952.75; spt. cpe., $2,000 (8-cyl., $2, 089); 
bus. cpe., $1,889. 50; Commodore “g”?—4- dr. 
sed., $2, 161 (8-cyl., $2,250); spt. cpe., $2,- 
136.75 (8-cyl., $2,225. 75). 

KAISER—4-dr. sed., $2,104.21; Custom— 
4-dr. sed., $2,455.57. 

LINOOLN—4-dr sed.. $2,553.62; 4-dr. 
(custom interior) sed.. $2.721.95: club cpe., 
$2.532.57; club (custom interior) cpe., $2.- 
700.90; conv., $38.142.60: Continental ‘12 
Oyl.”*—elub cpe., $4,661.59; conv., $4,745.72. 

ie sed., $1,660.35; 2-dr. 

$1,601.97; sed. cpe.. sof oe conv., 
$2,000 30; stat. wag., $2,207. 

NASH — “600” Secaaas — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1.399.05: Am- 
bassador Slipstream—4-dr. sed., $1,778.95; 
afl Super Series—4-dr. sed.. $1.508.05; 

sed., cpe.. $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., —— stat. 
wag., $2,239.96; conv., $2,250. 

OLDSMOBILE — Series “ge Six—4-dr. 
4-dr. sed. deluxe, 


sed. deluxe, $1,655: 
club epe. deluxe, $1.628; convertible, $1,845; 
stat. wag., $2,456: Series ‘‘68"’ Eizht—4 
sed. stand., $1,614; 4-dr. sed. deluxe, $1.- 
755; 2-dr. stand., $1,572; sed. 
deluxe, $1,713; club cpe. stand., $1. 546; = 
cpe. deluxe, $1. 687; convertible. $1,903; 

wag., $2.514: Series ‘“76" Six—4-dr. —- 
deluxe, $1,805; 4-dr. sed. stand., $1,659; 
2-dr. sed. deluxe. $1.731; 2-dr. sed. st stand., 
$1,584; Series ‘‘78°’ Eight—4-dr. sed. de- 
luxe, $1,863; 4-dr. sed. stand., $1,717; 2-dr. 
sed. deluxe, oS), 2-ar. sed. stand., $1,- 
643; Futuramic ‘ * Serles—4-dr. sed. de- 
luxe, $2,098; 4-dr. ae stand., $1,008 993; 2-dr. 
sed. deluxe, $2,024; 2-dr. sed. 5 tand., $1,- 
920; conv., $2,466. 


dope, $2,125: be = ae oe sae 8.209; 
sed. ope. 8 wag., Dela 
. sed., $2,375; sed cpe., $2,350; 


7-pass. sed., ae 
deluxe 7-pass. sed., $3,650; deluxe 7-pass. 
iim., so Oustom Bight—4-dr. sed., Ss. 
676; sed. cpe., $3,625; conv., $4.095; (148 
wheelbase) 7-pass. lim., $4, 668; 7-pass. 
sed., $4,504 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
209.25; 2-dr. sed.. $1,246.50; spt. cpe., 
$1,273; = epe.. $1,220.25; Deluxe 
—4-dr. sed.. $1,377.50; 2-dr. sed., $1,324.75; 
~ i. Y $1,351.25; bus. aie 2 293.25; 

, $1,668.50; stat. wag., $1,879.25. 


pe npg **6"’—4-dr. sed. de- 


luxe, $1,600 (8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed., 
$1.453 (8-cyl., $1,500); sed. cpe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (8-cyl., $1,531); club cpe., $1,438 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl., 
$1,434); conv. deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘‘6’’—-4-dr. sed. deluxe, 
$1,685 (8-cyl., $1,733); 4-dr. sed. stand., 
$1,598 (S8-cyl., $1,645); sed. cpe. deluxe, 
$1,635 (8-cyl., $1,682); sed. cpe. stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,614.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 

Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. cpe., $1,614; bus. 


YS — Stat. wag., 


WILL 
sed., $1,991.72 

















MINNEAPOLIS.—The Northwest 
Automotive Electric Assn. adopted 
a three-fold program during its 
two-day convention here April 2-3 
to prepare members and indepen- 
dent dealers for the introduction 
of 1949 car models. 

NAEA members, after a series 
of conferences, authorized the as- 
sociation president, Paul Weber, to 
appoint three standing committees 
which are to function during the 
rest of 1948. 


The three committees will be 
in charge of putting into opera- 
tion a classroom instructional 
program for mechanics, arrang- 
ing quarterly conferences for 
managers to promote training 
courses for salesmen, and com- 
piling a list of obsolescent and 
overstock materials for use by 
association members. 

At the convention conferences, 
members agreed to establish a se- 
ries of five- -week training courses 
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Northwest Electric Men Set 
"49 Model Plans in Motion 


for mechanics starting in 1949 in 
cooperation with the Dunwoody 
institute here. Class schedules and 
classroom facilities will be handled 
by the institute. 

W. A. Hagen, central regional 
sales manager of United States 
Service division of General Motors, 
discussed in detail the establish- 
ment and development of an auto- 
electrical enterprise, pointing out 
that the retailing phase of a busi- 
ness should be limited to only 15 
percent of the total parts sales. 


Why the Delay 
Change in Calif. Equipment 
Stalls Registry Data 


SACRAMENTO, Calif.—A change 
in the method of processing Cali- 
fornia registration information has 
delayed completion of first-quarter 
data by R. L. Polk & Co. 








SEVEN YOUNG RELATIVES of DeSoto-Plymouth dealers, in Detroit to attend the 
sixth retail dealers’ personnel conference at the Chrysler conference of business man- 
it, greet a brand new DeSoto as it rolls from the factory assembly line. Left 


agemen 

to right: William 8. 
ville, 8. ©.; J. G. 
Pottstown, Pa.; 
Pa.; Leonard 


Baker jr., son of William S, Baker, Baker Motor Co. Inc., Green- 
Ludwick III, son of J. 
8S. G. Hudson, brother of R. M. Hudson, Merion Motors Inc., Ardmore, 
S. Stearns, son of Walter H. Stearns, Walter H. 


G. Ludwick 11, Krause & Ludwick Inc., 
Stearns Motors Inc., 


East Cleveland, 0.; John J. ee. & of Patrick Calvey, Calvey Motor Co., Scranton, 


Pa.; J. ©. Boccalero, son-in-law 


George 





tives here point out that the state 
motor vehicle department is shift- 
ing to International Business Ma- 
chines equipment for processing 
license renewals and applications, 


Reports from Polk ;_representa- ! the total of which is more than 











Car Registrations by states are 








Domenich 
S. Kari, son of Willard Kart, Willard Karl Motors, Pasadena, Calif. 


Basso, Domenich Basso, Los Angeles; 


3,000,000 for the current year. 
It is expected that it will be the 
middle of May before the January 
report will be available, with the 
February and March compilations 
following shortly thereafter. 





Passenger Car Registrations, 44 States for February, 1948-'47 





















































released here weekly, as com- 
pleted by R. L. Polk representa- i g ; § ' ' a ~ 
a“ . 
tives in state capitals. 4 E z i 4 : E : 3 £ é 3 
g Ls é | & = Sp iP9 BIL el ei eaitiaisisgis 
36 States Previously ‘48 | 12261| 1193) 33935; 4088; 925; 2941! 9514) 26270) 2972; 4211! 4437! 749) 6085; 5637; 7872! 2108) 14364) 10936) 6747) 1137; 239) 15862! 
__ Reported for February 47" 10122) 2117) 24708} 4011) 553) 2814) 8300) 24109 900) 4439! 1680' 1053) 5165) 4498| 7958) 1716) 14563| 8920) 4646 925| _33|_: 133230 
lowa ‘48| = 324) 19} 1357) 86 13 57 179, 1061 216 153 243! 13 195 115 216| 58; 409; 329; 218 44 ' 5305 
hom" . ‘47| 274) 3} 910} 4) Sti 23! B77) 0; 55) 22} tbs] 79] 194} 43! = 251 = 242} = 1390) ~S tb} Ss] 4140 
Kentucky ‘48! = 207, 13) 715; +58 20 24 3 619 58 8! 94 8 142 94 186 33 217 203 146 45 3076 
iis . ‘47| Wi] 44 774| __—«80 24 37) (168 sev; ai Z| Ss SB 96i 77} =H} 3] 39 231) 83; —19) 3115 
Louisiana a 150 10; 634) 64) 14 32 124 744 55 % 110 12 128 98 117 31 248 144 120 21 2952 
eee ‘47! 212 29 565 68 15 Yn 141 546 23 79. 25 31 90 76 150 3% i 178) a 147 E 82 = 12 2532 
Maine ‘48! 105 7| 222 33) 33 92 250 7 47 15 16 37 $l 66 37 124 94 75 15 1337 
- ‘47|___—«87 15} 168) ~—*10 9 Se. ae 15 38| 28 z Ee) a) a | 
Michigan "48| 1673 19; 3564) = 212! | 165 498; 2916 240 578 394) él 712; +436) «=979| = 237 598 1676 325 95 56\ 15485 
eS = ‘47-1767! «302! ~=—2773 464 ! 356; 1085) 3725 108 784 261! 134; 797 502} 1315) 317) 1753! 1662) 268) = 103) — st, S852 
Minnesota. | 585 52; 1457 327 gq 156 569; 1220; 264 250! 84! 34; 106 94 Ht} 30; 1053 172; 116 28 37;| 6794 
pi ae ‘47 503 65! 1042! 194 7 114: 443) — 895) — 40 242! 77' 37 27) 291! 395 101 609 452 242 4i | (5? 
Mississippi 48) 140) 12 575 55! 8 i 82; 548) 29 48 85 iT 5 1) 67 74 14 219 148 87 19 2327 
eel 47) 144 13) 445 27 3 & 7! Sa: = ttl: SS St;“#$N$S «SB Wl 55 51 | 44 180 94) 38} 10) 1916 
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Passenger Car Registrations, 1 State for March, °48-’47 


Car Registrations by states are 
as com- 
pleted by R. L. Polk representa- 


tives in state capitals. 


released here weekly, 











Nevada ‘48 35 12 65 22 2 it} 34) 65 15 iW 18 7 22 12) 21 
us ‘47 15 5 22 a 8 20 26 2 5 4 7 12 8 

| State Reported ‘48 35 12 I 22 2 it 34 65, 15 iT] 18 7 22! 12) 21 

to Date for March “<a as _ iS 5 7| 8 20) 26 | 2 5 a 7) 12 8 a 

Year 4s| 32719| 5398) Hi 13031 | 2493| 9824) 30378; 77041; 9056, 11887; 12594: 2531| 17285! 14829, 21150) 

to Date m i a 28283} 5931! 72504 rove | 1487| 7855! 23227/ 655é0' 2306! 12123! 4511! 2784) 13690! 13582) 23330) 
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oan ‘47'__—«*148|_—-247|—_—:1807 102 64) (1177 66| 1432 27; 369; ~—23|_—«907!_—s*144) «120 16| 185 45; 246, 268 70; 7463 

48 States Reported '48| 284, 360: 21876, 151) 780) 516| 6784) 399) 7124) 108 5136! 32| 9875; 1044) 1112) 24) 3703 45| 987, 4895, 302) 65535 
_to Date for January _'47' 416) 465) 16976! | 716) 322) 8813 361} 13444! 3380! 16!| 6982) 517| 1049 36| 2116) —63|_—«943|_—«2371|—215| 5944 

Co I Ca 5 trati 43 States for Feb "48-47 
mmercia r vegis ra shinai es tor re wr - 

. pot eT aT ‘ core 
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Reported for February _'47|__ 245} 192) ‘11181 __479| 213) 6141| 233} 10011] ~—-73)_—«2415| 194) 4895! +443] 688} = 18] 2070 33) 640) 1616] 119] 41899 
Towa *48) | 513 2 28 11) 262 3) 476) tan | hn oe oe ae 123) Wy 166) —s«t|~S«2057 
~ i. ‘47 . | 440) i 3) a a Oe 14 24 70 46 3/159 
Kentucky "48 ) 442) 3 18 3) «+178 ) 8) 302 % 1} 205 a 69 iz 9 1) 1482 
‘47| 3 __235) Bho 5) RaSh 43 2; 126 7 17 4\| 8 84 ' 890 
Maine ‘48 2); «21 1 49 108) 55! 89 7 i 18 i 4 13 1) 480 
i 3 ‘47! 7 | 53) aoe | 39 2) 109 18 | 36 7 5 20 16| 7 3} 326 
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Spe Ae ‘47! 6| 5; 494} S| 47} 43] 560] ~—31]— 52] |S 30; 205! 13 25 1 148] 3 13} 140! b| 2874 

Minnesota "48) 4 352 9 24) 7; 206) +16) 345) #16 77) ~ | 304 7; +8) #6 159 2; 25) SCS 2; 1645 

Lis eke i ee + a 2 i} 316} { 25| S| 252] ~——s10 281 | 9-74 2 229) 15 12 70! 2| 29/ 23/ 3) 136! 
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nk ee 515] 16 150; S| _—_—378! 58| | 433 a): 14 55 | 12; 33} 1366 

Tennessee 48) 300 | 6) 3) 116} 7; 228) | 55) 104) t! 4| 31) | 5) 89! 949 

ee ee Be: _ | 34 5 Ry Oh; ae ce SP a 117! 5| 9} 34| 3| 7 954 
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EVENING PAPER __-_-_-- 


VERY day, Monday through Saturday, 700,000 home-going New Yorkers 
spend an average of $40,000 to buy and read the Journal-American 

... more than a million dollars a month. Nowhere else in America do 

the people of a community invest so heavily in one evening newspaper. 


Four out of ten New Yorkers who buy an evening newspaper buy the 

Journal-American. They buy it because they prefer it to any other. They 
prefer its news presentation ... its features . . . more important, they 
prefer it for family reading in the home. 


This overwhelming family popularity ... nearly two to one over the 
second newspaper in the evening field ... is the key to greater sales 
influence in the world’s richest community of homes. 


















YOUR STORY 
STRIKES HOME 
IN THE 7 

4 





A HEARST NEWSPAPER 


NATIONALLY REPRESENTED BY 





HEARST ADVERTISING SERVICE 







What’s wrong with publicity re- 
leases? 

The Industrial Publicity Assn. 
has issued a number of valuable 
suggestions on the basis of a sur- 
vey of trade paper editors. 

However, this is only half of 
the story. At times, publicity men 
take down their hair and tell the 
other half. 

In theory, their job is to sell 
newspaper and trade paper editors 
on stories involving their company 
or product. In practice, they say, 
they have a harder job selling the 
pseudo-editors —their superiors — 
who kill good stories before they 
ever get to the real editors. 

This, of course, makes it fine 
which operate 


for companies 
publicity on an intelligent basis. 









THE NEW 


DENMAN 
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.—_Aute Advertising 
| Life & Hard Times 

| Of Publicity Men 


By Bob Finlay 


They get space defaulted by 
others. 

Of course, some of the sabotage 
from within is justified, but most 
of it can be traced to worry warts 
who don’t know, and fear what 
they don’t know. They appear to 
operate on the theory that the big 
boss can’t criticize them for stories 
he doesn’t see. 

Actually, from what we have seen 
of the auto business, it is an hon- 
est, enterprising segment of the 
economy, and the more said about 
it the better. 

At any rate, here are some of the 
editors’ suggestions: 

Do not send releases out of 
our field. Give firm name, ad- 
dress, phone number and name 
of official with whom editor may 
check. Give specific release date 


A true thoroughbred! Every inch of the New Denman 


—immediate or “April —.” Be fac- 
tual. Tell all the story but avoid 
puffs. 

Editors haven’t time to digest 
catalogs, so include short release. 
Paste captions on back of photos. 
Pictures often arrive without iden- 
tification. 

Don’t try to get boss’ name in 
every paragraph. Don’t send cuts 
or mats unless requested. 

Publicity should stand on its 
own value as a news story. No 
coy hints about advertising. 

The editor is judge of the news 
value. Never ask whether a story 
will be printed or why it wasn’t. 

Acknowledge receipt of requests 
for special articles. 

If release is submitted by adver- 
tising agency, include name and 
address of client. 

Avoid trivial stories. (Our per- 
sonal suggestion: Send these to 
gossip columnists, but don’t spoil 
a sound story that has legitimate 
news value by tipping it to a col- 
umnist. Honest newspapermen re- 
sent this most.) 

* * * 


New Address 


New address of the public rela- 
tions department of the Ford 
Northeast region is 445 Park Ave., 
New York 22. 


REGULAR 
TIRE 


28710 3218S. 
OF AIR 
PRESSURE 


24 18S. 
PRESSURE... 
BUT MORE AiR 





TELEVISION IS BEING USED by 82 Hudson distributors and dealers in the New 
York metropolitan di 


strict to adv: 


mew cars, U 


sed cars and service, with emphasis 


on the availability of Hudson service in the New York metropolitan area. The pro- 
gram, which will run for 13 weeks on Station WABD, is tied into Hudson's nationwide 
factory service program in which Hudson's 3,000 distributors and dealers are cooperat- 


ing. The picture 


shows the actual televising of a new Hudson on a live show going out 


on the alr to an estimated 200,000 New York area television receivers. 


Drip, Drip, Drip... 


Auto writers in Detroit, miffed 
because Ford plans to show the 
new Fords all over the country 
before showing them to the press, 
are calling the planned announce- 
ment “the story with the built-in 










OF AiR 


America’s Finest 


Low Pressure 


Premium Tire... 


~~ al — 
: J 


THE TIRE WITH 
FEATHER RIDE 





By Appointment to Selected Fine 


~= Super-Safety implies the finest, the most depend- 


able, the ultimate in low pressure premium tires. Super-Safety's new, 


wider design permits more air space, yet uses only 24 pounds of 


air pressure. This results in longer tire life . 
of shocks...a feather-like ride. Only Super-Safety has the exclusive 
Red Inside Shock Pad, which dissipates heat .. 
friction ... anchors and strengthens the inner cords. These outstand- 
ing features and many more, make the New Denman Super-Safety 


America’s finest low pressure tire, for America’s finest motor cars. 





DENMAN TIRE & RUBBER CO. - NEW YORK OFFICE, 52 VANDERBILT AVE. 
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leak.” They expect parts of the 
story to dribble out here and 
there and everywhere. 


. + * 
Prizes 


Four Kaiser-Frazer sedans are 
being offered as prizes in a letter- 
writing contest sponsored by News- 
caster Drew Pearson in his Sunday 
evening broadcasts over the ABC 
network. A $5,000 cash award will 
go to the writer of the best letter of 
not more than 250 words on “How 
to Make Democracy Live.” The 
next four prizes are the K-F cars. 

+ . . 


Names 

Henry G. Little, executive vice- 
president of! * 
Campbell - Ewald, 
has been elected 
a director of the 
American Assn. of 
Advertising Agen- 
cies. He will rep- 
resent the new 
Michigan Council, 
one of six sec- 
tional councils. 
Little supervises 
the Chevrolet ac- 
count. 


Campbell-Ewald Co. has reopened 
its San Francisco office at 995 Mar- 
ket St., with Millburn Johnston in 
charge. Henry T. Ewald, president, 
also announced new staff members 
in Detroit. Charles L. Roehm Ill 
is assistant account executive on 
the Chevrolet account, Dermott F. 

is a copywriter and John 
J. Passmore is assistant to the 
head of the schedule department. 
Willard Wesley Hanes is new as- 
sistant account executive in the 
Los Angeles office. 


Frank P. Tighe, who was gen- 
eral manager of the Philadelphia 
Automobile Trade Assn. before the 
war, is the new editor of Motor 
Age, replacing Bill Toboldt, now 
editor of Motor Service. 


Joseph H. Buckley, former West- 
ern manager of Nation’s Business, 
has taken on the same beat for 
Atlantic Monthly. He succeeds Ger- 
hard Becker, now on the staff of 
Time, Inc. 


Perry Githens, editor of Popular 
Science, spoke last week on “De- 
troit—Target for Tomorrow?” be- 
fore the Adcraft Club of Detroit 
last week. In case any Russian 
pilots are listening, we’d like to 
point out again that Detroit itself 
is just a symbol of mass produc- 
tion. Honest, Joe, most of those 
plants are upstate. 





H. G. Little 





The Auto Makers 


On the Air 


DeSoto - Plymouth — “Adven- 
tures of Christopher Wells” 
(CBS), 9:30-10 p.m. Tuesday, 
Eastern time. 

Ford Theater — (NBC), 
p.m. Sunday, Eastern time. 

Ford Dealers — Fred Allen 
Show (NBC), 8:30-9 p.m. Sun- 
day, Eastern time. 

General Motors—Henry J. Tay- 
lor, commentator (Mutual), 7:30 
p.m., Eastern time. 

International Harvester — 
“Harvest of Stars” (CBS), 9:30- 
10 p. m., Bastern time. 

Kaiser - Frazer — “Newscope,” 
(Mutual), 7:30 p.m. Tuesday and 
Saturday (automotive portion), 
Eastern time. 
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COMPANION HOLDS ‘EM! — High interest appeal of Com- 
PANION editorial material produces results! The number 
of features “read-all” by 50% or more readers has risen 
steadily to the point that 1946 scored a remarkable 65% 
gain over 1944! In the service field it’s the COMPANION 
that gets the thorough reading. 


WOMAN’‘’S HOME 
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New cancer discovery can save 
thousands ... because women acted! 


WOMEN THRONGED DOCTORS’ OFFICES all 
over the country when they read recent 
COMPANION article “Good News About One 
Type of Cancer” — learned about a new 
method of detecting one vicious form of 
this disease in its early, curable stages. The 
laboratory handling the new tests was 
deluged with slides and requests for further 
information. Moreover, the article was 


BIGGER HIT WITH YOUNG MOTHERS — 1947 Starch figures 
show that the COMPANION leads the women’s service field 
in percentage of families with young children. The Com- 
PANION’S special appeal to youth and the young marrieds 
during recent years is the reason why women in their 
“buying years” prefer the COMPANION! 


Monthly Circulation More Than 3,750,000 


quoted by other national magazines, will 
soon appear in a science anthology of the 
year. 


A growing ability to arouse intense reader 
interest and action makes the COMPANION 
outstanding in the women’s field. And below 
you'll see still more reasons to keep your eye 
on the COMPANION! 


EASIER TO MEET THE LADIES — The COMPANION has the 
greatest percentage of editorial material in the service 
field! That’s what the 1947 Lloyd Hall Editorial Reports 
show. Ads have high visibility, for women meet the adver- 
tiser — the COMPANION’Ss vital features carry the reader 
right thru the book! 


COMPANION 


THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVICE 
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Auto Personnel 


Holland Succeeds Peirce 
As Tool Society President 


Irwin F. Holland of Hartford, 
Conn., was named president of the 
American Society of Tool Engineers 
during the society’s sixteenth an- 
nual meeting held recently in 
Cleveland. Holland succeeds W. B. 
Peirce, who will remain as a mem- 
ber of the national board of di- 
rectors. 

Other officers elected were R. B. 
Douglas, first vice-president; H. L. 
Tigges, second vice-president; V. H. 
Ericson, third _ vice-president; 
George A. Goodwin, treasurer, and 
W. B. McClellan, secretary. 

. * + 


Eaton Chairman Announces 


Election of Officers 


J. O. Eaton, chairman of Eaton 
Mfg. Co., announces that at the 
organization meeting of the board 
of directors the following officers 
were elected: 

J. O. Eaton, chairman of the 
board; C. I. Ochs, president; R. 
H. Daisley, vice-president and di- 
rector of manufacturing; H. J. 


McGinn, vice-president and direc- 
tor of sales; Richard Inglis, vice- 
president and general counsel; W. 
H. Wallace, C. C. Bradford, Daniel 
Dewey, G. W. Veale, all vice- 
presidents; H. C. Stuessy, secre- 
tary; Logan Monroe, controller; 
Herbert S. Ide jr., treasurer and 
assistant secretary; A. C. Pater- 
son and Hugh McKibbin, assistant 
controllers. 


* * * 


Judd Appointed to Head 


Bendix Auto Radio Sales 


John W. Hammond, manager of 
communications radio sales, Ben- 
dix radio division of Bendix Avia- 
tion Corp., announces appointment 
of Vincent C. Judd to the new po- 
sition of manager of automobile 
radio sales. Judd will have offices 
at Bendix Aviation Corp., 4855 
Fourth, Detroit. 

* * 


+ 
Williams Elected Director 


Of Packard in Canada 

Fred C. Williams, general man- 
ager of the Packard Motor Car 
Co. of Canada, Ltd., was elected 


a director of the Canadian auto- 
motive firm last week to succeed 
the late Col. E. S. Wigle, K.C., 


CoL Wigle, who died in October, 
1947, had been a director since 
when the company first 


ed general manager Apr. 16, 1946, 
with jurisdiction over all of Pack- 
ard’s Canadian operations, and 
will continue in that post. 


+ + * 
Grey-Rock Appointees 

James A. Wheatley jr., replace- 
ment sales manager, United States 
Asbestos division of Raybestos- 
Manhattan, Inc., Manheim, Pa., has 
announced the appointment of Phil- 
lip G. Newell and Carl P. Ekman 
as Grey-Rock district representa- 
tives in the Southwest and Chicago 


areas, respectively. 
* ao * 


Barnes and Ketzel Get 


Studebaker Truck Posts 


M. G. Barnes and K. E. Ketzel 
have been appointed as truck 
representatives for the St. Louis 
region and Detroit area, respec- 
tively, according to R. G. Hudson, 
manager of Studebaker’s truck 
division. 

Barnes, a former district man- 


When you march on 
the small town market... 


Four Steps to Success . . . 


® Sparkling new House- 


hold format! 


® 38% more advertising 
—more 4-color ads! 


New high circulation— 
over 2,000,000! 


Still the lowest cost per 
1000 readers—4 colors, 
$3.00; black and white, 


$2.25. 


- 





A NEW UNIVERSAL TRAILER that 


may 


revolutionize the haulaway and motor 


trucking industries has been designed by William 0. Bridge, member ef the board of 


Bridgeways, Inc., 


Detroit motor freight carrier. A drop- 


frame assembly semi-trailer, 


the can be converted from its general freight capacity te a haulaway capable 
of transporting four maximum-sized passenger automobiles. With this vehicle, carriers 
may haul cars and at the same time be assured at all times of a payload of general 
freight, Bridge said. Delivery costs, which add so much to the price of the automobile 


te the ultimate consumer, 


thereby must inevitably be greatly reduced, Bridge said, 


since the car buyer will not be paying for the tremendous overhead borne by haulaways 
in ‘‘dead-heading’’ with empty vehicles on return trips. 


ager for the Office of Defense 
Transportation, rejoined Stude- 
baker after a year’s absence dur- 
ing which he was a trucking com- 
pany executive in South Dakota. 
Ketzel was formerly director of 
safety and training for a large 
Chicago trucking firm. 


\ SUCCESS 


IS a 


HOUSEHOLD 


Word! 


No trick to drumming up trade here! More than half of America’s 


retail outlets are found in small cities and towns. And Household is 
the only big monthly aimed directly at this market! 

But there’s more to Household success than just reaching buyers. 
Household moves these bigger, better families to buy! With every 


issue, Idea-Planned editorial pages plant in their minds more than 


255 practical ideas for easier, pleasanter living. 

Today these big families have the greatest purchasing power ever. 
Yet Household continues to reach them at the Jowest cost per page per 
thousand—$2.25 for black and white, $3.00 
“Success is a HOUSEHOLD Word!” 


for 4 colors. No wonder 


Capper Publications, Inc., Topeka, Kansas 


HOUSEHOLD 


a magazine of action sor cmall cites and Towrd. 








3 Ford Appointments 


James E. Campbell has been ap- 
pointed service manager of Ford's 
northeast region, according to C. J. 
Seyffer, regional manager. Victor 
R. Bell succeeds Campbell as service 
manager of the Edgewater (N. J.) 
district. David J. Long has been 
named district Ford truck repre- 
sentative at Edgewater. 

- * * 


New SKF Counsel 


Appointment of Arthur S. Roberts 
as secretary and counsel of SKF 
Industries, Inc., has been an- 
nounced by William L. Batt, presi- 
dent of the Philadelphia ball and 
roller bearing firm. Roberts suc- 
ceeds Charles P. Collins, who re- 
signed from this post and that of 
general counsel. 

* * 


Kerr Changes Jobs 


Robert W. Kerr has been elected 
a vice-president and director of 
Bingham-Herbrand Corp., Toledo, 
O., manufacturers of brake lever 
assemblies and drop forged prod- 
ucts. Until March 1 of this year, 
Kerr was executive vice-president 
and sales manager of Plomb Tool 
Co. of Los Angeles. 


* * - 


Goodyear Names Leary 


Appointment of Karl J. Leary as 
Airfoam representative in the Chi- 
cago district is announced by R.C. 
Hogan, manager of the Airfoam 
department, Chemical Products 
division, Goodyear Tire & Rubber 
Co. 

* + *” 


Brown Is K-F Manager 


Kaiser-Frazer Sales Corp. has ap- 
pointed Frank J. Brown a district 
manager in the upper midwest re- 
gion under C. B. Canavan, regional 
manager, with offices in the Foshay 
Tower, Minneapolis. This region in- 
cludes Minnesota, the Dakotas and 
Wisconsin. oc ae 


Willard Ups Ensign 


Election of H. J. Ensign to the 
position of comptroller of Willard 
Storage Battery Co. is announced 
by C. H. Gibney, vice-president and 
secretary. Ensign, who formerly 
was assistant comptroller, joined 
Willard in 1939. 

* * 


Willson Joins Studebaker 


Appointment of R. A. Willson as 
personnel manager is announced by 
D. C. Gaskin, vice-president and 
general manager of Studebaker 
Corp. of Canada, Ltd. Willson left 
the position of industrial relations 
officer with the dominion depart- 
ment of labor to join Studebaker. 

* * * 


Newbert Gets Post 


Frank B. Newbert has been ap- 
pointed assistant general purchas- 
ing agent for American Brake 
Shoe Co., according to William B. 
Given jr., president. Newbert has 
been with Brake Shoe since 1934. 


* * 


U. S. Rubber Names Blythe 


E. D. Blythe has been appointed 
Cleveland district manager for 
U. S. Tires division of U. S. Rubber 
Co., it is announced by J. C. Ray 
sales manager. 

* + 7 


GM Controller Named 


Roy E. Hammond, controller of 
General Motors, has been elected to 
membership in the Controllers In- 
stitute of America. 


| 
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High ways & Safety eee 


ax Evils Are Threat 
To Roads, APIC Says 


N#ED for realistic highway plan- 
ning is stressed by American 
Petroleum Industries Committee in 
its current Tax Economics Bulle- 
tin. 

Although asserting that properly 
planned highway development, 
based on reason- 
able taxes, can 
provide a_valu- 
able stimulus to 
a state’s overall 
economy, APIC 
warns that if au- 
tomotive taxes 
are raised to pro- 
hibitive levels, 
“the effect on highway transporta- 
tion may be crippling, with an in- 
evitable deterioration in the gen- 
eral economic level.” 


“A major question facing every 
state is that of arriving at a suit- 
able program of highway devel- 
opment in the postwar period,” 
the committee declared. “In order 
to increase the productivity of 
the highway dollar in terms of 
road improvements, highway 
users throughout the nation are 
advocating long-range highway 
planning studies to determine 
how road needs can best be met 
within a reasonable tax struc- 
ture. It is hoped through such 
studies to eliminate the hit-or- 
miss method of highway financ- 
ing which often have prevailed 
in the past. 

“In view of the unprecedented | 
level of available highway funds, 
it is generally recognized that the 
need for planning in this field is 
more imperative than ever before. 
A conservative appraisal of pros- 
pective highway funds from state 
and federal sources indicates that 
there is on hand or in sight more | 
than $10,000,000,000 for expenditure | 
during the four-year period 1947- | 
1950, exclusive of revenues raised | 
by local governments for road and 
street purposes. This is one and | 
two-thirds times as much as was 
available from these sources in the 
similar period just prior to the war. 

* * ~ 

* At THE same time, however, | 

pressure for the unsound allo- 
cation of this money is also more | 
intensified than ever before. This | 
threat cannot be over-emphasized. 
No matter how much money is ac- 
cumulated for highway work, no 
matter how high tax rates are| 
pushed, there can be no assurance 
that the public will get the high- 
ways it needs if diversion and dis- 
persion of highway funds are per- 
mitted to thrive. 
; The article points out that “this 
is forcibly borne out by the record 
during the decade immediately pre- 
ceding the war. State automotive 
tax collections jumped from $882,- 
000,000 in 1931 to $1,469,000,000 in 
1941, a gain of 67 percent. During 
the same decade, however, expen- 
ditures from these funds for state 
highway construction remained 
virtually static, amounting to $368,- | 


26 Fla. Counties 


Sponsor Training 


At least 12 Florida counties are 
offering training courses in auto 
operation as a part of their public 
school system, a state department 
of education survey shows. 

In addition, 14 counties provide 
classroom instruction but no ac- 
tual driving practice. Courses gen- 
erally are staged in senior high 
schools and in some cases counties 
allow training to count toward 
graduation credits. 

* * 


* 
Record Highway Building 
Seen in N. Y. This Year 

The state public works superin- 
tendent at Albany, Charles H. Sells, 
predicts record highway construc- 
tion for New York this year. Bids 
will be received on April 28 for 
projects worth an estimated $10,- 
000,000 and will herald “the great- 
est highway construction program 
ever seen in New York state,” Sells 
said. 











000,000 in 1931 and only $375,000,000 
in 1941—less than a 2 percent in- 
crease. 


“The bulk of the additional tax 
revenue was siphoned off to non- 
highway purposes or turned over 
to the local units where it was 
frequently used to replace gen- 
eral tax payments for roads and 
streets.” 

In a move to avoid repetition of 
the mistakes of the 1930’s, highway 
user groups in a number of states, 
APIC states, have recommended 
that the entire question be thor- 
oughly surveyed by officials, or 
quasi-official, study committees. 
Such committees would be com- 
posed of legislators and represen- 
tatives of the various highway 
user groups—farmers, truck opera- 
tors, automobile clubs, letter car- 
riers, and other businessmen with 
a stake in highway transportation. 
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THE NEW BUILDING of Dayton & Edwards Inc. 
Conn. In addition to the attractive exterior and interior 


the service 


(DeSoto-Plymouth), Stratford, 
appearance of the new facilities 


t has been equipped with modern tools and eq 





Chicagoans Ask 
Anti-Diversion 
Law in Illinois 


A program for the development 
of Illinois highways and _ streets 
has been presented to the state’s 
highway and traffic problems com- 
mission by the Chicago Assn. of 
Commerce and Industry. 

As an initial step the associa- 
tion urged that the new commis- 
sion, established last year by the 
general assembly, analyze past 






The TIMES alone delivered a § 
10-day sell-out . . . auring the secona | 


annual Sports and Vacation Show in Seattle, March 12-21. 
More than 100,000 enjoyed the show; crowds swarmed 
Seattle’s huge Civic Auditorium; thousands were turned 
away! This Show was sponsored by, and was advertised 
exclusively in The SEATTLE TIMES. The TIMES carried 
the story of the show into 3 out of 4 homes in Seattle’s 
Retail Trading Zone, with its 750,000 population. Harness 
this power for your products. It’s been proved again and 
again: You can’t sell Seattle without The TIMES. You will 


sell Seattle with The TIMES alone! 


Circulation exceeds - 200,000 Daily - 


traffic trends, existing highway 
improvements, and the sources and 
use of highway and street funds. 

Diversion of motor fuel taxes 
and other highway funds from 
the uses for which they were orig- 
inally intended was criticized by 
the association and a recommen- 
dation was made that $67,586,750 
in principal and interest already 
diverted for poor relief bonds be 
repaid from sales tax receipts. 
Adoption of a _ constitutional 
amendment to prevent diversion 
in the future was suggested by the 
association. 


Ao 





230,000 Sunday 


IN SEATTLE 








Half Million Stickers 


Given in Pa. Drive 


One-half million Pennsylvania 
Safe Driver League stickers 
have been distributed by the 
Governors Highway Safety 
Conference in Pennsylvania, it 
was announced by T. Elmer 
Transeau, director of the Bu- 
reau of Highway Safety. The 
Safe Driver League, adopted at 
the suggestion of Pennsylvania 
Automotive Assn., representing 
3,000 new-car dealers in the 
state, was “founded with the 
thought that the average driver 
who has taken a pledge to obey 
certain safety regulations will 
drive better at all times.” 


Distribution of the stickers, 
which are to be on the 
lower right hand corner of the 
rear window, was launched 
through dealer members of 
PAA. Since the campaign open- 
ed the Pennsylvania Motor Fed- 
eration, the Keystone Automo- 
bile Club, the Pennsylvania 
Motor Truck Assn. and other 
groups have also joined in the 
distribution. 





7c SEATTLE TIMES 


Reoresented by O'MARA & ORMSBEE, INC., New York - 


Detroit - Chicago - Los Angeles 
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Auto Firms Seen 
Facing Challenge 
In High Prices 


NEW YORK.—The greatest chal- 
lenge to the automobile industry 
today is solving the problem of 
keeping prices down so people in 
lower-income brackets can afford 
to own a car, C. J. Seyffer, man- 
ager of Ford’s Northeast region, 
declared last week at the annual 
reunion luncheon of the metropoli- 
tan council of the Automobile Old 
Timers. 

Seyffer warned that unless auto- 
mobile prices can be kept at a level 
which the average person can af- 
ford, the automobile industry will 
“ultimately price itself out of a 
market.” 

The regional manager said that 
in his opinion, unless the industry 
makes further use of new tech- 
nological processes and adopts 
new low-most material it will be 
impossible “in the foreseeable fu- 
ture for any automotive manufac- 
turer to build a modern, high- 
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TYRE C. WEAVER 4JR., Kaiser-Frazer dealer at Lafayette, Ala., was honored at 
luncheon and broadcast recently at the Waldorf Astoria hotel in New York. He 
peared on the Robert L. Ripley ‘‘Believe It Or Not’’ program over NBC. During 


program his war exploit in aerial combat over Germany, 
was dramatized and he was given a special citation signed by Henry J. 


an arm, 


Kaiser and Joseph W. Frazer. Left to right: 0. B. 
Andre Brousseau, Weaver's former commanding officer in the Eighth Air 


Frazer; Col. 
Corps; Weaver, and Ripley. 
speed automobile which will sell 
for as low as $1,000.” 
Fourteen employes of Ford's 
Edgewater (N. J.) plant, all of 
whom have been with the company 
for 32 years or longer, were special 
guests. Arthur Lee Newton, presi- 
dent of the AOT council, read spe- 
cial recognitions for these guests. 


ents in Ev er 


De-Scaler 


which resulted in the loss of 
Motter, vice-president of Kaiser- 


Collins Joins Kansas Firm 


T. C. (Tom) Collins, for the past 
two years manager of St. Matthews 
Motor Co. (Ford), Louisville, Ky., 
has resigned to become associated 
with the Dukewits Motor Co. 
(Ford), Independence, Kans. 


tomers. 
y New 


ell with this 


In Stock Fight es. 


SEC Inquiry Hears 
K-F Blast at Eaton 


(Continued from Page 2) 
186,000 shares at $13.50 each, plus| that K-F’s buying of its own stock 


commissions. 

Then, at the last minute, the 
stock offering was withdrawn by 
two of the three underwriting firms 
involved. 

Eaton, head of Otis & Co., which 
along with the First California Co. 
withdrew, was quoted by a witness 
as having said: “I’d rather have a 
lawsuit on my hands than be dead 
broke.” 

The remark was made along with 
the decision to withdraw, according 
to Harold Allen, partner in the firm 
which refused to abandon the K-F 
deal. 

Alien further charged that 
Eaton had earlier consulted his 
lawyers to “see if the contract 
(for the stock sale) has any outs.” 
The underwriters who withdrew 

from the deal have since charged 


Guarantee Your Customers Trouble-Free 
Cooling Systems Right From the Start! 


Now you can make a hit with new customers for a smaller investment than ever 
. by installing a Butler De-Scaler in the radiator of every new car, truck, bus 


or tractor you sell. . 


. and end cooling system troubles before they even start! 


NEW LOW LIST PRICE—ONLY $2.95 

Tacreseed demand as a result of a national advertising campaign combined 

with new production methods has lowered the price of the amazing Butler 
De-Scaler from $4.95 to only $2.95. 

Already a proved success in the fleet field, the De-Scaler prevents rust and 
scale from ever forming in the new car's cooling system. KEEPS WATER 
CRYSTAL CLEAR. Eliminates over-heating of engine, reverse block flushings, 
saves expense of breakdowns, overhauls and repairs. 


The Butler De-Scaler is guaranteed 
on a money-back basis for one year 
or 25,000 miles. 


Make this small investment pay big 


‘they don’t want to do, 


ports, 
|is considerable doubt whether she 





dividends for you in greater customer 
satisfaction and good-will that builds 
repeat business. Ask your Butler 
Jobber about it, or write direct to: 
Butler Engineering Co., 2626 Rousseau 


Street, New Orleans 11, La. 


NOW ONLY 
8 


$2.95 each 


’ Sold under Fair Trade 
Agreement in States where 
Fair Trade Laws have been enacted. 


Butler De-Sealer Model AT'I covered 
U. S. Patent No. 2,424,146. = 
. S. and foreign patents ng. 


EASY TO INSTALL 


Installed in radiator hose or radiator accord- 
ing to simple instruction, Butler De-Scaler’s 
galvanic cell action dissolves scale and rust 
m old systems, prevents their formation in 
new ones. Keeps water crystal clear. 


ELIMINATES RUST — KEEPS COOLING SYSTEM CLEAN 





for stabilization purposes consti- 
tuted manipulation. : 

But both Kaiser and Frazer told 
the SEC that the stabilization buy- 
ing was done on the advice of Otis 
& Co. 

Kaiser said negotiations resulted 
in K-F agreeing to stabilize its 
stock at $13.50 a share so as to 
maintain a price level which would 
make it possible to sell the new 
issue the next day at $13 a share. 


It was agreed, he added, that 
Eaton would handle details of the 
stabilization through his personal 
broker, but that stock would be 
bought for the account of Kaiser- 
Frazer. 

A company buying its own 
stock prior to a sale was an en- 
tirely new procedure to him, 
Kaiser said, adding that Otis 
officials insisted upon it during 
discussions. 

Ten minutes after the market 
opened, Frazer testified, Eaton was 
notified by his broker that 15,000 
shares which K-F had authorized 
purchase of would not be enough. 

“We authorized 10,000 more,” Fra- 
zer stated. “That lasted only a few 
minutes. Then the total went up to 
50,000. That wasn’t enough. Next 
the broker said the market would 
stiffen at 75,000. 

“I don’t know what he meant to 
stiffen, but it didn’t do it, and we 
kept authorizing the buying of more 


| and more stock.” 


Twill: 


(Continued from Page 3) 


so don't 
ever tell a customer what he has 
to do. They don’t like it. 

“She walked out, purchased the 
following week an entirely differ- 
ent make of car, and, at last re- 
liked it so well that there 


will ever return to the fold.” 

Not long after, Blackali said, the 
lady’s mother approached another 
of the same corporation’s dealers 
in quest of a quick trade, since she 
was leaving for Florida. 


“The dealer would give her no 
inkling whatsoever of the tradein 
allowance until she appeared in 
person at the salesroom,” he went 
on, “though her chauffeur already 
had exhibited the old car to the 
dealer’s salesman. 


“When she got there, the trade- 
in offer was less than half the 
price which was being offered 
by dealers in public advertise- 
ments in the Boston newspapers 
that very day for the identical 
model. She bought another car 
on a fair basis of trade—a make 
which she had never owned be- 
fore—and she is delighted with it. 
“Thus, the great X corporation 

and its dealers probably have lost 
two long-term customers whose 
buying potential is distinctly above 
average—lost them, I gently sug- 
gest, through simple avarice and 
stupidity. Blind shortsighted sell- 
ing policy like this will one day 
come home to roost. It is penny 
wisdom and pound foolishness.” 


Blackali urged that dealer as- 
sociations set up public relations 
committees to deal with the prob- 
lems of ethics and endeavor to 
sell their members on such pro- 


| grams. 


“The head of any business, worth 
his salt, knows that his major job 
is to assure the continuity and 
future success of his enterprise,” 
|he declared. 

“As the owners and heads of 
|}your respective businesses, you 
| have a duty to yourselves and your 
stockholders or partners, to see to 


|it that your salesmen and you 


| 


yourselves, cock one eye on tomor- 


|row when making a sale today.” 


Paul Expanding Activity 

Paul Motor Co., for the past 30 
years a Ford dealer in Charleston, 
S. C., announces the opening of its 
renovated truck service shop and 
used car lot at 584 Meeting St. 
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Used Car Auction Prices 





LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
are for 


tions. Sale twice weekly. Prices 


week of April 5.) 
(Market here shows prices firm, fewer 
cars available but buyers still selective. 
Market is firming but still slightly 
jumpy. Only clean merchandise wanted. 
Seventy cars sold out of 161.) 


BUICK 
'46—RM sedan, 1, $2,190. 
'40—Special sedan, 1, $800. 
'39—Special sedan, 1, $730. 
*36—Special sedan, 1, $285. 
'36—Special business coupe, 1, $325. 


CADILLAC 
*41—(61) sedanette, 1, $1,640; 1, $1,625. 


CHEVROLET 
'46—F'M sedan, 1, $1,650. 
*41—Sedan, 1, $1,625. 
'41—Club coupe, i. $1,085. 
'41—Sedan, 1, ; 1, $955. 
'41—Convertible, i ‘$i, 695. 
'40—Sedan, 1, $975; 1, $850; 1, $845; 


1, . 
‘40—Coupe, 1, $920. 
'39—(85) sedan, 1, a 
'37—Deluxe wpedan, 1, $425. 
'36—Sedan, 
*36—Half- A, " pickup, 1, $365. 


CHRYSLER 
*39—Royal (6) sedan, 1, pe. 
*33—(8) business coupe, 1, $170. 


DE s0TO 
'42—Deluxe sedan, i. 1,000. 
'41—Deluxe sedan, 5. 
*41—Deluxe a coupe, 1, $850. 





'40—Business coupe, 1, $630. 
'39—DeSoto sedan, 1, $640. 
DODGE 
'46—Custom sedan, 1, $1,850. 
'38—Sedan, 1, $370. 
FORD 
'47—SD (6) club coupe, 1, $1,680. 
'46—SD sedan, 1, $1,640; 1, $1,585; 
1, $1,630 1, $1,525. 
*41—Coupe, 1, $925; 1, $860. 
'38—Sedan, 1, $435. 
'35—Sedan, 1, $290. 
*'29—Business coupe, 1, $90. 
HUDSON 
'47—Super 6 convertible, 1, $1,745. 
'42-—Super 6 sedan, 1, $730. 
LINCOLN 
'38—Zephyr sedan, 1, $600. 
MERCURY 
'47—Sedan, 1, $1,925 
'47—Club coupe, 1, al. 970. 
*40—Convertible, Zz, $900. 
OLDSMOBILE 
'47—(98) sedan, 1, $2,625. 
'46—(76) sedan, 1, $1,905; 1, $1,850 
'41—(66) sedan, 1, $930. 


'40—(60) sedan, 1, $815; 1, $625; 1, $750. 


'35—(8) sedan, ‘1, $185. 
PLYMOUTH 
'47—Special convertible, 1, $1,945. 
'46—Special sedan, 1, Ore 
'46—Special club coupe, 1, $1,665. 
'40—Deluxe ooure. 1, $590. 
'36—Sedan, 3 4, $280. 
'34—-Sedan, Hy Sse. 

PONTIAC 
'46—(LA 6) sedan, 1, $1,745. 
'41—(PSJB 8) sedanette, 1, $1,115. 
'41—(JA 8) sedan, 2, $1,01 ‘0. 
'40—(HA 6) coupe, 1, $745. 





AUTOMOTIVE NEWS, APRIL 19, 


RICHMOND 


(Automobile Auction of Virginia. Sale 
every Friday. Prices are for sale of April 9.) 


increase in late stocks over previous 
week. Forty-six percent of cars sold. 
Buyers represented eight states.) 
BUICK 
'46—Super convertible, 1, $2,335. 
'39—Special sedan, 1, $520; 1, $525. 
CADILLAC 
'37—-Sedan, 1, $370. 
Se 
'48—Station wagon, $2,300. 
'47—FL aerosedan, 1, ‘32 050; 1, $1,940. 
*47—Convertible, 1, $2, 100. 
'46-—F'M sedan, 1, ‘$1,630; 1, $1,670; 
1, $1,595. 
*41—MD sedan, 1, $950; 1, $900. 
'40—MD sedan, 1, $600. 
*39—Sedan, 1, $500; 1, $510. 
CHRYSLER 
'40—Windsor sedan, 1, $400; 1, 


— 
'46—Pickup, 1, $1,0: 
'41—-Sedan, 1, $725; - _— 

FOR 


'48—Sedan, 2, $2,035; . $2,030. 
'47—Convertible, ie $2,020. 

47—SD (6) sedan, 1, $1, oa 1, $1,570 
'42—Club coupe, 1, $690: 900. 
'41—Sedan, $700. 

'40—Sedan, 1, $720. 
'38—Sedan, 1, $275; 1, $175. 

FRA 


$300. 


'48—Manhattan sedan, 1, $2,250. 


KAISER 
'47—-Custom sedan, 1, $1,175. 
LA SALLE 
'39—Sedan, 1, $590. 
MERCURY 
'46—Sedan, 1, $1,235. 
NASH 


*42—-‘‘600"" sedan, 1, $450. 
'40—''600"" sedan, 1, $380. 


They belong lagéthar 
LIKE A SALESMAN AND HIS SAMPLES 


A salesman is “lost” without samples—and almost .as ineffective 
without advertising support. That's why it’s important to route 
your advertising as you route your salesmen OUTSIDE as well 
as INSIDE Pittsburgh. It’s easy to do in the Post-Gazette, the only 
Pittsburgh newspaper that can work with your salesmen in sell- 
ing the million central city people—then travel with them in a 
50-mile radius to sell the two million more who live in and around 
the neighboring 144 cities and towns of 1,000 to 70,000 population. 





| 
| 
| 





1948 


OLDSMOBILE 
'46—Sedan, 1, $1,780. 
*41—(8) sedan, 1, $1,035; 1, $750. 
PLYMOUTH 
'40—Sedan, 1, $805; 1, $480. 
'39—Sedan, 1, $340. 

PONTIAC 
'48—Streamliner (8) sedan, 1, $2,800. 
'47—Streamliner (8) sedan, 1, $2,100; 

1, $1,750. 
*41—-Sedan, 1, $810; 1, $775. 
'40—Sedan, 1, $520. 
STUDEBAKER 
'47—Commander sedan, 1, $2,110. 
MISCELLANEOUS 
*47—Chevrolet %-ton panel, 1, $1,250. 
'45—Tractor-trailer, 1, $650. 


WICHITA FALLS, TEX. 


(Wichita Falls Auto Auction Co. Sales 
every Tuesday. Prices are for March 30.) 


BUICK 
*48—Super sedan, 1, $3,000. 
‘47—-RM sedan, 1, $2,500. 

OHEVROLET 

'48—F'L sedan, 1, $2,150. 
'48—Half-ton pickup, 1, $2,000. 
'47—SM sedan, 1, 825. 
'47—%-ton pickup, 1, $1,710. 
*42—Club coupe, 1, $1,002. 
*41—Club coupe, 1, $930; 1, $895. 

DODGE 


'42--Sedan, 1, $885. 

FORD 
’48—Deluxe sedan, 1, $2,150; 
’46—Convertible, 1, ,505. 
'42—Sedan, 1, $075; 1, $925. 
'41—-Sedan, 1, $860. 
*41—Half-ton pickup, 1, $875. 

GMC 


1, $1,975. 


'47—-%-ton pickup, 1, $1,850. 
MERCURY 
*48—Sedan, 1, $2,365. 
*48—Club coupe, 1, $2,350. 
NASH 
'46—Sedan, 1, $1,500. 


BY FAR THE LARGEST CIRCULATION OF ANY PITTSBURGH DAILY NEWSPAPER 





REPRESENTED NATIONALLY BY MOLONEY, 





REGAN & SCHMITT, 


inc. 











'40-—Sedan, 


| '41—-Custom sedan, 1, $1,290; 


| '46—Sedan, 


PLYMOUTH 
'48—-SD sedan, 1, $2,250; 1, $2,100. 

PONTIAC 
'47—(8) sedan, 1, $2,255. 


TOLEDO 


(Doc Greiner Sale. Auction held 
Thursday. Prices are for sale of April &.) 
(Market here shows 61 cars sold out 


of 146.) 
BUICK 
'47—RM convertible, 1, $2,980; 1, $2,750 
'46—RM sedan, 1, $2,050. 
'46—RM sedan, 1, $1,985. 
'42—Special sedan, 1, $925. 
'38—Century sedan, 1, $425. 
CADILLAC 
'46—Sedan, 1, $2,675. 


CHEVROLET 
*48—One-ton pickup, 1, $1,700. 
'47—SM sedan, 1, $1,800. 
'47—FL sedan, 2, $2,050; 1, $2,055. 
'47—F™M convertible coupe, 1, $2,150; 
1, 2,250. 
'47—F™M sedan, 1, $1,740; 1, $1,875. 
'46—SM sedan, 1, $1,595; 1, $1,660; 
1, $1,560; 1, $1,500. 
'46—FM sedan, 1, $1,630; 1, 
'42—F'L aerosedan, 1, $400. 
*41—Sedan, 1, $885; 1, $785; 1, 
'46—F'L aerosedan, 1, $1,825. 


CHRYSLER 
'48—-Town & Country sedan, 


DODGE 
'46—Sedan, 1, $1,735. 
'41—Custom sedan, 1, $940. 


FORD 

*48—Pickup, 1, $1,650. 
*46—Club coupe, 1, $1,640. 
'46—SD sedan, 1, $1,550; 1, $1,540; 

1, $1,630; 1, $1,475. 
*42—Club coupe, 1, $965. 
*41—Sedan, 1, $935; 1, $830. 
'39—Sedan, 1, $600; 1, $445; 1, $295. 


HUDSON 
*48—Commodore 8 sedan, 1, $2,725. 
'41—-Sedan, 1, $600; 1, $610. 


LA SALLE 
*40—Club coupe, 1, $1,025. 
MERCURY 
'47—Sedan, 1, $2,010. 
’46—Sedan, 1; $1650. 
OLDSMOBILE 
'46—(66) sedanette, 1, $1,850; 1, $1,855. 
*42—-(98) sedan, 1, $1,220. 
'41—-Sedan, 1, $840; 1, $825; 1, $830. 
PLYMOUTH 
'46—Sedan, 1, $1,600. 
PONTIAC 
"47—(8) sedan, 1, $2,110; 1, $2,250. 
*46—Torpedo sedan, 1, $1,805. 
WILLYS 
'46—Station wagon, 1, $1,255. 
'41—Half-ton pickup, 1, $410. 


PHILADELPHIA 


(J. E. Hough Auto Auction. 
Tuesday. Listings are for April 6.) 
(Market here shows 56 cars sold out 
of 136 offerings.) 
BUICK 
'47—RM sedan, 1, $2,335. 
*47—Super sedan, 1, $2,310. 
*41—Super sedan, 1, $1,000; 1, $635. 
*39—Sedan, 1, $670; 1, $570. 
CHEVROLET 
‘47—FL aerosedan, 1, $1,880; 1, $1,885 
‘47—F™M sedan, 1, $1,845; 1, $1,810. 
'46—F'L aerosedan, 1, $1,685. 
*46—SM sedan, 1, $1,510; 1, $1,560. 
"42—Club coupe, +: $1,175; 1, $1,135. 
*41—-Sedan, 1, $1, 025; 2, $810; 1, $900; 
1, $1,050. 
CHRYSLER 
1, $770. 
DE SOTO 


$1,610. 
$770 


1, $2,980. 


1, $900 
*39—-Sedan, 1, $750. 
DODGE 
'47—Custom sedan, 1, $2,035. 
FORD 
'47—Deluxe sedan, 1, $1,690; 1, $1,625; 
1, $1,760. 
‘46—SD sedan, 1, $1,525. 
'39—Convertible, 1, $650. 
NASH 
1, $1,420; 1, $1,380. 
OLDSMOBILE 
‘47—Club coupe, 1, $2,160. 
'42—-(76) sedan, 1, $1,035. 
-(98) sedan, 1, $800. 
'38—-(8) sedan, 1, $390. 
*34—-Sedan, 1, $160. 
PACKARD 
*40—-Super sedan, 1, $775. 

PLYMOUTH 
'47—SD sedan, 1, $1,870; 1, $1,880. 
’46—SD sedan, 1, $1,700; 1, $1,625. 
*35—Sedan, 1, $100. 

PONTIAC 
*47--Convertible, 1, $2,235. 
'46—(8) sedan, 1, $1,795. 
'41—-Club coupe, 1, $1,025. 
'40—Sedan, 1, $760. 

'37—Sedan, 1, $210. 
STUDEBAKER 
'41—-Convertible, 1, $830. 


ALBANY, N. Y. 


(Tim Anspach’'s Dealers’ Auto Auction 
Sale every Monday. Prices are for April 5.) 
(Volume has increased 50 percent due 
to spring weather. Two-thirds of cars 
were late models. Market held with 
previous week’s high. Seventy-two cars 
sold out of 102 offerings.) 
BUICK 
'48—Super sedanette, 1, $2,850. 
*46—-Super convertible, 1, $2,175. 
*41—Special sedan, 1, $1,020; 1, $960. 
'41—-Super sedan, 1, $1,035. 
’40—-Super sedan, 1, $1,070. 
*39—Special sedan, 1, $510. 
CADILLAC 
'47—(62) sedan, 1, $3,370. 
CHEVROLET 
'48—-F'M club coupe, 1, $2,200. 
'47—FL aerosedan, 1, $2,050; 1, $2,100. 
'47—Wrecker, 1, $2,600. 
'47—-FM convertible, 1, $2,130. 
'47—FM sedan, 1, $1,725; 1, $2,140. 
'46—SM sedan, 1, $1,320; 1, $1,600. 
'46—F'L aerosedan, 1, $1,810. 
'42—-SD sedan, 1, $1,200; 1, $860. 
'41—SD sedan, 1, $650. 
"40—MD sedan, 1, $780; 1, $960; 1, $675. 
'40—SD sedan, 1, $900. 
’*39—-MD sedan, 1, $710. 
CHRYSLER 
'48—New Yorker sedan, 1, $2,900. 
*47—Windsor sedan, 1, $2,360. 
'36—(C8) sedan, 1, $150. 
DE SOTO 
'41—Deluxe sedan, 1, $1,050; 1, $875. 
'39—Deluxe sedan, 1, $740. 
DODGE 
'46—Custom sedan, 1, $1,660; 1, $1,630; 
1, $1,675; 1, $1,750. 
'41—-Custom sedan, 1, $1,100 
FORD 
'48—Half-ton pickup, $1,650; 1, $1,625; 
3 ,635. 


'48-—&%- ton chassis, $1,500. 
'48-—-SD convertible, 1, $2,300. 


(Continued on Page 35, Col. 1) 
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Used Car Auction Prices 


(Continued from Page 34) 


17—-SD sedan, 1, $1,675; 1, $1,650; 
1, $1,690. 

47—One-ton express, 1, $1,550. 

'46—SD station wagon, 1, $1,800. 

'41—SD tudor, 1, $980. 

'41—Half-ton pickup, 1, $240. 

'39—SD fordor, 1, $740. 


FRAZER 
i7—F47 sedan, 1, $1,600. 


HUDSON 
16—Super Six sedan, 1, $1,450. 


LA SALLE 
10—Convertible, 1, $1,110. 
LINCOLN 
#S—-Custom sedan, 1, $2,550. 
MERCURY 
48—-Sedan, 1, $2,210; 1, $2,285. 
i7-——-Sedan, 1, $1,800. 
i7—Convertible, 1, $2,060. 
NASH 
sedan, 1, $1,590. 
OLDSMOBILE 
47—(98) sedan, 1, $2,385. 
16—(76) sedan, 1, $1,760. 
41—(98) sedan, 1, $885. 
40—(90) sedan, 1, $700. 
PACKARD 
41——(1900) sedan, 1, $775. 
PLYMOUTH 
48—Deluxe sedan, 1, $2,060. 
'40-—Deluxe sedan, 1, $1,000. 
37—(P4) sedan, 1 ,$410. 
PONTIAC 
'48—(P6PB) sedan, 1, $2,675. 
41—(PS8LB) sedan, 1, $1,095. 
40-—(6) sedan, 1, $685. 
STUDEBAKER 
‘48—-Champion sedan, 1, $2,300. 
'48—Champion club coupe, 1, $2,085. 


16—'‘600"" 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
fit 85% of all cars, 4 sizes the re- 
mainder. 


INC. 


Atlanta, Georgia 


SANDERS AND COMPANY, 


140 Peachtree Street . 





CONTAINING 
BRILLIANT 
DURABLE 


PLASTICS 


The YELLOW CAB COMPANY of MEMPHIS, TENN., famous for 
aaa polished and expertly maintained toxi-cabs says... 
PLAZE gets our vote as the best we've ever used.” 


For DEALERS ONLY! 


PLAZE... 
Doubles Profits 


Cuts Labor Costs in Half 


Send for fully pictured literature, testimonials, 
price lists, ONE PINT of PLAZE Spray AUTO 
POLISH... 


PLUS... THE AMAZING 
oo PLAZE 
“‘Micro-Mist’’ 
SPRAYER 
ALL... FOR ONLY 


$498 


post 
PAID 


The cbeve combination seen te be 
nationally edvertised at $2.98 retail 


oy phe 

















at 





Plaze Dealer Offer at $1.98 Each. 


City and State. . 
ican ss PLAZE il be supe to 
jobbers on request. Some territeries available, 





































CONCORD, MASS. 


(Concord (Mass.) Auto Auction, Inc. 
every Monday. 
April 5.) 

(Market here shows 184 cars sold out 

of 271 offerings.) 


BUICK 
*46—Super sedan, 1, $1,960. 
'42—Sedan, 1, $1,100; 1, $1,035. 
'41—Super sedan, 1, $1,320; 1, $1,025. 
'40—Special sedan, 1, $1,070. 
'39—Special sedan, 2, $660. 
36—Sedan, 1, $150; 1, $165. 
CHEVROLET 
'48—FL aerosedan, 1, $2,235. 
'47—FL sedan, 1, $1,900; 1, $1,850. 
'47—FM sedan, 1, $1,900; 1, $1,750. 
'47—FM convertible, 1, $2,225. 
'47—Sedan delivery, 1, $1,500; 1, $1,475. 
'46—-F'M sedan, 1, $1,625. 
DODGE 
'47—Custom sedan, 1, $1,900. 
'47—Half-ton pickup, 1, $1,090. 
’41—Luxury sedan, 1, $960. 
—Sedan, 1, $665; 1, $615. 
FORD 
'48—(F-1 ‘‘6’’) half-ton pickup, 1, 
'48—SD sedan, 1, $1,950; 1, $1,885; 
, $1,825. 
'47—SD sedan, 1, $1,575; 1, $1,600. 
’46—SD convertible, 1, $2,050. 
'46—Half-ton pickup, 1, $1,005. 
'40—-Sedan, 1, $635; 1, $625; 1, $710 
HUDSON 
*48-—Commodore 8 sedan, 1, $2,550. 
'48—Commodore 8 sedan, 1, $2,560. 
’41—Sedan, 1, $425. 
*39——-Club coupe, 1, $500; 1, $450. 
MERCURY 
*48—Sedan, 1, $2,135. 
'47—Club coupe, 1, $1,860. 
'46—Sedan, 1, $1,650. 
*46—Club coupe, 1, $1,500. 
NASH 
sedan, 1, $850. 
OLDSMOBILE 
*47-—(76) sedanette, 1, $2,250. 
*46—(98) sedan, 1, $2,000. 
*42—(66) club sedan, 1, $825. 
*41—(98) sedan, 1, $900. 
*39—Sedan, 1, $680; 1, $600. 
PACKARD 
*47—SD club coupe, 1, $1,825. 
'46—SD sedan, 1, $1,000; 1, $1,250; 
1, $1,300; 1, $1,150. 
'41—Business coupe, 1, $725. 
'41—SD sedan, 1, $1,050; 1, $940; 1, $900. 
PONTIAC 
'47—Streamliner (8) sedanette, 1, $2,000. 
'47—Streamliner (6) sedan, 1, $1,825. 
’42—Chieftain (8) sedan, 1, $1,210. 
*39—(8) sedan, 1, $650. 
*38—(6) sedan, 1, $400. 
STUDEBAKER 
*48—-Land Cruiser sedan, 1, $2,600. 
*48—Half-ton pickup, 1, $1,425. 


LOUISVILLE 


(Auto Auction Sales. 
day. Prices are for April 6.) 
(Market here shows new merchandise 
up in price and strong in demand. 
However, few such items are offered. 
Could have sold 75 additional ’47s and 
’48s if available. Models below 1941 
show good demand with prices some- 
what below previous weeks. Last sale 
moved 74 items out of 144 offerings.) 
BUICK 
*46—Super sedan, 1, $2,000. 
CHEVROLET 
’48—FL aerosedan, 1, $2,430; 1, 
*48—SM sedan, 2, $2,225. 
*47—FL aerosedan, 1, $2,150. 
'46—FM convertible, 1, $1,810. 
"46—FM sedan, 1, $1,600. 
"41—-SD sedan, 1, $1,055. 
DE SOTO 
'46—Custom sedan, 1, $1,950. 
DODGE 


$1,600. 


42—"'600"" 


'47—Custom sedan, 1, $1,985. 
’42—Custom sedan, 1, $960. 
*41—Deluxe sedan, 1, $945. 
*40—Sedan, 1, $675. 


FORD 
*48-—-SD club coupe, 1, $2,140. 
'47—SD sedan, 1, $1,850. 
'46—SD sedan, 1, $1,450; 1, $1,280 
’41—-SD sedan, 1, $910. 
'40—SD sedan, 1, $805. 
—SD convertible, 1, $1,025. 
*31—Sedan, 1, $375. 
HUDSON 
'48—Super Six sedan, 1, $2,750 
OLDSMOBILE 
'46—(76) sedan, 1, $1,490. 
*37—-(8) sedan, 1, $505. 
PACKARD 
*40—(110) sedan, 1, $810. 
PLYMOUTH 
'48—SD club coupe, 1, $2,230 
'48—SD sedan, 1, $2,150 
'47—SD sedan, 1, $1,835. 
'46—SD sedan, 1, $1,350 
PONTIAC 
'41—(8) sedan, 1, $955. 
STUDEBAKER 
*47—Champion sedan, 1, $1,650 
WILLYS 
'40—Sedan, 1, $505. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. 
every Friday. Prices are for April 2.) 
(Market here shows lots of buyers from 
the western states and other areas. 
Fleetline Chevrolet is hottest item now. 
Dealer biddings were more active than 


at any time during previous six 
months. Demand for cars has reached 
@ new peak.) 


BUICK 

*47—Super sedanette, 1, $2,225. 
'47—Super convertible, 1, $2,825. 
'46—RM sedan, 2, $2,080. 
'46—Super sedanette, 1, $$,955; 1, $1,775. 
'41—-Special.sedanette, 1, $775. 

CADILLAC 
’47—(62) sedan, 1, $3,800. 
'41—Convertible, 1, $1,350. 

CHEVROLET 
*48—Convertible, 1, $2,425. 
'48—F'L sedan, 1, $2,425; 2, $2,450. 
ere aerosedan, 1, $2,125; 1, $2,100; 
, $2,025. 
46—Fat’ sedan, 1, $1,250; 1, $1,500; 
a, Si, 575; h $1,750. 

'39—Sedan, 1, $660. 
'37—Sedan, 1, $500. 

DE SOTO 
*48—-Sedan, 1, $2,600. 
'37—Sedan, 1, $265. 


DODGE 
'48—-Half-ton pickup, 1, $1,650. 
'48—1-ton express, 1, $1,625. 
*46—Half-ton pickup, 1, $1,050. 


Sale every Tues- 


$2,530. 


Auction 





Sale 
Listings are for sale of 
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FORD 
'48-—-SD sedan, 1, $2,235; 1, $2,150; 
1, $2,140; 1, $2,115; 1, $2,090; 
$2,025. 


'47—Convertible, 1, $2,010. 
‘47—SD sedan, 1, $1,870; 1, $1,800; 
2, $1, 850; 1, $1,700. 

‘46—SD club coupe, 1, $1,575. 

'46—SD sedan, 1, $1, S ide 1, $1,520; 
1, $1,450; 1, $1,1 

"41—-SD sedan, 1, $945; r $700. 

HUDSON 
'48—Sedan, 1, $2,650. 

LINCOLN 
’47—Sedan, 1, $2,285. 

*41—Coupe, 1, $870. 

MERCURY 
'48—Sedan, 1, $2,255. 
*48—Convertible, 1, $2,285. 

—Sedan, 1, $1,775. 
OLDSMOBILE 
'47—(98) club sedan, 1, $2,470 
'47—(66) sedan, 1, $1,800. 
PLYMOUTH 
'47—Convertible, 1, $1,895. 
'47—Sedan, 1, $1,650; 1, $1,750. 
*41—-Sedan, 1, $900. 

PONTIAC 
'48—-Streamliner sedan coupe, 1, $2,750. 
'40—Sedan, 1, $720. 

STUDEBAKER 
*48—Convertible 1, $2,600. 
'47—Sedan, 1, $1,900. 


BUFFALO 


(Simple Simon’s Auto Auction. 


(Market here shows new ‘48s very 
searce. ‘468 up $100. Convertibles 
in heavy demand but few available. 
Prewars good if clean. More buyers 
than cars. Pickup trucks wanted. 
Buyers more liberal. Could have sold 
500 cars at top prices had they been 
available.) 
BUICK 
'41—Super sedan, 1, $890. 


'40—Special sedan, 2, $800; 1, $810; 1, $790. 


Sale every 
Tuesday. Listings are for sale of April 6.) 





"38—(61) sedan, 1, $450; 1, $500; 
’39—Club coupe, 1, $370. 


CHEVROLET 
'47—FL sedan, 1, $1,800. 
*46—SD sedan, 1, $1,470; 1, $1,450; 

1, $1,225. 

*41—SD sedan, 1, $970; 1, $780. 
*40—SM club coupe, 1, $660. 
'40—Sedan, 1, $625; 1, $490. 
'38—Sedan, 1, $250. 
*39—Coupe, 1, $470. 


DE SOTO 
*41—Custom club coupe, 1, $725. 
'47—1%-ton truck, 1, $1,175. 
'40—Sedan, 1, $730; 1, $690; 1, $660. 
*39—Sedan, 1, $550. 
'36—Sedan, 1, $50. 


FORD 
‘48—SD sedan, 1, $1,910. 
'46—SD sedan, 1, $1,575; 
1, $1,525. 
'42—-SD sedan, 1, $855. 
'41—SD sedan, 1, $1,100. 
'38—Sedan, 1, $490. 


HUDSON 


1, $1,540; 


'47—Super Six club coupe, 1, $1,705. 
'46—(8) sedan, 2, $1,360. 
*41—Sedan, 1, 550. 
'40—Sedan, 1, $670. 
*39—Sedan, 1, $425. 
LA SALLE 
'39—(50) sedan, 1, $200. 
LINCOLN 
'33—Custom convertible, 1, $270. 
MERCURY 


'48—Sedan, 2, $2,230. 
*48—Club coupe, 1, $2,175. 
'47—Sedan, 1, $1,870. 
OLDSMOBILE 
'48—-(78) sedan, 1, $2,730. 
*47—(Hydramatic) Convertible, 1, 
'42—Sedan, 1, $940. 
*41—(70) sedan, 1, $900. 
*39—(60) sedan, 1, $570. 
'36—Hearse, 1, $400. 
PACKARD 
*48—Club coupe, 1, $2,900. 
'48—Convertible, 1, $3,000. 





memo: to car dealers everywhere! 





4 Top Notch Salesmen to 


work for YOU 2c they'll help move your 



















‘31 puts this set of 


These days when you want action, 
LIFETIMER Tires add that extra 


1, $400. 





$2,420. 


FREIGHT PREPAID 


anywhere in the United States 
on lots of 12 or more tires. 


also available in BLACKWALLS 


P 6.00 x 16 
Full Price 6.75 Other sizes available. 


DELUXE REMOLDED GUARANTEED FOR ADDED MILEAGE 


division of CAPITOL TIRE COMPANY, Inc. 
1600 Indiana Avenue, Philadelphia 32, Penna. 
“The LARGEST TIRE PLANT of its kind in the world’ 


35 


'46—Clipper sedan, 1, $1,980. 
*40—(110) sedan, 1, $325. 


PLYMOUTH 
'47—DL sedan, 1, $1,700. 
'47—SD sedan, 1, $1,800. 
'42—-SD sedan, 1, $960. 
*41—Sedan, 1, $485. 
*41—SD club coupe, 1, $775; 
'40—Sedan, 1, $375. 
'37—Club coupe, 1, $155. 


PONTIAC 
'40—Sedan, 1, $510. 
*38—Sedan, 1, $400. 


STUDEBAKER 
'40—Sedan, 1, $495. 
*39—Sedan, 1, $250. 


Fisk Cuts Output 
To 4-Day Week 


CHICOPEE FALLS, Mass.—The 
Fisk Tires division of U.S. Rubber 
Co. has cut operations to 32 hours 
a week. 

The change was made when the 
United Rubber Workers-CIO op- 
posed a system of operating the 
plant 40 hours, but giving some em- 
ployes a day off in the middle of 
the week. 

There were about 125 persons 
laid off in the change. Company 
officials advised union leaders that 
they thought a full 40-hour week 
for all employes may be possibie in 
another month. 


1, $850. 


cars faster! 


sales punch. They give all 
cars that “‘new look” —and 
every Lifetimer Remolded Tire 
carries a new tire guarantee! 
Watch your cars sell faster— 
your profits mount higher. 


75 


6.00x 16 


Other sizes available. 


FULL PRICE 
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Motor 
Sales (Pontiac), Alexandria, Va. The building contains 16,000 square feet and a similar 


EXTREMELY MODERNISTIC is the new dealership occupied by Bendall 


area provides adequate parking space. 


New Title Form 
In Mich. Lists 
Details of Sale 


ers against hidden charges by deal- 
ers and will make the purchaser 
acknowledge the deal,” Alger ex- 
plained. 

The new forms are said to com- 
ply with a statute which requires 
sworn statements in auto transac- 
tions. Upon completion of such 
transactions, two copies go to the 
secretary of state’s office together 
with application for title. The 
dealer files one copy in his records 
and the customer keeps a fourth 
copy in his possession. 

The new forms are effective as 
of Apr. 20. 







LANSING.—New title forms have 
been issued to all Michigan new 


and used-car dealers, requiring 
dealers to give detailed statements 
of auto transactions and to provide 
purchasers with a customer’s copy, 
it was announced last week by 
Secretary of State Fred M. Alger jr. 
The forms grew out of a demand 8 
by new and used-car dealers last| Smith Heads Civic Group 
year for a form which would pro- C. B. Smith (Dodge) has been 
tect them against charges of tax/elected president of the newly 
evasion and overcharges. Under the|formed Austin (Tex.) area eco- 
new form, a detailed statement | nomic development foundation, an 
must be signed before the title to| organization to direct industrial 
a car can be issued. and tourist programs in that re- 
“The new policy will protect buy- | gion. 








GET RID OF GAS FUMES 


SOLVE YOUR GARAGE AND SHOP VENTILATI: 
PROBLEM THIS SIMPLE INEXPENSIVE ware 

What you Rave been waiting for—the final, successful solution to garag 

ventilation problem all available in a packaged kit, including motor 4 blower, 


ready to install. 
Pacanes ih 


9187.50 = 


Write for Circular 
illustration shows standard 
two extra tube outlets. 







@ Removes gas fumes at source (ex- 
haust pipes). 

@ Simpilé installation—no change or al- 
teration of existing facilities. 

@ Not in your way—instantly in use or 
out of way when you don’t need it. 

@ Saves man-hours and helps keep em- 
ployees Mechanics have less sinus, 

headaches, etc. 





kit with 
















WRITE FOR CIRCULAR 


National System of Garage 


Ventilation, Dept. 83-D 
330 N. CHURCH ST. TUR, TLL. 


World’s Largest Manufacturer ef Exclu- 













Since March, 
planning manager of the engine 
division. 





for which is now uhder consid- 
eration, will be essentially the 
same as the one planned for the 
U. S. market, with 105 inch 
wheelbase and 66 horsepower, 
Ford said. However, in contrast 
with its projected low-price en- 
try in the U. S., the car will be 
in the medium to low-high price 
class in France. 

Ford doubts that the 6,000 Brit- 
ish Fords, scheduled for export to 
this country this year, will sell 
readily because of their size and 
prewar design. The present Brit- 
ish Ford was designed in 1936, but 
the company hopes to bring out 
a new car for introduction at the 
October show in London. 

He doesn’t believe that any other 
Ford subsidiary will export any 
cars into the American market this 
year. 

+. * * 

H's tour, Ford said, convinced 

him that the old Ford Motor 
Co. still existed in foreign coun- 
tries. “They haven’t caught the 
spirit of the new Ford Motor Co.,” 
he declared, “so they’ll need a lit- 
tle prodding. However, it’s not all 
their fault, since they’ve gone 


Silcott Heads 
K-F Service 


WILLOW RUN.—Appointment of 
C. A. Sileott as general service man- 
ager of Kaiser-Frazer Sales Corp. 

‘ is announced by 

Fred R. Cooper, 

vice - president in 

charge of sales. 
Silcott, who 
joined K-F in 

1946, has served 

the auto company 

at the Southern 

California divi- 

sion, the Willow 

Run plant and 

the Detroit En- 

gine division. 
1947, he has been 


C. A, Siteott 


Silcott succeeds Walter 
deMartini, newly-chosen director of 
sales. 


FORD IN ‘48! 
rg 





French Get Light Ford 


Young Henry Sees Export Outlook 


Dim for Several Years 
(Continued from Page 1) 

















through hell the past eight years 
and still face the Red menace.” 

To modernize and expand for- 
eign plants, the parent company 
will probably extend considerable 
credits to these subsidiaries, he 
said. | 

Discussing American products, 
Ford declared that his company 
is working on a new high-com- 
pression engine but that it will 
come sometime later. High costs 
involved in bringing out 1949 
models will preclude further ex- 
penditures on a new engine at 
present. 

He pointed out that Ford made 
money last year and hopes to do 
better this year. 

Howard, who will be vice-presi- 
dent and director of the Interna- 
tional division, was vice-president 
in charge of GM’s European opera- 
tions until mid-1947. R. J. Roberge, 
general manager of Ford’s Inter- 
national division since 1946, con- 
tinues in that capacity. 

* 


ORD revealed this data on Euro- 


pean operations of his company: 
‘47 Employ- ‘47 Pro- 


THE AUTOMOBILE UNUERBODY 
PROTECTIVE COATING AND 
SOUND DEADENER 


UNDERCOATING 
QUALITY 


ment duction 
Dagenham, England .... 16,026 107,399 
Poissy, France ........ 4,404 12,754 
Cologne, Germany .. 3,378 2,599 
Antwerp, Belgium ........ 922 9,088 
CONTE, TEND ccrevccsscesessersses 874 5,261 
Amsterdam, 

The Netherlands .... 626 5,392 
Copenhagen, Denmark.. 442 5,330 
Barcelona, Spain .......... 277 325 
Stockholm, Sweden ...... 263 780 
Helsingfor, Finland ...... 223 145 


The English plant, largest Ford 
enterprise in Europe, exported 7,200 
units in January, 1948, including 
tractors, setting a new record. Jan- 
uary shipments exceeded by 87 per- 
cent the exports of any other Brit- 
ish motor manufacturer, he said. 

During January and February, 
Ford of England exported three 
times as many vehicles as in the 
same months in 1947. First Brit- 
ish Ford light cars and trucks 
will arrive April 19 in New York. 
They will be distributed by deal- 
ers in Philadelphia, Washington, 
Wilmington, Del., New York and 
Boston. More than 2,000 orders 
have been placed for these cars 
by the dealers. 

Ford, S.A.F., Poissy, France— 
This plant was damaged by bombs 
and has been rebuilt. Present em- 
phasis is on commercial vehicles. 
In 1945-1946, Ford made 47.1 per- 
cent of all heavy-duty trucks pro- 
duced in France. In 1947, Ford 
made 50 percent. 

Ford Werke A/G, Cologne, Ger- 
many—The Cologne plant was 
damaged slightly in bombing raids 
but now is repaired and in opera- 
tion. Since the end of the war the 
plant has been operated under 
British military control, producing 
almost all of the trucks manufac- 
tured in Germany. At the request 
of the British military govern- 
ment, Ford management is resum- 
ing full control and responsibility 
for operation | of athe, factory. 


Sew MOTOR’ CO. of Belgium 

Antwerp— The Belgium 
plant has distribution rights for 
Ford products in Belgium and 
Switzerland. Facilities there are in- 
adequate and an addition to the 
present building is under consid- 
eration. 

Ford Motor Co. A/S, Copenha- 
gen—One of the oldest overseas 
units of Ford is in Copenhagen. 
This plant has been in operation 
since 1924 and serves Denmark 
and Norway. 

Ford Motor Co. A/B, Stock- 
holm—Sweden leads all other 
Scandinavian countries in the 
number of automobiles, trucks 
and buses—235,000. So far the 
Swedish company has assembled 
only trucks but, with completion 
of a new building, it will start 
assembly of U. S.-type passenger 
cars. 

N. V. Nederlandsche Ford Auto- 
mobiel Fabriek, Amsterdam—This 
is a fairly large operation, which 
last year assembled U. S.-type 
Fords and Mercurys as well as 
trucks. This is the only automobile 
plant in Holland. This plant is too 
small for present requirements and 
will be expanded. 

Henry Ford & n : - 
This plant alse ‘cedembles U.'s.| THE DAVISON CHEMICAL CORPORATION 
Ford and Mercury passenger cars BALTIMORE-3, MO 


and trucks. 


Because all Fendix is 


made under carefully con- 
trolled conditions, you 
get a more uniform ma- 
terial that sprays better, 
easier . . . goes On more 
smoothly . . . insures a 


better undercoating job 


every time. 


And specially planned, 
free, promotion pieces help 
you sell more Fendix... 
direct service on supplies 
or equipment keeps 
your Fendix jobs moving. 
These are just some of the 


reasons why there is 


MORE FOR YOU 
FROM FENDIX 


Write for a Davison factory 
representative or authorized 
distributor to call and give 


you the full story. 


Fendix is rated by Underwriters’ 
Laboratories Inc. and carries the 
Underwriters’ Laboratories Re-exami- 

nation Service Marker. 


*® Oroce 
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eseniiens Set as U. S. Orders Vote in Test Case... 


NLRB Widens Rule to Cover Auto Dealers 


(Continued from Page 1) 


over the question of whether the 
board should exercise its power in 
this trade. 
* + 

T= DECISION affirmed the 

opinion of Robert F. Denham, 
NLRB general counsel, who told 
NADA a few weeks ago of his con- 
viction that auto dealers were cov- 
ered by the Taft-Hartley law. 

One effect of the ruling is likely 
to be a flood of petitions from 
unions seeking representation elec- 
tions in unorganized new-car deal- 
erships. 

It was learned, for example, 
that the UAW-CIO would now 
turn to the federal agency in its 
effort to unionize workers in De- 
troit dealerships. The Detroit 
drive, which the UAW regards 
as the kickoff of a nationwide 
effort, has been bogged down in 
negotiations with the Michigan 
state labor mediation board. 

The NLRB decision resulted 
from an election petition filed by 
the International Assn. of Machin- 
ists, an independent union which 
has been organizing dealer shops 
at scattered points throughout the 


country. oo 


Lo WHITE, where the IAM 
sought the representation bal- 
lot, is an exclusive truck retailer 
with only one place of business. 
The IAM election is to be held 
within the next 30 days. 

The board majority, consisting 
of John M. Houston, James J. 
Reynolds jr. and J. Copeland Gray, 
declared that “at the present time 
the policies of the act can best be 
effectuated if the organizational 
activities of employes herein are 
conducted within, rather than with- 
out, the framework of the act.” 

The minority view, concurred 
in by NLRB Chairman Paul M. 
Herzog and Abe Murdock, noted 
that the ruling augured a change 
in the board policy of refusing 
to exercise control in situations 
“of essentially local flavor.” 

For administrative reasons, the 
minority stated, the board should 
not take in new-car dealers, add- 
ing that “the fact that this board 
may do something does not mean 
it must or should.” 

Herzog and Murdock said that, 
with a backlog of 9,500 cases, the 
board had enough to contend with 


{WHY WAIT 
\tFor 

=i WAITING- LIST 
‘ PROFITS? 


Waiting-lises will put money in the bank 
— someday. But your overhead and pay- 
rolls keep coming regardless of produc- 
tion line delays. 






That is why alert dealers have curned 
their sights on the vast new sports trailer 
market — the thousands of former cus- 
tomers and new drop-ins who buy the 
CUB on sight. 


The CUB is delivered in pre-fabricated 
kit form and can be sold in this manner 
or as an assembled unit. Assembled, the 
CUB pays a profit of 40% and more! No 
cutting or drilling necessary; can be as- 
sembled in less than 15 hours. 


Write or wire for FREE illustrated folder 
and dealer information. 
s 





PREFABRICATED TRAILER MFG., INC. 
Dept. Al6é, Bex 3031 Les Angeles 54, Calif. 


without seeking “new fields to con- 


quer.” 
+ * * 


HOULD the NLRB ruling be 

upheld by the courts, it was 
likely on the basis of past policy 
decisions that jurisdiction over 
auto dealer labor relations would 
be transferred exclusively to the 
NLRB as an arm of the federal 
government. 

The U. S. Supreme Court only 
last year cleared up several dis- 
putes which had arisen contesting 
the priority of federal labor juris- 
diction over that of state mediation 
boards. 

In two separate cases, the high 
tribunal ruled that Congress had 
impliedly excluded the exercise 
of state power by a state labor 
relations board over an industry 
which is subject to NLRB juris- 
diction and on a matter over 
which the NLRB has asserted 
control. 

The possibility existed, however, 
that in view of the tremendous 
backlog of NLRB cases, the fed- 
eral board might cede certain pow- 
ers over some labor grievances af- 
fecting dealers to state mediation 
agencies. 

Such agreements are authorized 
by the Labor-Management Rela- 
tions Act of 1947 (Taft-Hartley), 
which incorporates the Wagner la- 
bor relations act of 1935 and the 
Norris-LaGuardia injunction act of 
1931. 

* * + 

Lt progress has been made 

by the NLRB, though, in work- 
ing out plans for such agreements 
with the states. Several technical 
legal points, dealing with which 
matters are “of local flavor” and 
which are in “interstate com- 
merce,” are yet to be resolved. 

The Taft-Hartley law does make 
possible the application to labor 
disputes in interstate commerce of 
any state law relating to compul- 
sory unionism which is more re- 
strictive than comparable provi- 
sions of the federal statute. 

For instance, about one-fourth 
of the states ban union shops and 
compulsory dues checkoffs, while 
the Taft-Hartley act permits them 
if a majority of the employes in 
a bargaining unit are in accord. 


Dealers were advised to make 
a study of the Taft-Hartley law 
and subsequent rulings on the 
law by the NLRB and the courts, 
now that auto retailers have 
been ruled subject to the law’s 
control. 


Last week, the NLRB also ruled 
that the law requires employers to 
bargain collectively on union de- 
mands for pension plans. 


In a four-to-one vote, with Gray 
dissenting, the board said that In- 
land Steel Co. must discuss the 
CIO’s pension demands providing 
the United Steelworkers of Amer- 
ica-CIO filed non-Communist affi- 
davits within 30 days. 


* * * 


4 bp STEEL union, headed by 
CIO President Philip Murray, 
has held up submission of the re- 


Bernitt inna 
Long at Nash 


DETROIT. — E. W. Bernitt has 
been appointed works manager of 
Nash Motors’ plant at Kenosha, it 
was announced 
last week by R. 
A. DeVlieg, Nash- 
Kelvinator Corp.’s 
vice-president in 
charge of manu- 
facturing. 

Bernitt succeeds 
the late Harold E. 
Long, killed in an 
automobile acci- 
dent earlier this 
year. P. G. Little, 
who temporarily 
served as works manager following 
Long’s sudden death, was named 
assistant works manager, DeVlieg 
announced. 


DeVlieg also announced the ap- 
pointment of L. H. Finkler as gen- 
eral superintendent, with Walter 
Tobias as assistant general super- 
intendent. 











E. W. Bernitt 












Bernitt, who is 39, joined Nash- 
Kelvinator in 1938 
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quired affidavits pending court de- 
cision on their constitutionality. 

In this connection, a_ special 
three-man federal court held con- 
stitutional last week those provi- 
sions of the Taft-Hartley law re- 
quiring union leaders to sign non- 
Communist testimonials and to 
register with the NLRB and sub- 
mit financial statements. 


The pension ruling marked the 
first time in the NLRB’s 13-year 
history that the board has ruled 
that bargaining was compulsory 
on so-called “fringe benefits.” 
The UAW-CIO has demanded 
pension plans in current nego- 
tiations with auto makers. 


Inland Steel said it would appeal 
the pension decision to the U. S. 
Circuit Court of Appeals at Chi- 
cago. The decision upholding the 
provision on non-Communist affi- 
davits is to be appealed directly 
by the CIO to the U. S. Supreme 
Court. 


* * * 


N OTHER labor developments 
last week: 

1. Reports persisted that a ma- 
jor change was being planned in 
the industrial relations department 
of Ford Motor Co. Company dis- 
satisfaction with its labor rela- 
tions personnel was said to have 
stemmed partly from the ease with 
which left-wingers have main- 
tained control of Ford Rouge Local 
600, the largest union local in the 
world. Last week Tommy Thomp- 
son, left-wing president of the lo- 
cal, was reelected by a substantial 
plurality. 

2. UAW President Walter P. Reu- 





ther revealed that General Motors 
has spurned his demand for a un- 
ion shop, confirming an exclusive 
report in the March 29 issue of 
Automotive News. Reuther charged 
that at an NLRB-sponsored con- 
ference, the corporation rejected a 
request that employe elections on 
the union shop issue be held in 
company plants. Outcome of the 
elections, required under the Taft- 
Hartley law, would not obligate GM 
on the union shop demand one way 
or the other. 

8. As wage negotiations con- 
tinued, there was evident an in- 
creasing willingness on the part 
of the auto companies to wait 
for settlement of the third-round 
pay demands at U. S. Steel. 
Deadline for the steel accord is 
April 30. 

4. An Oregon circuit judge held 
the state law banning secondary 
labor boycotts as an unconstitu- 
tional violation of the freedoms of 
speech and press. A similar Cali- 
fornia law was declared void last 

year. 

5. John L. Lewis accepted a pen- 
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sion plan and ended the coal strike, 

but pleaded “not guilty” to the 

government contempt charge that 

he started and prolonged the strike 

in violation of a federal injunction. 
. * . 


Chamber Issues Summary 


On State Labor Laws 


WASHINGTON. — A comprehen- 
sive analysis of new trends in state 
labor laws as unfolded in newly en- 
acted legislation has just been is- 
sued by the Chamber of Commerce 
of the United States. 


More than 30 states adopted im- 
portant labor laws in 1947 and some 
of these enactments reveal methods 
and objectives substantially differ- 
ent from those written into the 
Taft-Hartley act, the analysis 
shows. 


The Chamber document, entitled 
“Trends in State Labor Laws” and 
prepared by Anthony P. Alfino of 
the labor relations section, under- 
takes brief explanations of the ma- 
jor developments in the state labor 
legislative field. 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication fer ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7 

postpaid to our subscribers. - 


AUTOMOTIVE NEWS 


BOOK 
DEPT. 


DETROIT 26 
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copy FREE ON REQUEST 


Here's a timely Remington Rand publication 
that goes right to the heart of this urgent ques- 
tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 
just off the press, we have compiled facts on the 
most advanced methods of simplifying this im- 
portant management problem — positive, 
profitable inventory control at lowest cost for 
clerical upkeep and executive use. 


MAIL COUPON 
REMINGTON RAND © 


Yes— send FREE copy of your new 24-page 
book, “How To Get Profits From Inventories.” 

























Today, more than ever before, it is imperative 
to anticipate trends in demand'— to order more 
of those items on which volume is increasing — 
to reduce buying where demand is slackening. 
Today, you need much more than a record of 
stock-on-hand and on order. You need a real 
control over inventory — a control sensitive to 
the fluctuating requirements of every item —a 
control that will force attention and action to 
cut down loss-producing overstocks and pre- 
vent profit-killing understocks. 





TODAY 


315 FOURTH AVENUE 
NEW YORK 10, N. Y. 






























































OLTMAN-O'NEILL offers a wide range of van type bodies, stand- 
ard or wheel-house models, which fully meet the truck oper- 
ator’s needs. These bodies are built in 9’, 12’, 14 and 16’ 
lengths and may be ordered with various door and tailgate 
combinations. Double rear doors are standard. They are tough 
bodies for tough service. 





‘ 
— 


THE PACKETTE has many outstanding structural and utility fea- 
tures including advanced styling; double folding doors; con- 
venient door controls; deep, full width, recessed driver's step; 
full vision; adjustable driver’s seat and rugged all-welded 
construction. Packettes mount on any flatface cowl of 116” 
to 137”. W. B. Cargo space 281.8 or 311.8 cu. ft. 
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Important Announcement... 
For 
NEW YORK AREA AUTOMOBILE DEALERS 





AUTOMOTIVE BIN SERVICE CO. 


and 


AUTOMOTIVE INVENTORY SERVICE CO. 


“ Announces” 
The opening of new branch offices 
at 
400 McKinley Bldg., 259 Delaware 
Buffalo, New York 


Telephone MOhawk 0764 


Branch Manager: RAY A. CUSHMAN 


Invites your inquiries for Parts Bins, Steel Shelving, Bulk Stor- 
age, Racks, Merchandising Displays, Shop Equipment and Lockers 


“EXCLUSIVE DISTRIBUTOR” 
Lyon Automotive Dealer Equipment 


Advertise in AUTOMOTIVE NEWS, the Newspaper of the 
Industry, going to better than 34,000 satisfied customers. 





Auto Finance 
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Auto Stocks 

Apr.12 Apr.5 
Chrysler ........ 59% 59% 
SE GWerctsae 7 6% 
General Motors . 56% 56 
Hudson ....... 16% 17% 
Kaiser-Frazer .. 9% 10 
ee 15% 16% 
Packard ........ 4% 4% 
Studebaker ..... 19 18% 
Willys-Overland 8% 8% 

Average for 


Nine Stocks .. 21.83 21.91 





Briggs Reports 


$7.5 Million Net 


DETROIT.—Briggs Mfg. Co. last 
week reported 1947 net sales of 
$204,831,337 and a net profit of 
$7,512,156 after taxes, equal to $3.86 
per share on the outstanding com- 
mon stock. 

This compares with net sales of 
$125,598,031 in 1946 and a net profit 
lof $4,380,115 in that year, after 
income tax refund and other ad- 
justments, equal to $2.25 per share. 

On the basis of percentage of 
net profits to gross income, 1947 
earnings were at the rate of 3.6 
percent, W. O. Briggs, board chair- 
man, and W. D. Robinson, presi- 
dent, reported to the stockholders. 


This was slightly better than the 
1946 earning rate of 3.5 percent, 
they said, but it was lower than 
the prewar years 1940 and 1941, 
when net income was 5.9 percent 
and 4.3 percent of gross income. 
Sales in those years were $103,000,- 
000 and $79,000,000 less than in 
1947. 


The $79,000,000 increase in 1947 
}net sales over 1946 reflects the 
increase in material and labor 
costs, the company reported. This 
has boosted the average cost of an 
automobile body by 60 percent be- 
tween 1941 and 1947, it was stated. 


Of each dollar of income re- 
ceived in 1947, the report shows, 
54.3 cents was paid out for pur- 
chases of materials, services and 
supplies; 36.1 cents went for wages 
and salaries; 4.6 cents was taken 
by taxes, and 1.4 cents for depre- 
ciation. Stockholders received 1.9 
cents of each income dollar, leav- 
ing 1.7 cents in the business to 
finance new facilities and equip- 
ment. 





T-W Profit Tops 
$30 Million in ’47 


NEW YORK. — Net income of 
Tide Water Associated Oil Co. and 
subsidiary companies in 1947 totaled 
$30,176,000 on sales volume of $303,- 
253,000, William F. Humphrey, 
president, announced last week. The 
comparable 1946 net income was 
$19,758,000. 

In a letter to stockholders, Hum- 
phrey explained that the increased 
earnings resulted first, from the 
sale of products manufactured from 
crude oil acquired in years when 
costs of discovery were less than 
one-half of current costs, and, sec- 
ondly, that earnings were benefited 
by relatively low depreciation 
charges on plant and equipment 
acquired in prewar years at com- 
paratively low costs, whereas re- 
placement cost at the present time 
is probably double original cost. 

* > ” 


Graham Reports 1947 Profit; 


Now Biggest K-F Holder 


NEW YORK. — Graham - Paige 
Motors Corp. reported a net profit 
of $123,766 for 1947, against a net 
loss of $4,357,542 for 1946, according 
to its annual report. Net sales for 
1947 totaled $13,389,620, an increase 
of $1,876,044 or 16 percent over the 
1946 sales volume of $11,513,576. 

Joseph W. Frazer, president and 
chairman, said that following the 
sale of its automotive assets to 
Kaiser-Frazer Corp. in February, 
1947, Graham-Paige had become the 
largest stockholder in Kaiser- 
Frazer and owned a total of 18.52 
percent of the outstanding stock of 
that company. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 





CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILL. 













QUALITY ACCESSORIES. . 
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THEY’RE BETTER 





“Protecto” 
GRILLE 
GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They‘re in demand, because they're better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter ... with 
special sleeve to cover connections, 


lee 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection LIST PRICE 
@ Fits Perfectly to Fender Contour $Q20 
@ Heavy Gauge Steel, Chrome Plated 


IMMEDIATE 


A fast moving item, one that sells on sight. Carefully paninapriate 


engineered to fit perfectly to fenders, its heavy gauge 
steel tonstruction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right — to sell quickly. 
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1401 WEST NINTH ST. * CLEVELAND 13, OHIO 
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Two Models Available 


Peckat Airform, painted aluminum shade with stain- 
less steel center strip, List Price, $22.50 — Dealer's 
Cost, $13.50.... Peckeat Airform Chrome, with 
chrome brackets, end caps and center piece (illustrated), 
List Price, $26.00 — Dealer's Cost, $15.60. (Prices f.0.b. 
Maywood, Illinois — slightly higher west of Rockies). 
Be sure to order shades by name as listed above. 


ot Steutle Bellee tan the 10st... 


Strikingly beautiful ... silent as the stars —that's the Peckat 
Airform, America's leading auto shade! It has the exclusive 
patented “clamp-on” brackets, 2-way adjustability—one model 
fits most cars, curved aluminum surfaces for greater rigidity 
and beauty! For styling and service, Peckat Airform is truly 
a shade better than the rest! 

















Auto 


(Continued from Page 1) makers know that the real effects 
of a coal strike on their operations 
fore the end of the > gm are always felt long after the strike 
their individual losses might par- | j, over. 

tially be recovered before the year’s For the present, the loss of 
end. steel production is certain to be 


However, from experience, auto| felt for the next three or four 





The Hope Line 
for Every Storage Need 





HOPE ALL METAL PARTS BINS 


> Hope all metal bins afford quick, orderly parts 
») department expansion. They are specially 
> designed for automobile parts departments 
} according to the requirements of various auto 
manufacturers. Patented slip-in shelf dividers 
snap into position in 3 seconds—no bolts, clamps 
or screws. The special features of Hope Bins 
reduces parts handling time. 








| HOPE ALL METAL STORAGE CABINETS 


Ideal for safe, dust-proof storage. Reduces petty 

thievery. Convenient for storage of costly small 

parts and office supplies. Holes punched on 2” 
* centers for flexible shelf set-up. Available as 
| storage cabinet, wardrobe cabinet or combination 
* of both. Attractive chrome door handles equipped 
© with tamper-proof, grooved key lock. Size: 78"’ 
“ high, 36’ wide, 18" or 24" deep. 





a 


bas TPR RES AS a 


HOPE ALL METAL COMMERCIAL SHELVING 


Designed for efficient handling of package or 
carton storage, and storage of large, cumbersome 
‘4 parts. Easily adaptable for display purposes. 
> Useful for dead storage. Furnished with cross 
braces for extra rigidity. Can be furnished with 
closed vertical uprights for sides. Standard size: 
36x 12x 84". Other sizes available. 





Hope Metal Products Company 
1503 "Rockwell Avenue 
Cleveland 14, Ohio 








REAR SEAT 
SPEAKER 


3-WAY 
CONTROL 


AERO-TON 


@ Front Alone 
@® Rear Alone 
® Both Together 





DOUBLES Auto Radio Pleasure! 
ELIMINATES Front Seat Blast! 


Offer your customers complete auto radio reception 
with the most modern, acoustically engineered, beau- 
tiful chrome design rear-seat speaker on the market. 
Fits ALL cars—each unit is complete — easily and 
quickly installed—fully guaranteed. Order direct, or 
write for further details. 


Discounts: | to I! units—334% 
12 or more—40% 


LIST Terms: 2% on cash with order 





JOHNNY MOTOR SALES, Inc. 


12040 Jos. Campau TWinbrook 2-6565 
Detroit 12, Mich. 
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Output Slump Is Due in May. 


weeks by parts suppliers. 
livery schedules will likewise be 
affected. 

Although Chrysler has managed 
throughout the strike to maintain 
its recently augmented scheduies, 
some of its divisions have reported- 
ly been fighting a shutdown for the 
past two weeks. 

When the coal strike ended, steel 
production had dipped to its lowest 
point since last July’s coal mine 
“holiday,” the magazine Steel re- 
ported last week. 

The publication described coal 
stocks as “nearing exhaustion.” 

+ * + 


TEEL claimed that these were 

the effects of the coal strike: 

“It has cost the nation some 44 
million tons of coal and over 500,000 

tons of urgently needed steel.” 

Miners had lost $115,000,000 in 
wages. 

Steel shipments to consumers are 
being cut back “and in a few in- 
stances choked off entirely.” 

“It is too early,” the magazine 
declared, “to estimate the extent 
to which consumer quotas will be 
reduced in the second quarter, but 
there is little question it will be.. 
substantial.” 

According to other sources, the 
auto industry’s steel situation 
would have been bad enough with- 
out the coal strike. 

Even had the coal strike not 
occurred, it was said, some steel 
companies had intended to cut third 
and fourth-quarter quotas anyway 
due to requirements of the Marshall 
plan and the certainty of a large 
defense program. 

It was estimated that it would 
take steel firms two to three weeks 
to regain pre-strike output. 

o o * 


“foe steel industry was working 
at virtual capacity before the 
coal miners walked out,” said an 
observer, “and the steel that was 
lost while they were out was lost 
forever.” 

Before the strike, steel output 
was estimated at 97.5 percent of 
capacity. 

All present factors, it was ex- 
plained, add up to a steel picture 
that bears similarity to war days. 
Further adding to the auto indus- 
try’s woes, it was added, the hard- 
est steel items to get will con- 
tinue to be sheets, strips and 
plates. 

Some observers forecast a situa- 
tion that would again bring up the 
controversy over the capacity of 
steel mills. They said that the lat- 
est coal tieup had erased any hope 
that steel output this year would 
reach 90,000,000 tons. 

Whatever the long-turn effects 
might be, this nation’s auto indus- 
try was sure that it would be held 
to the production of no more than 
436,000 units in April and some- 
what less than that in May. April’s 
estimate would include 311,000 cars 
and 125,000 trucks. 

Originally, U. S. plants had sched- 
uled April car and truck operation 
far above the postwar high opera- 
tions they achieved in March, when 
350,200 cars and 138,346 trucks were 
built for a total of 488,546 units. 


McCarroll Post 
Goes to McCloud 


DEARBORN.—J. L. McCloud has 
been appointed director of chemical 
engineering and chemical and met- 
allurgical re- 
search for Ford 
Motor Co., M. L. 
Bricker, vice- 
president and di- 
rector of general 
production, an- 
nounces. He suc- 
ceeds the late R. 
H. McCarroll. 

McCloud joined 
Ford as a chemist 

: in 1915 at High- 
J. L. MeCloud land Park and 
was later made chief chemist for 
Henry Ford and Son Tractor Co. 
In 1920 he was transferred to Dear- 
born engineering laboratories, work- 
ing with automotive engineering, 
and in 1936 he moved to the chemi- 
cal engineering department at the 
Rouge plant. He was appointed 
assistant director of chemical en- 
gineering and chemical and metal- 
lurgical research in 1946. 





Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 
pects and influencing buyers. 


CHICAGO. — Howard Reed, for- 
merly associated with his father in 
the management of the Evanston 
Auto Supply Co., and later with the 
Bendix Products division of Bendix 
Aviation Corp., has been appointed 
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to the Motor and Equipment Whole- 
salers Assn. staff, it was announced 
last week by B. W. Ruark, general 
manager. 

Reed has done graduate work in 
labor, tax and administrative law. 
He comes to MEWA from the John 
Marshall law school in Chicago, 
where he was assistant business 
manager. 


Reed Appointed 
pe. | LO MEWA Staff 


The Resolute Plan 
Offers Automobile Dealers 


MAXIMUM 
COMMISSIONS 


ror the year 1947 Resolute Fire Insurance Company’s pre- 
mium writings exceeded $5,500,000 . . . with the average 
commission earned by automobile dealers throughout the coun- 
try in excess of 35%. A still greater volume in premium writ- 
ings is expected in 1948. 


As vehicle production has increased, so has the demand for 
automobile fire, theft and collision insurance under the Resolute 
Plan. All evidence points to a substantial increase in commis- 
sions during 1948—-and our stepped-up facilities for writing 
automobile finance insurance have been planned to hasten the 
gratifying up-curve of profits in this type of insurance. 


Millions of dollars have been earned by car dealers writing 
fire, theft and collision insurance in 1947. Many millions more 
will be earned in 1948. In fact, it is predicted by many of the 
foremost authorities that, with a return to normal conditions, 
dealers financing their own time-sales will earn more on their 
financing and insurance than on their automobile sales business. 
This was true prior to foday’s sellers’ market—and will be true 
again sooner than most automobile dealers realize. 


The income to be derived from fire, theft and collision insur- 
ance is good news for car dealers looking for additional profits. 


Any dealer who finances his own time-sales pr has a Dis- 
count Plan with a bank or finance company can qualify under 
our plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 


out the United States. 


If you are interested in the additional! profits available from 
the insurance business, write, wire or phone for complete 


details without obligation. 


RESOLUTE FIRE INSURANCE COMPANY 


883A CHAPEL STREET 


HARTFORD 38, CONN. 


A New England Stock Company Chartered in 1926 


Quantity 
PRODUCTION 
of 


GREY 


IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 1866 


TM TTY hy 


FOUNDRY 


am ANT eo 


DIVISION 


NUFACTURIN( P 


CHATTANOOGA 2, TENNESSEE 
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1949 LINCOLNS ARE TO go on public display at Lincoln-Mercury dealerships this week. Pictured here is a town seda in the 
Lincoin Cosmopolitan line, which will be priced between the standard Lincoln and the Lincoln Continental. Besides a new eight- 
cylinder engine, the 1949 Lincoln and Lincoln Cosmopolitan will offer new suspension and a redesigned chassis and body. Benson 
Ford, L-M director, calls the new Cosmopolitan a ‘‘new concept in luxurious motoring.’”’ It has a longer wheelbase than the 
standard Lincoln and a one-piece curved windshield. 






Amazing 


NEW 1 948 (SAFETY) 


BRUNNED 


AUTO-TURNTABLE 


For car showrooms 
and lots. 
Supports 10 TONS 
























| 


ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR...ANYWHERE | 


| 
No pits...no holes ...no anchor bolts. . . just set it up in 
your showroom window or lot... plug it in and run... 

24 consecutive hours a day. Here's top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 
Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 
Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 
BRUNNER SALES COMPANY 


358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING 
MANCHESTER, CONNECTICUT 










NOW! Safety and Parking 
Lines at Walking Speed! 


The “FLORLINE”’ 


MARKING MACHINE 


Operates on Gravity Feed 
Without Compressed Air 


or Electrical Attachments! 





F. O. B. | a 


DETROIT 


Auto dealers, service garages, factory maintenance men, and parking lot operators 
are enthusiastic about the ‘“‘FLORLINE.’’ Here is a one-hand . . . one-man opera- 
tion. Nothing to go wrong. Easy to use ... easy to clean. It’s portable! It’s 
sturdy! It’s compact! It’s lightweight! Simple to store. Makes curved or straight 
lines 2, 3 or 4 inches wide, skip or continuous. Operates efficiently in narrow aisles. 
Pays for itself very quickly! Send for facts. 


Dealerships Available Some Areas 


H.C. SWEET CO. 


3729 Fenkell Avenue Detroit 21, Mich. 








Lincoln 
(Continued from Page 1) 


inches wider than the windshields 
on any previous model. 

Windows in all Lincoln Cosmo- 
politan models are operated by hy- 
draulic pushbutton mechanism. A 
master control for all windows is 


located on the driver’s door and | 


an individual control at each win- 
dow is provided for passengers. 
Similar equipment is optional on 
the Lincoln. 

Curved instrument panels are 
designed for maximum safety 
and visibility, L-M said, and 
there are no sharp projections. 
All instruments are located di- 
rectly in front of the driver. They 
are lighted at night by the new 
“blacklight” type of illumination. 
A three-way, fresh air heater of 

the pressurized type is thermo- 
statically controlled. It provides 
all-weather utility, L-M claimed. 
Fresh air is scooped up under the 
grille and carried to the heating 
unit inside the car. 

The combined effect of the mo- 
tor-driven blower and _ forward 
speed of the car is said to push 
fresh air into the car and create 
a pressurized effect when the win- 
dows are closed. This minimizes 
window fogging and_ eliminates 
drafts. In addition, uniformly ef- 
ficient heating in both front and 
rear compartments is obtained un- 
der all conditions, according to 
L-M. 

The heater may be operated as 
a fresh air ventilator during warm 
weather or, if desired, as a recir- 
culating type heater in cold 
weather. 

* * * 

‘OIL SPRINGS in front and 

longitudinal, semi-elliptic per- 

manently lubricated springs at the 
rear, coupled with Hotchkiss drive, 
provide an improved new ride, it 
was stated. The low-frequency 
spring action is controlled closely 
by four direct action shock ab- 
sorbers. 

Both the Lincoln and the Lin- 
coln Cosmopolitan feature a cush- 


ioned ride on new _ superballoon, 
low-pressure tires mounted on 
wider rims. Tire size is 8:20x 15 


for both series. 

Both the Lincoln Cosmopolitan 
and Lincoln are available in four 
body styles. These include a four- 
door, six-passenger town sedan; 
a four-door, six-passenger sport 
sedan; a six-passenger coupe, and 
a six-passenger convertible. 

The new V-8 L-head engine has 
a displacement of 337 cubic inches; 
a compression ratio of 7 to 1; a 
bore of 3% inches, and a stroke 
of 4% inches. Long engine life is 





avowedly assured by the use of a 
heavy forged crankshaft with in- 
tegral counterweights. Bearings 
are triple-layer, copper-lead alloy 
with steel backings. 

The new engine is equipped with 
a dual-concentric, downdraft car- 
buretor. It is equipped with an air- 
cooled fuel chamber, an anti-vapor 
lock feature for extremely hot 
weather conditions. An automatic 
choke is standard equipment. 

+ + * 

a exhaust systems for 

each bank of cylinders are lo- 
cated outside the engine V. This 
permits a better arrangement of 
accessories on top of the engine, 
L-M said. It also promotes access 
to valves, distributor and fuel 
pump. 

Cooling is improved on the new 
engine, L-M said, because passage 
of water through the cylinder 
blocks has been routed so that all 
water flows the full length of the 
blocks from front to rear, return- 
ing through the heads to the ra- 
diator. 

Zero-lash hydraulic valve lifters 
are said to guarantee quiet opera- 


|tion, while valve cooling has been 
|improved by the use of one-piece 


valve guides. These are pressed 
into the block for better heat con- 
ductivity. 

Engine vibration is reduced by 
a new, viscous type, permanently 
sealed vibration damper operat- 

ing in a silicone fluid. 

The possibility of piston slap on 
cold starts has been reduced by 
embedding steel struts in the alum- 
inum pistons. These limit piston 
expansion under all temperature 
conditions, permitting closer toler- 
ances between piston and cylinder 


| walls. All pistons are equipped with 
|four rings for better oil control. 


* * * 


AN IMPROVED high - capacity 
generator has been incorporat- 
ed in all Lincoln and Lincoln Cos- 
mopolitan production models. The 
new generator, it was said, assures 
adequate electrical energy under 
extreme conditions encountered in 
low-speed, low-mileage city driving 
where radio, heater and other ac- 
cessories are extensively employed. 
It also furnishes reserve electrical 
energy for cold weather starting. 

The V-8 engine is cradled in a 
K-type frame consisting of deep 
channel side members, four cross 
braces and a heavy channel X 
member. Of welded and riveted 
construction, the new frame is said 
to provide greater torsional rigid- 
ity per pound of frame weight, 
longer life and freedom from 
squeaks and rattles. 

An improved ride results from 
Hotchkiss drive combined with 
longitudinal, permanently lubri- 
cated semi-elliptic springs, ten- 
sion shackles and transversely 
mounted shock absorbers, L-M 
stated. 

Liners between the leaves of the 
rear springs and _ rubber-bushed 
shackles make it unnecessary to 
lubricate them for the lifetime of 
the car. 

Front coil springs, insulated with 
rubber, are mounted in wishbone- 
shaped pressed steel arms. A con- 
trolled ride is secured through the 
application of direct action, tele- 
scopic shock absorbers mounted 
inside the coils. This installation 
acts to protect the shock absorber 
and simplifies servicing. The 
“shocks” may be removed without 
jacking up the wheel or interfer- 


ing with wheel alignment. 
o* ca * 

A SIMPLIFIED front roll stab- 
+4 ilator is designed to improve 
handling characteristics on turns. 
The new stabilator connects di- 
rectly to the spindle support and 
has no links to wear or rattle. 

Easier steering and better di- 


rectional control under severest 
eal = | 





SIX-PASSENGER COUPE in the 1949 Lincoln Cosmopolitan series. Distinguishing 
features of the Cosmopolitan are a 125-inch wheelbase; a one-piece curved windshield; 
fenders almost flush with body from front to rear, and a solid strip of chrome molding 
just above the tires on both front fenders. A four-door town sedan, four-door sport 


sedan and a convertible, 


each with capacity for six passengers, are also offered in 


the Cosmopolitan series. Both the 1949 Lincoln Cosmopolitan and Lincoln have a new 


V-8 engine yielding up to 152 horsepower. 


Dealer display starts April 22. 





cross-wind conditions are said tv 
be obtained by improved steerinyz 
geometry. No track bar is used on 
the new Lincoln or Lincoln Cos- 
mopolitan. 

Hotchkiss drive with auxiliar) 
bumper and hypoid gears have 
enabled Lincoln engineers to 
lower the car appreciably with- 
out sacrificing passenger com- 
fort, it was asserted. 

Brakes are of the duo-servo type 
and all self-energizing. This fea- 
ture, coupled with more brake lin- 
ing area per pound of car weight, 
is said to give maximum braking 
force with minimum pedal effort 
and longer brake life. 
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NATIONALLY 
ADVERTISED 


A ready and eager 
market open to re- 
sponsible parties 
only, on a franchise 
basis, Sell to fleet 
owners, car agencies 
and garages. 

WRITE FOR DETAILS 
NATIONAL 
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Meal Messed 


Call on gas stations with $24.50 qual- 

Wheel models $300 te 

Virgin market. Five-minute demon- 

stration means sales. $10 cash commission. 

Twenty sales possible daily. Exclusive territory. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 








Southwest Show Draws 


| DALLAS.—The Southwest Auto- 
| motive Show, annual regional equip- 
ment exposition sponsored by job- 
ber organizations, set a precedent 
in its Apr. 8-11 show here with an 
attendance tabulation based on ac- 
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16,607 
Admission badges for the entire 
show were issued in the various 
trades classifications to a total of 
16,607 persons. Show officials esti- 


mate that, at the most conservative 
calculations, the usual _ turnstile 
































Week Week Jan. 1 dan. 1 
Ended Same Ended Total to to tual registrations, rather than a | count would have doubled this total. 
—- toe ne se Apr. j9, Apr. i” | turnstile count. Admission was limited strictly to 
CHRYSLER 19,583 16,985 19,804 46,688 224,376 237,127 
RE vse sxsees.een 2,912 2,264 2,958 7,034 31,005 33,707 
DeSoto 2,288 1,694 2,310 5.528 21,535 25,815 
MR Nieid. vevvres 5,667 4,611 5,707 13,694 61,677 68,735 
Plymouth 8,716 8,416 8,829 20,432 110,159 108,870 (For Rates. Ete.. See Next Page) 
UE sistas 2a n5 FoR OeS 1,911 15,961 1,235 8,417 221,125 168,033 a 
Ford . 50 =: 112,601 reen 59 174,033 136,487 
. a POSITION WANTED 
NUL 60:4; <a, doe 6 v0 779 650 445 1,337 9,220 4,297 r 
Mercury .......... .. 1,082 2,710 790 «2080 «037872 27251, Kindly Acknowledge ja gy AF > thy A 
GENERAL MOTORS .. 33.588 29,304 33.319 79,970 404,978 483,932 tion Wented ads are accepted at half 
Advertisers availing themselves of this regular rates, namely: 742 cents per 
ee 5,714 5,671 5,782 13.742 74.006 86,284 eaud ite ont tancslite as Guo thea 
___.. SESS ees oe 1,582 1,271 1,604 3,832 16,720 15,123] Want Ad Section are requested to ad- tions of the same copy at 12% cents 
Chevrolet 16,944 13,755 16,685 40,077 194.897 241,268] vise all respondents if and when their per word. Cash in advance. 
Oldsmobile .......... 4,067 4,334 4 002 9,669 56,536  60,213| Waonts have been fulfilled. A post-card 
ND 6 6 ES 0 68 vei 5,281 4,273 5,246 12,650 63,319 81,044 ot do end rn it hel ACCOUNTANT - OFFICE MANAGER, ex- 
KAISER-FRAZER 2,970 1,701 2,500 6,799 23,690 51,610 Se ee eee er Cee portance’ Bentncss senegee, Sencsal SSe- 
SM taccahy tie ssi nns 1012 926 1,002 2,602 9,734 19.512| us maintain the present high regard | {Ors S¥stem. 25 years accounting expert: 
ACC 775 1,498 4,197 13,956  32,068| which this department enjoys. SS ae — ‘ — 
ROSLEY...... er 697 212 728 1,692 5,380 8.089 . ¢ n, college graduate. 
OUDSON 3.115 2.713 2,445 6,850 37,859 38,594 AUTOMOTIVE NEWS — nen, cle AmamERIVe Wows. Tetras SS. 
EMR. 565i 03 6v eu c8 2774 2,715 2,780» «6,668 «36,982 39,282 DIESEL ENGINES—Have had wide ex- 
ss ee . ’ ¥ y Y perience in the merchandising and servie- 
PACKARD ............. 1,801 1,041 1,770 4,326 14,283 21,249 i f nationally know duct of x 
STUDEBAKER 3.273 2,430 3,254 7,847 37,353 17,584 /— aELP WANTED ~~~ | in Sizes applicable to stationary. marine 
SE ca 681 "622 667 1,409 9,864 11,050 nee - or Lig ohh tone Ee 2234, c/o Auto- 
ae eee e ’ ’ motive News, Detro . 
Total Cars, U. S 70,393 73,684 68,502 165,666 1,015,890 1,106,595 | unusual opportunity for an experienced, | TRUCK LEASING Seventeen years’ expe- 
: aa ’ . " ™ 7 ‘ capable automobile executive to become rience with largest national organization. 
Full knowledge of all phases of business 


#Station wagons. *Revised. 
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associated with one of Chicago's largest 
new car dealerships now expanding oper- 
ations with additional franchises. Must 
be capable of handling entire manage- 
ment of new organization and have eon- 
fidence in own ability to assume responsi- 





Week Week Jan. 1 Jan. | bility of merchandising 2,000 new cars 
Ended Same Ended Total t t , 
Ape. 17, Week Apr.i0, Apr,» Apr. 19, Apr. 17. — Loan ee 
1948 1947 1948* 1948 1947* 19487 ; , , 

CHEVROLET ...... .. 7,626 5,886 7,788 18,080 103,090 112.999|<,;53 MANAGER with minimum of 10 

|, re 41 71 22 R2 443 1,223 years’ management experience capable of 

DIAMOND T. ......... 299 368 296 17 5,023 4,308 making appraisals, training and directing 

SE ih ieiaxasaeats “s «068l tts lee One Cae) SS SL ae eee 

FEDERAL ............ 101 40 145 277 2.618 1,971 now handling eo units per month. Must 

a a d d vol - 

oon eee ae age ana can an ae naa ae ay ducer. ‘Write Box 2291, c/o Autometive 

ewmesceeeeseosreosesese ’ , ’ , may * News, Detroit 26. 

SUMSEEEIG nsec cece ce 85 she ant 1,663 2... | 

INTERNATIONAL 3,611 3,343 3,662 8,674 44,722 54,157 Woe a penn yl in 

I ohana a ane ay oe 256 4163 247 603 6,013 4,314 oa aa Gi ite. aaaaee . 2 ‘4 / aes 

cic oe 278 569 236 646 7,276 «= 4912 | spread. Must be energetic, honest and 

STUDEBAKER ........ 551 1,352 48 599 20,164 20,240 — ane 2 — ie eee 

CE oe ss deca tee ek 287 405 280 658 5,726 4,425! Give complete history of yourself with 

I oir aa rack 0:8 2,491 1,821 2,602 6,061 26,027 35,700 references. Visilite Corporation, 1905 N. 

J Michigan Avenue, Saginaw, Michigan. 
MISCELLANEOUS .... 416 362 416 999 5,076 6,259 
Total Trucks, U. S. .. 28,915 26,826 28,617 68,637 392,980 423,345| _ 


Total Cars, Trucks 








SS ae rer 99,308 100,510 97,119 234,303 1,403,870 1,529,850 
Total Cars, Trucks 

Canada ad bial Gin AS 5,123 5,136 4,796 12,348 74,470 67,106 
Grand Total, 

Cars and Trucks 

U. S. and Canada ...104,431 105,646 101,915 246,646 1,483,340 1,596,956 





*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H.., 


Brockway. Four-Wheel Drive, Sterling, etc. 


dealer participation 


Service Campaign 


ington, with 41 dealers. The 
By Nash Enrolls Louis zone, with 43 dealers, was 
second. 
1,000 Dealers The Nash “Opportunity Pro- 
gram” is directed to dealership 


DETROIT.—More than 1,000 Nash 
dealers have enrolled in a nation- 
wide drive to increase customer 
labor, parts and accessories sales, 
according to H. C. Doss, vice-presi- 
dent in charge of sales. 


service personnel. 


Grace Brothers Open 
L-M Firm in Detroit 


in the cam- 
paign launched Apr. 1 was Wash- 










Special Agent 
Wanted 


Experienced man wanted to call on 
finance and loan companies and 
automobile dealers who are financ- 
ing their own time-sales. A man 
who has been with an automobile 
manufacturer as a dealer’s repre- 
sentative, or who has formerly been 
associated with an automobile fi- 
nance company is preferred. Will 
consider a man who is or has been 
in the insurance business as a spe- 
cial agent. To the right man, a 
New England Stock Fire Insurance 
Company, specializing in the writ- 
ing of fire, theft and collision in- 
surance for financial institutions, 
offers a very unusual opportunity. 
A successful applicant will be 
schooled at the home office with sal- 
ary and expenses paid before field 


St. 








First zone to record 100 percent 


Canada Unlikely to Halt 


War Surplus Disposals 

OTTAWA, Ont.—The War Assets 
Corp. of Canada is not likely to 
follow the example of the United 
States in suspending disposal of 
special war surplus stocks, it was 
disclosed last week. 

It was pointed out that Canada 
has already disposed of most of its 
surplus industrial machinery and 
equipment. 


Newest among Lincoln-Mercury 
dealers in Detroit is Grace Motor 
Sales, Inc., which opened at its 
temporary location, 11900 Gratiot, 
Apr. 12. Already under construction 
is a large sales and service building 
on property occupying nearly a full 
block on Gratiot. 

Owners are the Grace brothers, 
Edward R. jr. and James W. Rob- 
ert T. Dickerson, formerly with the 
Detroit branch of Cadillac, is serv- 
ice manager. George G. Tasch is 
sales manager. Wallace J. Donald- 
son is comptroller. 
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800K DEPARTMENT 


“The Last Billionaire— 
Henry Ford” 


“An informal 
trial genius who was also a most 
ictable human being.” 


By William C. Richards 


“Writers have painted Ford in all colors — from darkest black to 
purest white. Richards, a top-flight newspaperman, knew Ford 
intimately, and his colors are much more mixed.”—Bob Finlay, 





Now Available 






rtrait of an indus- 











DETROIT 26, MICH. 








assignments are made. Your appli- 
cation will be treated as confidential 
and if you meet our requirements, 
details will be discussed with you in 
private. Car is required as a man 
must travel. Give complete infor- 
mation including background, ex- 
perience, family status and salary 
desired. Address your application 
to Resolute Fire Insurance Com- 
pany, 83 Chapel Street, Hartford, 
Connecticut. 





SALESMEN who have following with new 
and used car dealers, driveaways, etc., to 
sell Automatic Braking Tow Bars. Tow 
Bar Sales Co., 100 South Clinton St., 
Chicago 6, Illinois. 


GENERAL SERVICE MANAGER for large 





Chevrolet dealer in Ohio. Salary and 
bonus plan. All replies strictly confi- 
dential. Box 2282, c/o Automotive News, 
Detroit 26. 


NEED A PARTNER acquainted with man- 
ufacturing. Prefer someone that has 
machinists ability to handle the produc- 
tion. Manufacturing automobile water 
pumps at present. Capital required de- 
pends on ability and sfare in profits 
desired. Located about 100 miles south 
of Chicago in small town. No labor 
trouble. Plenty of unskilled help. Box 
2288, c/o Automotive News, Detroit 26. 





SALESMAN—Calling on car dealers and 


auto accessory stores in South and Mid- 
die West, to represent national distributor 
automotive parts and accessories. Com- 
mission and Bonus. 


NATIONAL AUTOMOTIVE PARTS, INC. 
310 W. Cumberland St. Philadelphia 33, Pa. 





TRUCK SALES MANAGER. 


SERVICE 


from sales, through operating and man- 
agement to purchasing under varying 
market conditions. Box 2235, c/o Auto- 
motive News, Detroit 26. 


AUTOMOBILE AND TRUCK MANAGER— 
Having over twenty years’ experience 
with one of big three in all phases of 
retail and wholesale operations. Sales, 
service and parts merchandising, account- 
ing and financial controls. Experienced 
in both exclusive and dual dealership 
operations. Box 2233, c/o Automotive 
News, Detroit 26. 


FORD OR G.M. future desired as assistant 
to owner. Young, married, college edu- 
cation, member 8.A.E., excellent experi- 
ence in management, sales, budget con- 
trol, incentive. methods and automotive 
repairing. Presently employed as Indus- 
trial Engineer—however, life’s ambitions 
lie in automotive field. Good opportunity 
considered over starting salary. Location 
open, All replies acknowledged and held 
in confidence. Box 2272, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER, with 15 years’ ex- 
perience on east coast with Chevrolet, 
Oldsmobile, Cadillac and Ford, desires 
connection with G.M. or Ford automobile 
dealer in Texas. College education. Heavy 
accounting, tax and sales background. 
Box 2273, c/o Automotive News, Detroit 
26. 


SALES MANAGER and/or general man- 
ager. Presently employed. Prefer dual 
franchise with volume truck operation in 
city of 25,000 to 75,000. New York, Penn- 
sylvania or New England. Will discuss 
compensation at interview. Box 2275, c/o 
Automotive News, Detroit 26. 


SERVICE REPRESENTATIVE. Young, 
eight years’ experience in the automotive 
and aircraft service fields. Well traveled. 
Available April 1st. All replies acknowl- 
edged. Box 2278, c/o Automotive News, 
Detroit 26. 

BUSINESS - OFFICE MANAGER, fifteen 
years’ experience with Studebaker, Gen- 
eral Motors and Ford agencies. Age 36, 
married, college education. Prefer South 
or Southwest. Box 2290, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER — 





CHEVROLET 


Eighteen years’ experience in retail and 
wholesale service operations and account- 
ing. Thoroughly familiar with large serv- 
ice operations. Now employed but desires 
change to either Southern California or 
Arizona on account of health. Will send 
resume of past experience on request. 
Write Box 2289, c/o Automotive News, 
Detroit 26. 
ACCOUNTANT-CONTROLLER-MANAGER 
located in Los Angeles desires change in 
same location. Familiar with standard 
accounting systems, budget and bonus 
plans. Factory-dealer operating experi- 
ence acquired in ‘‘tough’’ and ‘‘lush’’ 
periods assures good ‘‘balance’’ for un- 
certain times ahead. Replies confidential. 
Box 2287, c/o Automotive News, Detroit 
26. 
Pacific Coast. 
15 years’ factory and dealer experience; 
light and heavy trucks. College graduate. 
Married. Forty-five years age. Prefer 
Chevrolet or Ford. Available soon. Box 
2280, c/o Automotive News, Detroit 26. 


MOTOR TRUCK SALES SPECIALIST de- 


sires connection with dealer or manufac- 
turer. 25 years’ wholesale and retail 
experience. During past 18 years have 
managed International Harvester Co. re- 
tail motor truck branches in Minnesota, 
Rhode Island, Illinois and Missouri. Well 
qualified in the management of all de- 
partments of a motor truck operation; 
sales, credits, service station and parts 
departments. Initiative, loyalty, a profit- 
able producer. Married. Excellent health, 
good personal habits, satisfactory refer- 
ences. Free to travel. F. R. Corcoran, 
2239 Eugene Field Ave., St. Joseph, Mis- 
souri, Telephone 2-5310. 
MANAGER, 15 years Chrysler 
products, thoroughly experienced selling 
service, laying out repair and all phases 
of service. Location open. Box 2281, 
c/o Automotive News, Detroit 26. 

Sales or General 


AVAILABLE MAY Ist. 


Manager—can do both in medium sized 
dealership. Twenty years’ versatile au- 
tomotive experience. Ford, GM, Chrysler; 
thoroughly versed in all phases of mer- 
chandising, parts, service, accessories, 
new and used cars and trucks as well as 
personnel procurement, training and kin- 
dred office procedures. Prefer Ford in 
Wisconsin or northern Illinois with dealer 
thinking of retiring from active business 
participation; prefer contract on salary 
and percent of profit or straight com- 
mission; finest references, proven ability. 
For appointment write Box 2285, c/o 
Automotive News, Detroit 26. 


41 


members of the trade, so Southwest 
Show executives are confident that, 
altogether, the attendance was of 
record proportions. 


The new board of directors will 
elect show officials and select the 
next exposition city at a meeting 
later. San Antonio jobbers indi- 
cated they would bid for the 1949 
show. 


T ADS 


POSITION WANTED 


SERVICE MANAGER OR SHOP FORE- 
MAN. 22 years’ experience, 12 on Chrys- 
ler products. References. Prefer north- 
west, but will go any place. Box 2286, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


POPULAR new car and truck dealership, 
land, building and equipment in Northern 
Wisconsin city of 10.000 population, agri- 
cultural center. Replies confidential. Box 
2276. c/o Automotive News. Detroit 26. 

















SPORT CAR DEALERSHIPS 


Internationally famous MG Sports Roadster 
dealerships now available in Eastern United 
States. Proven sales records, pre-war and 
post-war. Excellent discount and complete 
parts service. 


J. 8. INSKIP, INC. 
304-10 East 64 St., New York 21, N. Y. 





BUSINESS FOR SALE 


MR. BUSINESS MAN: When you get tired 
of being pushed around by regulations, 
labor, etc., invest in this piece of North- 
ern Michigan Resort Property. Located 
on Torch Lake, rated as one of the three 
most beautiful in the world. Consists of 
a good substantial 10-room home and 6 
ultra modern cottages, completely 
equipped with electric ranges and refrig- 
eration, Hollywood beds, studio couches, 
etc. Insulated and oil heated for year 
around use. Will produce an income of 
$4,000 per year. Join a group of people 
that have rediscovered.the secret of real 
living. Priced at $38,500 and will bear 
the closest inspection. Write W. H. Paul, 
Rapid City, Michigan. 





BUSINESS OPPORTUNITIES 





BUSINESS OPPORTUNITY 
For Sales Manager as partner with sizeable 
investment for expansion purposes. Should 
know national distribution of truck equip- 


ment. Mfg. Corporation near Chicago. Box 
2283, c/o Automotive News, Detroit 26, 
Michigan. All replies confidential 





ms __NEW CARS WANTED id 

NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto. Peoria. Illinois. 

NEW 1948 HUDSON. dark blue with radio 
and heater. William Monroe Layton, 
P.O. Drawer 88, Washington 4, D. C. 


USED CARS FOR SALE 


AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





WHOLESALE 
1948-4746 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibies 


IRVIN SACHS 


‘‘Philadeiphia’s Largest Used Car Dealer’’ 
4539 Chestnat St. 


Philadeiphia, Pa. 
Wire or Phene Allegheny 4-4450 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
Every Friday Noon 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








AUCTION SALE MOTOR CARS 


DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, Illinois 


EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 


AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
‘Dutch’ Stuart, Auctioneer 











Xl 
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PARTS WANTED 


WANTED: ONE COMPLETE right front 
fender, 1 left lower front fender for 1941 


CON ie a Ciba ee 


USED CARS FOR SALE _ Ms 


Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 
Clean Cars Low Mileage 





ij or two-door; will pick up. Wire or phone. 
Arts Auto Parts, Toledo, Ohio. a 

WANTED—3 Model T Ford pinion gears 
West View Garage, Inc., 4833 Perrysville 
Road, West View, Pittsburgh 2, Pa. 


PARTS FOR SALE 


CHEVROLET PARTS—Front fenders, fen- 
der skirts, running boards, hood panels, 















































Dealers Only cowls, face bars, oy Gon oo 
4 1947-48 %-%-1 t t 8. J 
Austin rolet Co.” 16220 Kinsman Road, Shaker 
See enero Heights, Ohio. 
Sales & Exchange, Inc. Te ee aa —Hagemaater Laurel 
WALTON, NEW YORK - amet ‘ __| Miss. 
ee ee USED CARS FOR SALE  —(||_—Ss=——sdUSED CARS FOR SALE BUSES FOR SALE 
pote eats cet a ita —————— FIVE 1942 Ford 194°* 23-passe high Vi 
° + tires. pom, Dusen. mechaniraily a OLDS OBILE 
res. °o ° each. n ntor 
Big Auto Auction |WE WHOLESALE | cxts.t"crinn' cs And All General Motors 
’ ee ene 7 
WHOLESALE!!! in 9 *" an ae NEW a men on a PARTS AT WHOLESALE 
uses, passenge i ies wit 
It will pay you te see or call us. We Mont lier Ohio Detroit 8 extra equipment, immoaiote Getivery. at- $100,000 INVENTORY 
always have a large selection of clean pe 9 tractive price. Blue Bird Body Sales Ce., IBERAL DISCOUNTS 
low mileage 1946's, 1947's and 1948's Largest Phone LD-3, Box 9, Henderson, Texas. L 
for immediate delivery. Transportation Every Monday - ‘"RUCKS WANTED —~«” Hoods Core 
arranged to all points. Wire or call us Sal P Wholesaler TRUCK ANTE Grilles Hydramatic Parts 
for hotel reservations. le Starts at 12:30 DODGE TRUCKS: Wanted by franchise Hub Caps Sheek Absorbers 
Bring Cars Early ... Get in Line dealer. All models. Will buy only from Fenders Distributors 
SAM GREENFIELD CO. Deal Onl SID ~ AV AGE franehised Dodge truek dealers. Worden- Gas Tanks Carburetors 
ealers y Young, Inc., 3229 Pulaski Highway, Trunk Lids Steering Wheets 
6619 Buelid Avenue We started Feb 3. 1947 a Baltimore 24, Maryland, Broadway 1300. Fuel Pumps Clutch Parts 
Cleveland 3, Ohio es ebruary 9, » 2NnC | 15099 Liverneis UNiversity 4-2600 | —£ @—@—@—__$________ And Many Other Items 
Phone UTah 1-2277 have never missed a Monday WE NEED LATE MODEL used trucks and Orders Filled Same Day Received 
—- since (a confidence). 9850 Livernois HOgarth 8400 used cars. Will pay top dollar. Go any- 
1701 State Street where. Let us know what you have, also SELMI MOTORS INC. 
Cuyahoga Falls (Akren), Ohio Has been established between DETROIT the price. Call Estebrook 2660 or write 
: Buyers and Sellers and our- to Fred Bedford, 534 No. Cicero Ave., LARGEST OLDSMOBILE PARTS 
Phone WAlbridge 2145 Chicago 44, Illinois, DEPOT IN EAST 
selves. . ee on . an. |- : _| 3431 N. 15th St. Philadelphia, Pa. 
We Are Recognized and pl gto pgs ty «Eo ne TRUCKS FOR SALE Telephone SAgamere 2-5608 
Patronized by Dealers version by National Body Manufacturing | ——_- 
Cc . Knightst , Indiana. I . | ATTENTION: Immediate delivery on new 
AUCTION Far and Wide Giate deltvery’ Wire’ or write Dees | &Rd used trucks. All makes and models, 


. : Chevrolet Company, Biloxi, Mississippi. % to 10 ton. We can also supply new 
| Montpelier Ohio Auto | gorrs-rovee Tow caRs300. c.a.| ‘2t%, Write can tit 8. Vetere, OLDSMOBILE 


Auction Company aeuan on du Lac Ave., Mil- — 10, Missouri. Phone: Franklin PARTS AT WHOLESALE 





(Auto Dealers Only) 
































EVERY WEDNESDAY Woodruff, Jenkins, e ge t ents Parts 
JOHN CORRIGAN Co-Partners D ill Vi ° e age Be ng mg Soom, “awe dan’ aes Depot in the United States 
Auctioneer anville, irginia winch, two speeds ahead and one reverse, | INCLUDING SHEET METAL, FRAMES, 
> steel body, completely overhauled, » DOO 
GEO. CASSIDY | FOR SALE: SEVEN PASSENGER Chrys- ae tree, atten Ame Parts. Dex See, HARD-TO-GET PARTS 
Manager aie pammied ate ae as Le AUTO AUCTION Ballston Spa, N. Y. HYDRAMATIO PARTS AND SERVICE 
Sale Starts at 12:00 Noon Rtccnanriccmmpns Every Friday, 1:00 P.M. | 1943 G.M-C. 6x4 trucks: 10 wheelers; with | sa Your Order or Wire Us Collect 
| all matched original tires; 164 in. wheel SHIPMENTS MADE PROMPTLY 
CHICAGO AUTOMOTIVE Paved Lot ci ade 
AUCTION, INC. “Where a Square Deal Is the Rule”| SELL TO DEALERS ONLY $1,250 each. Art Zweifel, Harrisburs,| KAISER BROTHERS 
106@ Bast Sist St. Chicago, Ti. $5.00 Only Cost le > hc rospect 
“Cnienge Is the Place te Buy Your Cars” | OORRY AUTO AUCTION DODGE — WHAX — 1947 new, Truckstell | 1540 8. sae St. ae Angeles 15 
Danville Auto Auction Co.| Conversion, 16050 Eaton, 2-speed axle. 
Every Saturday Div. Baker Motor Co., Inc *| Gab, dual long, arm mirrors, radiator 
lie guard, running lights, ‘color red, 
AUTO AUCTION -_—————_$.:- Next to Seminele Esso Sta. ee d *.. 
. wees Recognized frem Coast te Coast On US. 29, 1% Mi. N. of City wey toad, imits” Bailey-Smitn Tne. 421 Sale! Sale! Sale! 
WHOLESALE ONLY Phone Danville 4570 : . 
4 We Have a New Garage 
Sale Every Friday—11A.M. | aide ag 
Rain or Shine ee NEW WILLYS FIRE TRUCK While they last, all Ford 
; 4 s parts at 
Bring Cars to Sell—Buy Cars Aikens Motor Sales, Inc. AUTO AUCTION Fully Equipped—Many Extras. A OST or LESS 
You Need Priced less than wholesale cost. 
Low Auction Fees Ca, See van TIM ANSPACH Contact John Nagle, 217 E. Berry, Help us save large expense. 
: . 30 Miles Seutheast of Erie, Pa. Ft. Wayne, Indiana or telephone e 
John W. Corrigan, Auctioner Albany, N. Y. Eastbrook 3353 for full details of SWEENEY AUTO SALES 


equipment and price 2534 READING ROAD CINCINNATI, 0. 


(For Dealers Only) 
EVERY MONDAY .. . 18 NOON 


WHEELING AUTO AUCTION CO. 
Route 45 Milwaukee Avenue 




















% Mile North Dundee Rd., Route 68 
25 Miles North of Chicago Wheeling, Tl. AUTOMOBILE 
DEALERS ATTENTION Kon Seheeter's— 100% Dea STUART & RAMP, INC. 
7 oe a. i> ae Inside a Comfortable Building, Every 
in ‘ 
AUTOMOBILE AUCTION the land today at Joplin, Mo. The THURSDAY AUTO AUCTION 
Every Tuesday — 12:30 P.M. crossroads of America, where 66 and Reliable—Fair—Honest—Protective Service 
DEALERS ONLY tees es || oe, sree SeeeeaT 
SELLERS: We need your new au- - ame relnaiae sale, always ) over 300 “The Great Mid-West Market’ The Finest Aute Auction in the Country 
Ket In the Southwest for both new || O"ne” and operated by * {t cpecainee acetneasaiaaper oe AT THEIR NEW LOCATION 
and used cars. We have a good se- 
lection of cars at our sales for the Col. Joe H. B urtrum AUCTION HOOSIER AIRPORT 


THURSDAY 12:00 NOON 


Most cars entered are brought in | 
by new car dealers. 
Col. Marker, Auctioneer 


buyers. Make your plans now to JOPLIN, MISSO 
attend our sale every Tuesday. Call viens 4600 _ 
or wire us for reservations. Bring 
your cars early. 

WICHITA FALLS 

AUTO AUCTION 


On State Read 52 
INDIANAPOLIS, INDIANA 


“weg Eee BUY—SELL—TRADE 


DOC GREINER 





























H. W. Cook — R. A. Minter DID YOU KNOW that each Friday, rain or Fly er Drive te 
406 N. Scott Street Wichita Falls, Texas | shine, one of the largest and best automo- 1701 a. is ee 6397 
Phone 9520 bile auctions in the world today is held at : Toledo. Ohio ‘ STUART & RAMP INC 
Joplin, Missouri, the Cross Roads of : 9 ° 
America, where the East meets the West? 
We also keep six buyers on the road at all} INDIANAPOLIS, INDIANA 
times. If you have any new automobiles BUSES WANTED 
AUTOMOBILE or new trucks for sale, contact Hi-Dollar | —————— a _-— Phone HI. 5868 
Joe at Joplin, Missouri. He will have one 
AUCTION of his men call upon you at an carly date. = —— a ae — a 
We need new automobiles and trucks, lots Es 
28 MILES FROM CHICAGO Loor of them. We are not interested in any- Wanted — ee : 






thing except new merchandise. 


School Buses 


EVERY FRIDAY 11 A.M. JOPLIN AUTOMOBILE 34 TO 54 CAPACITY 
Running Over 150 Cars Each Sale AUCTION COMPANY Box 2298, 


Strictly Wholesale c/o motive Ne Detroit 26 
Dealers Buy—Dealers Sell 1610 E. 7th St., Joplin, Missouri Je Automotive en 
Buyers coming in by plane er train— Phone 4600 a a ee 
call—we will meet you. Hotel secom- a BUSES FOR SALE 
medatiens avatiabie, transportation fur- —_—_—_—_—_—_—_<_eavKreFeFeFKvarae-—-——- 
rished. Call earty fer reservations. 
Transperts avatiable to move cars. 


Ve Mille East of Miineis State Line 
Ou Route 30 





Unusual Opportunity for the Best 
Ford Dealer “Business Manager” 


If you are not satisfied with your present connection and are 
completely qualified. 

Aggressive young Ford Dealership with fully equipped large 
new modern building in fast-growing suburb (1,500 car potential) 
of important middle Atlantic City. 

Very liberal salary and bonus setup waiting for the right man. 
Want married man about 35 years old, fully trained and experi- 
enced in management of Ford dealer service, parts and office. 
Must be live wire with pleasant personality who knows how to 
































eee Fennema AUTO AUCTION Two Late setae 47 Model 


Dyer Auto Auction 


i DEALERS ONLY 1 
rome va a Ima Ford Transit Buses 





































Sale Starts at 12:00 Noon in excellent condition. Buses in handle customers and personnel. Proven Sales, Advertising and 

daily operation now. Send us Business Management Experience required. Business School grad- 

Th our bid—this offer open for uate preferred. Credentials must stand searching investigation to 

AUTO AUCTION Every ursday * , establish highest order of integrity. 

thirty days. 

e Act fast with assurance of complete confidence. Send your 

(Dealers Only) ADRIAN CITY BUS LINE application to Box 2292, c/o Automotive News, Detroit 26. Give 

esda 9 umee Stree: chronological outline of schooling, experience, special qualifica- 

Every Wedn y (indoors), 1 P.M. MANEY MOTOR co. 7 oe er . tions, reason for change and annual earnings expected with night 

8 Miles West of New York City Murfreesboro, Tenn. é n, gan telephone number. 


Highway No. 6 Lodi, New Jersey Phone 1967 J 
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HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 


315 8S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 


In the Heart of the Nation—Fort Wayne, Ind. 
ll A Sale will be held at same old location in new 

. * heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 


them Monday, Monday Nite or Tuesday A.M. We never close... 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 3060-0892 
Auctioneer: Pat Patterson 


“In the Heart of Tobacco Land” 
(WHERE PRICES ARE BETTER) 


DEALER’S AUCTION 


Every Thursday .. . 12 Noon 
$5 Fee $5 Fee 


DURHAM, NORTH CAROLINA 


Phone R-731 At Fair Ground, Rt. 15 


PARTS FOR SALE 


ENGINE: C39 Chrysler ‘‘8’’ 
10,000 actual miles. Like new. 


1946 model. 
Price 








UN. 2312 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 


12 O'CLOCK NOON — DEALERS ONLY 
‘““‘PAT’’ PATTERSON — Auctioneer 


Greater Columbus Auto Mart 


Gladden Road and Northwest Bivd. Columbus, Ohio 
Drive West 900 numbers on Goodale St., Turn right two blocks 


UN. 2312 





$225. Write, call: 
Chrysler-Plymouth, E. 


FORD PARTS shi 
write, phone. 
Inc., 4016 Allsto 


Liverpool, Ohio. 
pped anywhere. 


n Ave., 


Ohio. Melrose 7275-6-7. 


WHOLESALE Pontiac oars. Large stocks 


of hard-to-get 


parts for all models. 
eral discount. Walter H. Schultz Pontiac, 
16-20 Passaic Street, 


Jersey 





Attention! Export Buyers! 


Fast service. 


$800,000 


NEW WAR SURPLUS 
AUTOMOTIVE PARTS 


50% to 75% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 


MICHI 


GAN AVENUE 


3033 
DETROIT 16, MICHIGAN 


Phone: 








CADILLAC-OLDSMOBILE 


PARTS AND 


TAshmoo 5-1640 


ACCESSORIES 


Hard-to-Get Parts 
Orders Filled Day Received 


DISCOUNT 


TO DEALERS 


RUND MOTORS, INC. 


3725 Grand River 








FORD RADIATORS 


IMMEDIAT 
1928-’47 Pass. 


E SHIPMENT 
1928-'47 Trucks 


Write for — Listing 


SUMMIT aad RADIATOR = 


701 Barr 8S 


FORT WAYNE 2, IND. 








OLDSMOBILE 


SHORT 


BLOCKS 


Fits ’37 to 47 Sixes 
"41 to °47 Eights 


DEALERS 


ATTENTION 


RUND MOTORS, INC. 


3725 Grand River 


Detroit 8, 


TEmple 1-3700 





AUTO EQUIPMENT FOR SALE 





RED ARROW BARS—$42.43 
TOW PILOT—$17.50 


ADAPTOW 
(For Tow Pilo 


COUPLERS 
it) Per Set, $7.50 
e 


IMPROVED 48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 


“KING OF THEM ALL,” $54.45 
APPROVED BY ICO 


Call, Write 
FREE DESOCRIPT 


or Wire for 
IVE LITERATURE 


Tow Bar Sales Company 


Exclusive Fact 


100 So. Clinton St. 


ANDover 8888 


ANTIQUE CA 


ONE 1911 FORD touring car and one 1919 


ory Distributors 


RS FOR SALE 


Overland coupe. Both cars perfect in 


ce and mechanical 


condition. 


appearan: 
Will trade either for Studebaker of like 


condition and age. 
graph. Bob Lee 
Palatka, Florida. 


1904 REO, LOOKS GOOD, excellent running 
will sell outright or trade; 
James Utterback, Inc., 


condition ; 
photo on request. 
Brewer, Maine. 


Will exchange photo- 
Motors, Phone 121, 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
metalizing. P. 


grinding and 
Hughes Motor Co., 


John 
Inc., 800 Commerce, 


St. Lynchburg, Virginia. 


DEALERS: Avoid comebacks. 
Weld for leaks, cracks. 


boilers. Results, o' 


Use Chemi- 
Heads, blocks, 
thers fail. 12 pints— 


$22 prepaid. Money-back guarantee. Per- 
manent Seal Company, Geneva, Ohio. 


NEON SIGN WANT 


Double face preferred. 


ED—‘'USED CARS," 
Box 2284, c/o 


Automotive News, Detroit 26. 


MIMEOGRAPHING — SPECIALIZING in 


sales letters and ic 
Mackie, 
Jersey. 


81 Dales, 


government postcards. 
Jersey City, New 





I WILL PAY a §2 


00 cash reward for 


information leading to the location of 


one Blue 1947 Buic 
vertible Club 


48952817, Serial No, 


wire collect Nelson 
Avenue, 
8889. 


Coupe, 


Cincinnati, 


k Roadmaster Con- 
Motor No. 

14699856. Call or 
Agard, 5803 Rodge 
Ohio. MElrose 


Douglass Auto Sales, 


Call, 
Tranter-Williams Motors, 
Cincinnati 9, 


Trenton 8, New 


e Detroit 8, Mich. 
TEmple 1-3700 


Mich. 


Chicago 6, Il. 
DORchester 8373 
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Attention PLYMOUTH Dealers 





= 


I 5 oo. ce ctsasbunepubianedale cdchpaatansenaseceaieds 


Car Dealer [) 


Sie naa aS SSSI NOSSO SISOS 
° ° = 


s75450} e 1940 Plymouth Shell ...............000..... $15.95 
936749 e 1941 Plymouth Shell ....................... $12.95 
(Shells are packed 3 to a carton) 

1065541 =e + 1946-47-48 Plymouth 

Fender Moulding, right. .................. $1.19 
1065542 = 1946-47-48 Plymouth 

Fender Moulding, Left .................... $1.19 
739776 e 1937-39 Chrysler Products 


Rear Lower Deck Panel 


Attention CHEVROLET Dealers 


3687150 = « 1947-48 Chevrolet Center 
IER SOUND Nictadevasssscesosslecrinnnnl $3.75 
5932799 =e +1942-46-47-48 Chevrolet Chrome- 


Like Aluminum Headlight Rim...... 


Attention FORD Dealers 





6A-16003 ¢ 1946-47-48 Ford Front Right 

DO OUNIOE | TINO UIUINIIEE oes cba csccccesccnicnscivesiccnad 60c 
6A-16004 ¢ 1946-47-48 Ford Front Left 

WP OIOE.: PUI dieciicivs shen son cavcnssessednevsdant 60c 
6A-16196A ® 1946-47-48 Ford Rear Right 

OIE GME ie sere esstsswseestesicoreseceussiend 60c 
6A-16197A°® 1946-47-48 Ford Rear Left 

ON IRM cs cotateoresccsves vonsovcces-oosed 60c 


All Fender Mouldings—Stainless Steel 
Exact Duplicate of Factory Original 
ALL PRICES EFFECTIVE APRIL 19th, 1948 


IMMEDIATE DELIVERY 
Write for Catalog 


National Automotive Parts, Inc. 


308-10 W. CUMBERLAND STREET 
PHILADELPHIA 33, PENNA. 
Telephone GArfield 5-1606 


HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles nerth of Elmira, New York, on Route 17, 
about 200 miles southeast ef Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
as of New York City and about 250 miles north of Philadelphia, 

‘a. 





Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 


and West. One trip will convinee you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Dealer [) 
Insurance [] Financial [) 


Manufacturer [] 


Jobber [" Supplier [1 




























































This automotive granddaddy is strictly for the col- 
lectors! It’s the 1911 Reeves Octoauto—that sported 
no less than eight smooth-tired wheels! 


Of course, this job would look mighty strange, chug- 
ging down the road today. We’ve all seen plenty of 
improvements in automobiles—improvements in design; 
in construction. And every important 
advance in automobiles was preceded by 
the petroleum industry’s development of 
better gasoline, lubricants and motor oil. 





“CHECK ALL MY TIRES, PLEASE!” 










Today’s Veedol Motor Oil is proof of petroleum pro- 
gress—a product of continued research. 


Made from 100% Bradford, Pennsylvania, crude— 
the finest in the world—Veedol now actually makes 
motors run cleaner...checks sticky, corrosive com- 
pounds caused by oxidation... helps keep engines 

running more smoothly, powerfully! 


Remember...when your customers 
want the best, they want VEEDOL —the 
world’s most famous motor oil! 





Makers of FLYING-A-GASOLINE * VEEDOL MOTOR OIL 
VEEDOL GEAR AND CHASSIS LUBRICANTS 


TIDE WATER 











EAN a 


Tulsa San Francisco 
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